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cpenber 202 A Letter from the Chairman of the Board

Greetings from southern CA, where we’re
enjoying sunny weather, and good business,
thanks to the early year downpour! Speaking of
weather, according to NOAA, we're at the start
of a big El Nino weather pattern, which is
expected to produce a good deal of rainfall for

a while! That’s important to us because most of
our reroof business is dictated by the amount

of rainfall we get. My hope is that the rest of the
country is equally blessed with good business
as well. Material shortages are much better now
than at the height of the shortage issue, but we're
finding high end shingle availability to be a
couple of months out, and some APP roll goods
the same. That said, it could certainly be worse.
As I’'m writing this, and thinking of pertinent things
to bring up, I'm reminded of how lucky we all are
to be members of a strong organization that we
share in NEMEON! | say this because I've been
in this business for over five decades and have
seen our industry change a great deal. Some
changes are for the better, some not. One thing

| realize is that none of us are facing this alone,
because we’re a member of a strong buying
co-op that has influence in our industry. At one
time or another, we’ve all felt as if we were on
an island fighting the battle by ourselves. Part
of the benefit of belonging to NEMEON is being

able to access the immense knowledge and
combined experience of our fellow members
and our NEMEON leaders.

Change, like aging, is inevitable. Having
NEMEON as a partner gives us an advantage.
We all know, as do our vendors, and the “big
three”, that independent business owners know
their customers and their market better than

any of the big guys. Our industry is constantly
evolving, thanks to the aggressiveness of our
national competitors. We’ve lost good members,
and it's unreasonable to think we won't lose
more. The point is that we're better as a group
than going it alone. | still feel we're in a good
position, if we members work together to control
our destiny. | know from time to time we have
our differences of opinion on how things should
be done, but that’s bound to happen with strong
people and strong opinions. Unfortunately, we
cannot control what happens, but we can control
our destiny by sticking together as a group and
adjusting, as necessary. | suppose we should feel
flattered that they are pursuing us. It’s certainly
not time to give up, but time to work smarter to
keep NEMEON viable and strong. Remember to
support our Vendor Partners more now, as they
are instrumental in our success!
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When this year started most of us were expecting Now is the time to look at the vendors you

a transition to what we remember as a normal
business flow as compared to the last few years.
Well with an expected softening, “Murphy’s law”
in full force, the industry rebounded off a slow
start with a very active hail season and we

were back to limited availability. Over the past
few years finding material has
been extremely difficult, many
of us found additional sources
and added them in hopes of a
broader base to get products
from. Between raw material
and labor shortages coupled
with freight increases,

it became hard to navigate
purchasing with smaller
number of suppliers.

Even as | sit here and write this material is tight
and no one knows what the fall storm season will
end up looking like. Projections are for a return to
a more normalized flow of business as we head
toward the start of the new year. In preparation

| want to encourage all members to give your
organization a Preferred Vendors review.

Who 1¢ on Yovr
Vendor List?

have in each category and compare them to the
NEMEON Preferred Vendor list. | would like to
challenge each member to make it a goal to add
three new preferred vendors heading into 2024.
With the annual meeting, which will include face-
to-face meetings, right around the corner you
are in a great position to get a
head start. Please reach out to
me or any team member for
assistance or a recommendation
on a preferred vendor.

With all the changes happening

in the industry this year it is
important that we support the
vendors that have solid relation-
ships with our organization. Now
is the time to take a hard look at your suppliers
and give strong consideration to the vendors that
are supporting NEMEON.
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Email has become essential to our personal and
professional lives in today’s digital world. Given how
engrained it is in our lives, knowing the potential

risks associated with email and taking necessary
precautions to ensure your online safety is import-
ant. Remember, a well-trained employee is the best
firewall you can get. To help protect yourself and your
company’s sensitive information, we would like to
share some essential tips for email safety:

Always use strong and unique passwords. Don’t
reuse them with other sites or share passwords with
anyone. Avoid using easily guessable information,
such as your name or birthdate. | know it is easier,
but it risks the account and company. Believe it or not,
123456, followed closely by Password, are the most
common passwords still in use. Combining upper- and
lower-case letters, numbers, and special characters
is recommended. When possible, enable two-factor
authentication (2FA) for your email accounts. This
additional layer of security will require a second form
of verification, such as a code sent to your phone, to
access your account.

Email scams are everywhere. The exact number is
hard to determine, but it is estimated that almost 15
billion spam emails are sent each day, and 83% of
organizations reported receiving some phishing attack
in 2021. Phishing comes in all shapes and sizes these
days, and something like spear phishing might take
months to realize and is highly specific. Below are the
most common types of email scams.

e Email phishing - The most common form of
phishing, this type of attack uses tactics like phony
hyperlinks to lure email recipients into sharing their
personal information.

e Malware phishing - This attack involves planting
malware disguised as a trustworthy attachment.

e Spear phishing — This type of attack targets
specific individuals by exploiting information
gathered through research into their jobs and social
lives.

e Whaling — Much like Spear phishing but with the
target being a business executive or celebrity.

e Smishing — This is a combination of the words
“SMS” and “phishing,” smishing involves sending
text messages disguised as trustworthy communica-
tions from businesses like Amazon or FedEx.

e Vishing - Attackers in fraudulent call centers attempt
to trick people into providing sensitive information
over the phone.

Always think twice when you receive an
unexpected email. Especially from someone you
don’t know. Legitimate organizations will never ask
for your personal information, login credentials, or
payment details through email.

e Always check the Email Sender in the details
and see where the email originated: Always verify
the sender’s email address, especially if the
message contains links or requests for sensitive
data. Criminals often use email addresses that look
like genuine ones to deceive users.

e Don'’t Click on Links or Download Attachments:
Leave your email client and go directly to the site.
When Amazon tells you there is a problem with your
order, go to Amazon directly and don't click on the
link to find out the problem.

e Be Cautious with Personal Information: Avoid
sharing sensitive personal or financial information
through email. If needed, use secure channels or
encrypted platforms for such exchanges.

e Update Your Email Client and Operating System:
Keep your email client and operating system
updated with the latest security patches. This helps
to ensure you are protected against known vulnera-
bilities.

e Use Encrypted Email Services: Consider using
email services that encrypt your emails, making it
more challenging for unauthorized parties to access
your content.

e Avoid Public Wi-Fi for Sensitive Emails: Refrain
from sending or accessing sensitive emails when
connected to public Wi-Fi networks, as they can be
less secure and prone to hacking.

e Regularly Review Account Activity: Review your
email account’s login activity and check for
unauthorized access. Many email services provide
this feature to help you monitor your account’s se-
curity.

Remember, staying vigilant and taking precaution-
ary measures are vital in safeguarding your online
presence. Following these email safety guidelines
can minimize the risk of falling victim to cyber
threats.

Have any technical @legﬁong?

Contact John Reynolds at
Jjreynolds@nemeon.com or 651-788-7814
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Just a few ways KARNAK Roof Coating Solutions
can help your Distribution Success!

- KARNAK University provides FREE online training to help increase your
staff’s coatings knowledge
- KARNAK Qualified Applicator Program allows training for roofing
contractors
| «+  KARNAK App FREE download which provides roofing solutions at your
fingertips
- KARNAK YouTube Channel, Subscribe today @KARNAKroofcoatings helps
DIY training on specific repairs
- Full range of repair and coating solutions for all roof types:
o Acrylic, Air Barriers, Aluminum, Asphalt, Fabrics, Silicone and SEBS
o Product mix allows you to order less of one product while
improving inventory turns
«  Technical Support available

<2 ® emn @ E

Download the KARNAK app
Explore our roof restoration systems

i . 800+ 526 - 4236
.y%fsq ,ﬁﬁ-., KAM info@karnakcorp.com
WARNAIC

R www.karnakcorp.com
B R B

SHINGLE

COLOR OF
MIDNIGHT PLUM @ - .-

TruDefinition” Duration” Shingles

When one day finishes and another begins, inky blues deepen into rich purples, filling the night sky with a sense of wonder
and possibility. That's the power of Midnight Plum. Inviting and intriguing, the 2023 Shingle Color of the Year evokes the
awe-inspiring tones that emerge after dark. With regal violet shades and elegant touches of silver, this new hue is a distinctive
yet versatile choice for homeowners. This TruDefinition Duration® shingle carries the advanced performance of patented
SureNail® Technology*, tough enough to weather the elements, year round.

To learn more visit shinglecoloroftheyear.com.
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Benefits of NEMEON Memberhip THE Ri‘ga I

Benchmarking

One of the more daunting tasks for the independent
business owner is comparing their results to similar
sized business in the related industry. This
information is difficult to come by and the usefulness
of the available data is questionable. Targeting areas
for improvement in every organization is key to long
term success. Benchmarking is a proven solution to
these problems. In 2022, NEMEON will again offer
benchmarking to the entire membership at no direct
cost. Profit Planning Group, a proven leader in the
collection and analysis of benchmarking data, will
provide these services to NEMEON members.

The process starts when the member completes the
confidential online survey provided to NEMEON by
Profit Planning Group, with the financial results from
the prior year. The member’s confidential data is
analyzed, and a detailed report is prepared that
compares the key operating results in the various
categories. The report targets the areas for improve-
ment, along with the areas that are performing well
for the submitted reporting period. In addition, the
member’s data will be anonymously compared to
other NEMEON members for the same reporting
period. The comparison to like sized businesses in
roofing and siding distribution is invaluable. Members
that currently use benchmarking report that it is the
single most helpful tool they use in the day to day
management of their business.

EDI

The E.D.I. program delivers Preferred Vendor
invoices to you electronically. Your company will have

its own secure web-based Document Center available

to you. This is set up and ready for you to access
once you fill out the Member Designated Contact
Information form. With your own company document
center, you will have on-line access to twenty-four
months of invoice history, and you can store, print or
view invoices. Not all of the Preferred Vendors are
currently in the program; but as vendors join this
project, they will discontinue sending you paper
invoices and send them electronically only. You will
be notified in advance of the participating vendors.

LionGUARD University

LionGUARD University is a training initiative that
has proven to be successful in helping NEMEON
reach our primary objective of connecting NEMEON
Distributor Members with our Preferred Vendors.

The University was launched in February 2013 as
a platform to bring cost effective Preferred Vendor
Training to our Members. LGU allows Suppliers to
post training modules (new products, repair training,

safety training) allowing Member Distributor
Salesperson training online 24 hours a day 7 days

a week. Each module includes a quiz to ensure
students understand and can apply the training on
future sales calls. LionGUARD University has turned
out to be a very cost-effective training method with no
cost to the membership.

Professional Development: Added to LionGUARD
University in 2017, this resource offers our members
a wide variety of courses in Management, Software,
Human Resources, etc. These courses are geared
for your office, sales and warehouse personal. You
can find these courses on the LionGUARD University
website.

NEMEON Network

The NEMEON Cooperative provides its membership
with a turnkey, fully administered digital signage
program. This is a tool that is used to advertise,
highlight products, and educate your customers.
Choose from hundreds of content options, including
the weather, trivia, headline news, “how-to” videos,
and product details and information. The content
list is growing every day and currently we have over
400 Preferred Vendor commercials and 22 hours of
content available. The Network is fully customizable
to your specifications and can be updated by your
company on demand. The program will be
administered on your behalf from our office. Joining
is easy, with little to no out-of-pocket expenses.

Acquire4Hire

Starting in 2021 NEMEON started offering both
Members and Vendors the add on benefit of a
one-stop hiring solution. Acquire 4 Hire is a program
that assists in distributing job posts across the web
and manages the applicants all in one place. The
app offers a full circle solution by providing job
posting templates, salary suggestions, then as
applicants apply you are able to track the hiring
process and customize the workflow all the way to
the job offer.

Savings4Members

Our long-standing relationship has saved Member’s
thousands of dollars by providing vetted solution
partners for the everyday business needs. Their

sole purpose is to save your business money by
leveraging the tools you use every day to run your
business. With over 20 partnerships designed to save
you money, it is worth reaching out to see how they
can help you. Some examples include credit card
processing, fleet fuel cards, financing, office supplies,
shipping, uniforms, waste and recycling just to name
a few.
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H&R Roofing Supply

Started in 1981 by Hank Gonzalez, H & R what you need, we will do everything we can to
Roofing has established a superior reputation in satisfy your requests.” Since H & R has been in
the Southern California area by providing roofers  this location for 42 years, we often know the
and builders with first-class products and contractors by their first name, and we value
customer service. Our many as long-term customers.
family-owned roofing supply e T |
company has nearly any

type of roofing material and
building supply that is needed
for residential, commercial, or
industrial jobs and the diverse
supply inventory contains tile
& slate roofing, insulation,
metal roofing and Title 24
Compliant roofing. We proudly
serve the areas of Ventura,
Santa Barbara, and Los
Angeles Counties.

In addition to our diverse

. inventory, our knowledgeable
staff offer fast, friendly, and

courteous service. We have

20 employees, and some have

been with us for 30+ years.

We are committed to providing

quality service by maintaining

skilled staff to answer customer

questions and staying on top of

industry changes. “Our

employees enjoy working for

H & R because we are more of a family. We

“Everything we do is so that we can always offer  know each employee’s family by name and are

you, the customer, the latest and most current involved in all their kids’ activities.”

information and services.” And unlike some of

our competitors, H & R Roofing can offer rooftop

delivery for added convenience. “If you don'’t find

Learn more visiting our website at:
www.hrroofingsupply.com.
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CLASS 4 IMPACT RATED SHINGLES
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PREMIUM ARCHITECTURAL SHINGLES

TAMKO|

INNOVATIVE TECHNOLOGIES
FORENHANCEDPERFORMANCE

INE

a shingle brand with:

homeowners want
“contractors ask for

to build your business

D0 Learn more at
:ﬁ tamko.com/

=

c 0 M I N G SO 0 N BUILDING PRODUCTS LLC DEE=d titanxt

-2& LionGUARD

UNDERLAYMENT
& HOUSE WRAP
THE PREFERRED

Double Your Profits
Sell pre-installed solar shades with every skylight

- Increase your sales and profits SCAN TO LEARN HOW
- Differentiate yourself from competitors

Homeowners:
- Improve energy efficiency by up to 40%
- Receive a 30% Federal Solar Tax Credit

Learn more at veluxusa.com/taxcredit.

CHOICE OF NEMEON
MEMBERS.

FALL INTO SOME GREAT
STOCKING OPTIONS TODAY!

Contact Tyler for more information:
tkruckenberg@systemcomponents.net

More than 300%
ROI is possible

/ Epicor ERP exceeds expectations.
Learn More

CRICOR
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Lion&GUVARD Uni\/crgih] THE Ri‘,ﬁa r

LionGUARD University is your online learning
resource. It offers everything from Preferred

LIQ”GUARD Vendor education, professional development,
l | . and compliance courses. In an effort to complete

nlverSll y vendor education opportunities, we have recently

added direct accesss to their education platforms.
You will need to create separate logins for each.

Atlas Roofing offers learning opportunities for both Distibutors and Contractors.
ATLAS Create an account and start learning.

The GAF Learning Portal offers specific products

E I_eG rn | ng Por'al training and professional development. You are awarded

for completing quarterly playlists with top quality NEMEON
co-branded items. When registering for an account for the Branch us Nemeon. By using the Nemeon
key word, GAF will be able to track your participation in our program.

OCU offers learning opportunities for both Distributors and Contractors.

Create an account and start learning
12

Carlisle Construction Materials recognizes that continuing
education is crucial to advancing and improving the industry.

M I ~‘ CCM University offers on-demand e-Learning courses that are
k approved for AIA & IIBEC accreditation and can be taken by
industry professionals looking for continuing education. CCM

u N IVE RSITY University offers educational courses for Carlisle, Versico and

Hunter Panels.

Karnak offers a Certified Restoration Advisor Training

Portal that consists of 16 courses on roof repair and
restoration. After completion of the progran you will

be rewarded with a gift.
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Commevcial Corner

There are many “givens” regarding the business
we are in. Roofing, siding, and window products
have a life cycle. These products wear out over
time and need to be replaced. Gross margins in
the repair and remodel portion of our business
are generally higher than in the new construction
segment. Business levels for our business are
cyclical. Activity will be fast paced and growing,
then we will see the slowdown as projects and
backlogs shrink. Some of our members are
seeing a slowdown in their markets, many are
not. Not yet anyway.

Residential and commercial roofing demand
in 2023 is defying the odds, predictions, and
planning assumptions forecast
at the beginning of the year

in many markets. Other areas
are experiencing the predicted
slowdown. | call these types of
business conditions “lumpy.”
Others call it “bumpy.” Either
way it's a challenge if your
market is slow. It's especially troublesome to deal
with a slowing demand when other parts of the
US and Canada are continuing to experience
strong demand. Many shingle manufacturers are
still experiencing extended lead times, sold out
plants, and product allocation. Storm activity in
certain markets continues to drive strong demand
along with new home construction. As | write this
column, hurricane Idalia is making its way across
South Georgia and heading for Charleston, South
Carolina (look out Dave!). Fortunately for me, the
storm stayed away from the west coast of Florida
and my home in central Florida only experienced
tropical force winds and a few inches of need-

ed rain. The heavily populated areas of Florida
were mostly spared so the impact from the storm
will not be as “catastrophic” as the folks on the
Weather Channel kept predicting. The results
could result in more “lumpiness.”

As our members navigate through and around
the lumps, bumps, and potholes that 2023 is
producing, what are the keys for profitable
business during this cycle? How can you prepare
for the next up cycle in business? One area of
focus is on relationships. Whether it be with your
customers, employees, or your vendors. You
have read elsewhere in this newsletter about the
importance of supporting the NEMEON Preferred
Vendors. | want to address these relationships

A Viciovs 011(/16

from a different angle. How strong are your
relationships with your vendors? How did they
support you during the supply shortages we
experienced over the last few years? How did
you support them? Are you satisfied that you
were given your fair share of material during
allocations based on your previous purchases?
Did you give them a good reason to give you
your fair share? If you detect a pattern here
that’s because there is one. Relationships are a
two-way street.

What matters most? How do you treat your
vendors when business is slow or when you
can’t get all the material you want because of
allocations? | would suggest
you review the relationship
you currently have with each
of your vendors, especially if
your business is lumpy. Now
is a good time to strengthen
these relationships and lay
the groundwork for more
cooperation when products are in short supply.
If you feel the relationship is too damaged to
repair, make the decision to move on and allow
enough time to develop a new relationship so
you don’t repeat the issues you had to deal with
in the past. If you don’t feel comfortable moving
away from a problem plagued situation, consider
adding another vendor and allow time to
determine which relationship nets the most profit
for your business. The best approach may be to
try and repair the damaged relationship.

One of the many benefits of membership in
NEMEON is you have multiple vendors to
choose from in most product categories. Don't
hesitate to talk to other members about their
relationships with their vendors. You are not on
an island. What you do during a down cycle and
when your business is lumpy will determine how
well you have positioned your business to benefit
when the cycle moves upward.

Vi tong
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BUILDING SUPPLIES _

®
g c N-

Gibson Building Supplies is an independently
owned Canadian company providing a large
selection of quality roofing and exterior building
supplies from leading manufacturers. We help
to keep you up to date on the latest in product
innovation and help you find the right solutions
for your next project.

We want to make you look good. This commit-
ment goes beyond customer service. Our highly
trained, local experts take personal pride in
bringing you the best quality and service in the
industry. Every project, large or small, is
important to us. We’'re not satisfied until you are.

With 7 locations throughout Ontario, Canada,
our top-of -the-line fleet and drivers are ready to
deliver our products to you.

To learn more about our services and products,
please visit our website at gibsonsupplies.com.

Save the Date

NEMEON Annval M@c‘ﬁng_

Januan’ 23 - 26, 2024
Fort Myers, FL

K@gﬁd’ vation will open
Mid-October 2023

Welcome to ovr Newest Member

Gnibson 5uildin5_ Suﬂalieé
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{ y ispering Timber and
‘{;gdar Discovery*Hand-Split Shake in'Woodland Retreat ™ =%

Designed for Beauty. —— (PlyGem ——

Engineered to Last. MASTIC

I—— SIDING & ACCESSORIES ——

Learn more at mastic.com

GAF e
. _\Ulirc High Defin “\ )

i New GAF Timberline® UHDZ™ Shingles, featuring our Dual Shadow Line and
- = new 30-year StainGuard Plus PRO™ limited warranty against blue-green
(% algae discoloration, go beyond any GAF shingle yet.

= Visit gaf.com/uhdz

A stafidard INDUSTRIES coMPANY We protect what matters most™

1 30-year StainGuard Plus PRO™ Algae Protection Limited Warranty against blue-green algae discoloration is available only on products sold in packages bearing the StainGuard
Plus PRO™ logo. See GAF Shingle & Accessory Limited Warranty for complete coverage and restrictions, and qualifying products.
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g Btiish Man™

EXCELLENT SERVICE & OUALITY PRODUCTS

The Brush Man understands our customer’s needs
for the right quality product at competitive pricing.
We understand the balance between the quest for
“low cost” with the need to offer “Best Value”.

Since opening our doors in 1976, The Brush Man has
provided the highest quality products and industry leading
customer service to the North American construction and
industrial markets. With same day shipping, low prepaid
freight, competitive pricing, and an extremely diverse
product offering, The Brush Man allows our distribution
partners to maintain a more streamlined inventory of
accessory and consumable items while catering to a wide
variety of trades.

Review our complete offering at www.brushman.com.

Thank you 1o all owr Freferred Vendors,
we aPPreoia‘l'e wor ;uPPor’H

Investing in our partner sponsorships provides a variety of benefits. If you would
like more information on upgrading your sponsorship for 2024, please contact
Andi Voelker at 651-229-6455 or avoelker@NEMEON.com

professional protection™

Longevity doesn't just happen; it requires investment,
continuous improvement, and innovation. Here at APOC,
we aren’t resting on our almost hundred-year history in
roofing with our current offering of roof coatings, cements,
tapes and underlayments but investing in the brand to
address today’s challenges.

We've invested in our production facilities to ensure that
our products meet the highest standards and are made
efficiently and cost-effectively, have implemented leading
training and certification programs for contractors and are
developing new innovations in our R&D labs. At APOC,
one word describes our current climate: investment.

Find more information at: www.apoc.com.

To learn more about our products, please contact us at
info@icpgroup.com or 888-891-3536.

ECrRICOR

Building suppliers are finding ways to stand

out from their competition in quality, efficiency,
and pricing. These days, that means finding ways
to pivot quickly by adopting new technologies,
adapting to supply chain dynamics, and
optimizing processes.

As the industry leader, Epicor’s business management soft-
ware has helped hundreds of businesses and thousands

of locations do just that. With Epicor, you can streamline
your business operations with integrated functionality and
real-time visibility that instantly improves productivity.

Find more information at: www.epicor.com.

To learn more about our products, please contact Zach
Pfeil at zach.pfeil@epicor.com or 952-417-5025.
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NEMEON Network

“The NEMEON Network is a welcome addition to our
N E M E @ N showroom. Nothing but positive feedback from our vendors
and customers thus far. Every NEMEON Member should be a

N etwo r k part of the Network!” - Ross Riddle, South Coast Shingle

WHY INVEST IN DIGITAL SIGNAGE

Examples of content being shared:

v 400%

The brain processes Digital displays
images 60,000 times capture 400% more NEWS WEATHER
faster than it does text. views than static News, sports and home repair channels Informative weather graphs show current
entertain visitors during showroom wait radar conditions as well as hourly and daily
times. forecasts
1 ‘ 7"]’“"]" e ——
A
. Swm
- T "
Digital Signage has On average, one
a higher recall rate additional on-premise
(52%) than television sign resultsinan
0 d d . . I SPECIALS & UPCOMING EVENTS VIDEOS
ads (32 A)), radio aas, Increase in annua Sales often spike after suppliers’ feature Installation and DIY videos give visitors a
27%, magazi nes (2 1 %): sales revenue of 4.75%. products or advertise new product firsthand look into showroom products
. discounts. out in the field.
and billboard (30%).

Check out our new digital content. Velux, Tamko, and United Asphalt have submitted

new videos since June and they are uploaded and ready to choose for your player.
Contact John Reynolds if you have any questions.

PROFESSIONAL
WEATHERPROOF

mitebond. g 0 Ii
et eebond | TS ML L

APPLY DOWNTO 0°F PERMANENTLY ALL WEATHER

FLEXIBLE

UV RESISTANT ADHERES T0 WET PAINTABLE
SURFACES

gt MACO PROFESSIONAL’
S CHOICE
~——=VENTS Since 1946

=

Turbine Vents - Ridge Vents . Specialty Vents
« Static Vents « Gable Vents « Solar Vents «

Foundation Vents « Intake Vents
titebond.com
Tech Service 1.800.347.4583

Lomanco, Inc. « lomanco.com « 1.800.643.5596
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Pinnacle Sun ¢« Pinnacle Impact

Cool Roof Technology that Fights Smog Lasting Beauty that Weathers the Storm

The \Vlelels
To Wedafther
The storm

o g

CLASS4

impactresisiance

ATLAS

Pinnacle’ Family of Products
Pinnacle Sun o Pinnacle’Pristine R Pinnacle Impact it

Cool Roof Technology that Fights Smog High Performance Meets Lasting Beauty Lasting Beauty that Weathers the Storm

The Strongest Grip in Residential Roofing.

WIP GRIP

Hi Rk Ak U BTHA T

Premium Shingle Self-Adhering
Roofing Underlayment

Yy £ L “STRONG =

WiE PR ODLIIaTS www.QualityEdge.com S USTAI NAB LE

&Grip ROOFING SOLUTIONS
BIle :ctvrsctiesinone: ‘Z"g - PALFINGER
ShingleLayment-HT il USA

ICE-SNOW -RAIN BARRIER ll_q "'
» Butyl adhesion :
» Self-adhering | ‘ Your trusted provider for:

* High Temperature ;
= Non-woven, Non-skid
= Only 28Ibs! !

ass Afirer

apsy
dyusy

® Knuckle Boom Cranes
® Material Handling Cranes
® Truck-Mounted Forklifts

W7 T

AVAILABLE FOR IMMEDIATE SHIPMENT
Contact your Grip-Rite Sales Representative at 800-676-7777
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Vendor $P0'H igh’f

Briish Man"

EXCELLENT SERVICE & OUALITY PRODUCTS

The Brush Man was founded by Jerry Hearnley ‘warehouse” and that replenishment is only

in 1976 to provide quality brooms and brushes 1 — 3 days away. We also have a clear

to customers that were having difficulty finding understanding of our customers’ needs for the
them in the quantity and timely delivery that was right quality product at competitive pricing. This
needed. Our founding vision was “To deliver is evident in our continued efforts to seek out
excellence as a formula for success” and it has additional products to offer and working in
continued to propel us forward through the last concert with our vendors to deliver the best

40 years. overall value.

At our core, The Brush Man strives to
provide customers with quality products and
excellent service. We prove this daily by
following orders through
from start to finish to
ensure accuracy and
fulfillment, maintaining
inventory levels so we

I have exactly what you

In that time, we have
grown a bit to keep pace
with our customers’
needs. We've expanded A
our breadth and depth ~ ywsnT
of inventory, added

additional warehouse

space, increased the size of our
team to provide additional support,
and most recently, updated our need when you need
technological tools including an it, and treating everyone
online website. with respect and
professionalism. To summarize it best, we’ll do
more than just service your company, The Brush
Man will be a partner in your success.

Even though much has changed over the
last 40 years, we still offer excellence to our
customers through our efforts to ship orders
the same day, offer industry low pre-paid freight To learn more about our products and service,
requirements, and utilize premium carriers for the  check out our website at www.brushman.com.
final leg of delivery. Our customers know they

can rely on The Brush Man to be their

0P QUR
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Airtite Window & Door Co., Inc.

America Roofing Supply

American Roofing Supply and
Building Products

American Builders Supply Inc.

B & B Builders Supply Inc.

B & H Wholesale Inc.

B & R Supply & Equipment Co. Inc.

Badger

Banner Supply Company, Inc.

Bay View Materials

Blackton, Inc.

Best Materials LLC

Bone Roofing Supply

Border Supply Company

Britton Lumber Company, LLC

Broward Roofing Supply of
Hallandale

C & S Building Supply Inc.

CA Shingle & Shake Company

Camco Roofing Supplies Inc.

Central Siding Supply Inc.

Christian Building Materials Inc.

Commercial Roofing Products

Corken Steel Products Company

Coons Supply Inc.

Cross Country Distributing Inc.

Cross Roads Building Supply Inc.

Croton Home Center

Dallwig Brothers Building Supply

Dealers Building Supply Corp.

Dealers Supply Company Inc.

Dealers Warehouse Corporation

Division 7 Supply, Inc.

East Side Lumberyard Supply Inc.

Eastern Michigan Distributors Co.

EDCO Products Inc.

First Choice Exteriors Ltd.

Fond du Lac Distributors

Forest Building Supply

Forest Specialties, LLC

Fransyl Ltd / Lexsuco 2010 Corp

Galitelo Building Supply

Gibson Building Supplies

Great American Building Materials

Gulf Coast Houston Ltd.

GW Murphy, Inc.

GW Murphy Wholesale

H & H Roofing Supply LLC

H & R Roofing Supply

Hanson Building Materials Inc.

Harrington & Company

Harrison Wholesale Company Inc.
Hawkeye Distribution, LLC

Hopper Roofing & Siding Supply
Ingram Wholesale Siding

J & S Supply Corporation

Key Wholesale Bldg Products Inc.
L A Roofing Materials Inc.
Lakefront Supply

Lakeside Siding Supply

Long Island Tinsmith Supply Corp.
Loring Aluminum Building Products.
LS Building Products

Lumbermans Drywall & Rfg Supply
Lumbermen’s Inc.

MaCon Supply, Inc.

Magnolia Construction Supply, Inc.
Messco Building Supply

Mid Continent Lumber Dealers Supply
Morris Sales Company, Inc.

MRV Siding Supply

NAPA Builders Supply

Northwest Drywall & Roofing Supply
Palmer Donavin Mfg Co.

Passaic Metal & Building Supplies
Pennsylvania Supply & Mfg. Co.
Preferred Roofing Supply

Premium Siding Supply

Rafferty Aluminum & Steel Co.
Redds Inc.

R. F. Fager Co.

Riverside Roofing Materials Inc.
Roof Supply G & F San Diego
Roofers Mart Inc.

Roofers Mart of Missouri Inc.
Roofers Mart of Southern California
Roofers Mart of Wisconsin

Roofers Mart Southeast Inc.
Roofers Supply Incorp.

Roofers Supply Houston

Roofers Supply of Greenville, Inc.
Roofing & Supplies, Inc.

Roofing Products of Michigan Inc.
Roofing Siding Windows of lowa
Roofing Tools & Equipment Co.
Ryan Seamless Gutter Systems Inc.
S.G. Williams

S & J Sheet Metal Supply Inc.

Sam Jin General Supply

Snow’s Supply

South Coast Shingle Company Inc.
Spartan Building Supplies Inc.
Stelwagon Roofing Supply Inc.

Suisun Roofing & Supply
The Brickyard of South LA, LLC
The Roofing Outlet
Total Roof Supply Inc.
Tri-State Wholesale Bldg Supplies
Valley & Aetna Building Products
Wake Supply Company Inc.
Walker Brothers
Washington Cedar & Supply Co.
Wausau Supply Co.
Weekes Forest Products, Inc.
Western Gravel & Rfg Supply Co.
Western Roofing Supply
Wholesale Distributing

dba Boise Supply
Wholesale Siding Depot
Willards Wholesale Roofing Co
Worth Supply LLC

NEMEON

Member Listing
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MO PERFORMANCE

NORDIC™ & DYNASTY® SHINGLES

REINFORCED
PEACE OF MIND.

IMPACT |*
| I 18
SHINGLES | \’1

Our Dynasty’ and Nordic™ shingles come reinforced
with ArmourZone’ technology and carry a limited
wind warranty of 130 mph.

*This impact rating is solely for the purpose of enabling residential property owners to obtain a reduction in their residential insurance premium, if available.
Itis not to be construed as any type of express or implied warranty or guarantee of the impact performance of this shingle by the manufacturer, supplier or
installer and damage from hail is not covered by the Limited Warranty. For further detail concerning the FM 4473 standards, visit the FM Approvals website.

For more infarmation about our performance shingles and other roofing products, visit www.iko.com/na/

professional protection™

BUILT FOR LONGEVITY

Longevity doesn’t just happen; it requires investment, continuous
improvement, and innovation. Here at APOC, we aren't resting on our
almost hundred-year history in roofing but investing in the brand to
address today's challenges. We've invested in our production facilities
to ensure that our products meet the highest standards and are made
efficiently and cost-effectively. At APOC, one word describes our
current climate: investment.

BECOME AN APOC
CERTIFIED APPLICATOR

Check out our training

H schedule and sign up today!
www.apoc.com | www.icpgroup.com Scan the OR code of visit

3 3 www.apoc.com/pages/
info@icpgroup.com education B
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"""Rear

NEMEON 2-—5+6P Members

In an effort to increase and ease Member to Member purchasing opportunities we are listing the
contact information for all NEMEON 2-Step Distributor Members. Go to www.nemeon.com to get
additional information on these companies and their line sheets.

SYBADGER

Brian Misna 608-788-0100
bmisna@badgerlax.com

La Crosse, WI 54601
www.badgerlax.com

Britton Lumber
Company

®

Fairlee, VT 05045
www.brittonlumber.com

Brian Moses 802-333-4388
bmoses@brittonlumber.com

< - Dealers
Warehouse

Leslie Mirts 865-546-3040
leslie@dwc-k.com

Powell, TN 37849
www.dwc-k.com

B East Side

Dave Reis 618-942-3281
dave@eastsidelbr.com

Herrin, IL 62948
www.eastsidelbr.com

o GW MURPHY WHOLESALE

Bob Marshall 219-472-7663
bob@gwmurphy.com

Crown Point, IN 46307
www.gwmurphywholesle.com

JHAWKEYE

Chad Welding 712-277-4001
cwelding@hawkeyedistributioninc.com

Sioux City, IA 51101
www.hawkdist.com

Ke TM

Chris Smith 641-423-0544
chris.smith@keywholesale.net

Mason City, IA 50401
www.keywholesale.net

AN EMPLOYEE OWNED COMPANY

Steve Petersen 616-261-3200
stevep@lumbermens-inc.com

Grand Rapids, Ml 49548
www.lumbermens-inc.com

MlDCONTﬁENT

LUMBER DEALERS SUPPLY INC.

Fort Dodge, IA 50501 Larry Covey 515-573-2151
MCCOVEY49@gmail.com

MORRIS
SALES

Randy Houston 662-842-6045
randyhouston315@gmail.com

Tupelo, MS 38803
www.morrissalesco.com

PALMER® DONAVIN

Grove City, OH 43123 Robyn Pollina 614-317-0070
www.palmerdonavin.com Robyn.Pollina@palmerdonavin.com

C% RAFFERTY

W H O L E S A L E
Sterling, MA 01564 Sean Lorden 978-422-8130
www.raffertyaluminum.com sean.lorden@raffertyaluminum.com

WRAUSAL

SUPPLY COMPANY

Innovation in Distribution

Jeff Kuntz 715-577-0295
Jeff. Kuntz@wausausupply.com

Schofield, WI 54476
www.wausausupply.com

_ .
\‘ FOREST PRODUCTS, INC.

Scott Gardner 651-644-9807
scott.gardner@weekesforest.com

St. Paul, MN 55108
www.weekesforest.com
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http://www.nemeon.com
https://nemeon.com/index.php?option=com_incentives&view=member&id=53&Itemid=1174
https://nemeon.com/nemeon-members?view=member&id=230
https://nemeon.com/index.php?option=com_incentives&view=member&id=251&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=49&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=360&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=279&Itemid=1174
https://nemeon.com/nemeon-members?view=member&id=267
https://nemeon.com/index.php?option=com_incentives&view=member&id=264&Itemid=1174
https://nemeon.com/nemeon-members?view=member&id=195
https://nemeon.com/index.php?option=com_incentives&view=member&id=226&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=258&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=234&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=199&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=246&Itemid=1174

NEMEON Freferred Vendors

"""Rear

Air Vent
Alsco
APOC
Atlas Molded Products
Atlas Roofing
Berger Building Products
BILCO
Boss Products
The Brushman
Carlisle Residential
CertainTeed Insulation
CertainTeed Roofing Products
CertainTeed Siding
Cedar Impressions
Deck & Rail
Fence
House Wrap
Millwork
Vinyl
Vytec
ChemLink
Clarus Merchant Services
Continental Materials
Cornerstone Building Products
Ply Gem Mastic
Ply Gem Variform
Ply Gem Mitten
DaVinci Roofscapes
DCI Products
Discovery Design Truck Body &
Equipment, Inc.
DMSi Software
Duraflo - IPEX USA/Canplas
EagleView Technologies
Epicor
Fabral
Flamco
Flashco Manufacturing
Franklin International
Gaco

GAF Materials

Geocel

Gibraltar Building Products

H.B. Fuller Construction Adhesives

Henkel

Hunter Panels

Hussey Copper

Huttig Building Products

IKO Roofing

Karnak

Kingspan

Linzer Products

LOMANCO

Makita Tools

MALCO Tools

MAX USA

Metabo HPT

Mid-States Asphalt

National Shelter Products

Novagard Solutions

Oatey

OMG Roofing Products

Owens Corning
TITANIUM

Palfinger USA

Penn. Lumbermens Ins

Polar Industries

Polyglass USA

PrimeSource Building Products

ProKeep

Quality Edge

Roofmaster Products

S & W Forest Products

Savingsdmembers - powered by BizUnite

Ace Hardware
ADP

Aquire4Hire

C2C Resources
CardConnect
Constant Contact
Esso

Savings4members - powered by BizUnite
Exxon Mobil
Ferrellgas
Global Payments
Lamprey Systems
Industrial Fleet Mgmt.
Moblico
Office Depot
Penske
Phillips 66, Conoco & 76
Shell
Staples Advantage
Sunoco & Stripes
Synchrony Financial
UniFirst
UPS, YRC
United Tranz Actions
Waste Focus
Wex Fleet Card
Seal Corp USA
Skylands Transaction Mgmt
Steel & Wire Products
Sun-Tek Skylights
System Components
TAMKO
United Asphalts
United States Gypsum
Van Mark
VELUX America
Versico Roofing Systems/Weatherbond
Westlake Royal Building Products
Atlantic Shutters
Exterior Portfolio
Kleer Lumber
Mid-America
Royal Building Products
Tapco Tools
The Foundry
Versetta Stone
Wellcraft
Worth Supply LLC
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acquire @hire

Hiring made easy
b s

Eliminate the hundreds of dollars Solve for scattered emails Streamline hiring
spent to post on each job board lost in inboxes across locations

A single solution to distribute job

¥ Create job posts in minutes — posts across the web and manage
e SR SRS applicants all in one place

« Reference Job Post Library
of 1000+ popular posts

-
Company Name
. Manchester, NH A Filter: ¢ TowlCount: 12 Records: € < 1 to 12 > »
+ Post jobs across the web o———
with a single click g,‘i"g ~ ;

Paused
2112018

R Candidates

- Jobs instantly added to top
Job Boards

Paused
NH 9122018
Paused
1242019
Paused
4302019

- Career Page automatically
populated with open jobs

Paused
NH 6142019

Paused
1027:2019

Toode . | _*

Paused
NH 10282019

Paused
10292019

Paused
10292019

v Manage applicants all in o———
one place

Google

Paused
10292019

Paused
10292019

O (N6 6 [FoN ¢ 0N 6 [NeN 6 |6 6 |6

Paused
10292019

« Multi-user applicant
tracking system

Linked r adzuna
« Custom hiring workflows careerJer

- Automatic courtesy emails
to applicants

For more information and support visit acquire4hire.com

Log in and access your hiring solution at app.acquire4hire.com
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Landmark PRO’

The Pro’s Choice.
Proven. Protected. Professional.

-

=g Landmark PRO*®

shown in Max Def EspreSs&

CEILINGS * GYPSUM *INSULATION - ROO’FING < SIDING * TRIM [ N :\ = B :‘Certainteed
800-782-8777 + CertainTeed.com A — : SANT-GOBAN

e

unter H-Shield HD-MA

Mechanically Attached High Density Cover Board

5x the R-value at 15 the Weight!

FAST SHIPPING
INSTALL AND REPAIR
SINGLE-PLY MEMBRANES
Contact Rob: HUMN+ER

CONTRACTOR APPROVED
(812) 868-0790
Ext. 242 Work Smarter, Not Harder

Preferred vendor for 10+ years
When compared to traditioral gypsum

The new look of
metal roofing and siding —2INSi

Business software for our industry

residential | agricultural | commercial

EMILY ETHINGTON
Senior Agility Sales
eethington@dmsi.com
402.330.6620 (e) 120

Beauty and protection you can sell

metalsales.uscom 1S Metal Sales VISIT US AT DMSi.COM
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https://www.dmsi.com/
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the power of INNOVATION

Your trusted
manufacturer
for residential
ROOFING
SOLUTIONS

ROOFING AND WATERPROOFING SYSTEMS

superior technology o B §
MADE FOR YOU WWW.FLAMCO.COM

Sustainable Roofing Solutions
Manufactured with Innovative
Technology, Engineered to Perform

pOlygl(JSS.US n,ﬂn

“’.
fi h%
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