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A letter from the Chairman of the Board

Mitch Cawley
Dear NEMEON Partners,

I know if you are reading this letter you have already looked over your
dividend check. I do not know if you were pleased or disappointed. We have
all experienced both sides of that equation and we are all keenly aware of the
numerous factors that affect our sales, purchasing decisions, and ultimately
our bottom line.

That said, I marvel how often I get consumed in the seemingly endless
“Urgent and Necessary” issues and decisions that come across my desk. |
get it, it comes with the territory, and I’'m guessing it is a challenge for each
of you as well. It is most unfortunate, however, when it distracts us from
paying attention to some basic blocking and tackling fundamentals that can
influence the size of that quarterly dividend check.

Last week I got lucky and one of my employees bailed me out by asking this
question before making a purchasing decision: “I am thinking about making
a change on our next Accessory Product X stock order to Product Y. Is
product Y from a NEMEON Preferred Vendor?” This simple question
stopped me in my tracks. How many times has that decision been made in
the past without asking that question because I failed to do my job promoting
NEMEON to my staff? And for you Preferred Vendors, how many of your
Reps make calls on NEMEON Members and fail to promote your support of
NEMEON?

In this case, it prompted me to access the Member Login section of our new
and improved NEMEON website that allows quick and efficient access to all
our NEMEON Preferred Vendor Programs. Knowledge is power and I feel
better prepared to answer that question, and more importantly proactively
share that knowledge with my team moving forward. If you have been too
busy tending to the “Urgent and Necessary” to check out our new and im-
proved website I get that too, but encourage you to take a few minutes to do
so; some of the programs may catch your eye!

I am excited to see each of you at The Fairmont in Dallas January 21 — 24.
Our NEMEON staff is putting the finishing touches on an excellent agenda,
and I’m looking forward to checking out AT&T Stadium. But most of all
I’m looking forward to see what I can learn from you about blocking and
tackling!
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A Letter from President & CEO Dave O’'Donnell

It feels like yesterday that we were all together in Orlando, but now with the holidays only a
few weeks away I catch myself wondering where the year went. With so much going on in
the industry and so many exciting initiatives that we are working on within NEMEON it is
hard to keep track of time.

We are currently wrapping up another successful year and the year didn’t disappoint. We
had many challenges thrown at us; Increased competition, four residential price increases,
and the lack of storms are just a few of the factors that came into play this year. Through all
the obstacles thrown at us this year we stayed focused on our goals and finished the year with
a lot to celebrate. I think Helen Keller said it best “Character cannot be developed in ease
and quiet. Only through experience of trial can the soul be strengthened, ambition in-
spired, and success achieved”.

With everything that our members had going on within their respective businesses you still
had time to support the various NEMEON initiatives. The unveiling of the new website,
expansion of the LionGUARD University online training, the onsite training sessions, Next
Gen /St. Jude fundraiser, and the benchmarking program are just a few programs that had
great participation.

As a team, the NEMEON staff has worked diligently to support our members in these
initiatives. Over the last couple of years the team has become stronger and we have all
worked together as one for the good of the members. I truly believe that we wouldn’t be
where we are today without the hard work of Vic, Scott, Andi, Mary and John.

I wanted to wish everyone seeing this newsletter the happiest of holidays. As we look
forward to next year, let’s take some time to spend with our loved ones and enjoy this special
time of year.

All of us at NEMEON are looking forward to seeing all of you at the annual meeting in Dal-
las next month.

Z/O%M
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IT Department - Q & A’s John Reynolds

As an independent business owner, it’s easy to take the mindset that cybercriminals won’t
target you. After all, why would they waste their time going after the small business with
Cyber so many large corporations to choose from? Cybercriminals often target small and
Security medium-sized business. Smaller businesses are often more susceptible to attack as they
have vast digital assets yet lack the IT infrastructure or specialist expertise to protect
them. The positive side is that creating a comprehensive cybersecurity plan is achievable

for any company — all it requires is a bit of planning.

According to the Ponemon Institute’s 2017 study, The State of Cybersecurity in Small and

Medium-Sized Business, no company is too small to escape the attention of

cyber criminals. Their research found that more than 61 percent of small and

: medium-sized businesses (SMB) were affected by a cyber-attack in 2017 — up from 54

Please submit all . _ o
questions to: percent a year earlier. With the general rise in technology across business sectors,

businesses that previously were not targets are now becoming primary targets.

John Reynolds Widespread adoption of technology such as cloud services, online banking, and website
jreynolds@NEMEON.com

databases means that every company is now sending and receiving sensitive data that
could be stolen. Many SMBs don’t feel the need to allocate funds necessary to implement
and maintain a professional security solution. NEMEON members are typically focused
on minimizing overheads and running as lean as possible to remain relevant in a highly
competitive arena, which often means cutting expenses on what they view as unnecessary
parts of their business; this includes security. Cybercriminals know and therefore have
been increasingly focusing their attacks on SMBs.

There are several low-cost methods to help protect your company and its assets from
attack. According to an article by Calyptix Security, an industry leader in firewall

protection, the majority of attacks come from negligent employees.

Figure 19. What was the root cause of the business associates’ data breach?
More than one response permitted

Unintentional employee action 51%

Third-party snafu 49%
Criminal attack

Lost or stolen computing device
Technical systems glitch

Malicious insider

Intentional non-malicious employee action

60%

E-newsletter Available at:
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Cyber
Security
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IT Department - Q & A’s (con’t)

There are simple steps you can take to help ensure that your employees do not lend an
unintended hand to hackers looking for your data. Train your employees; both new
and existing employees need to be trained and reminded of the importance of
cybersecurity. Creating strong and unique passwords, being able to identify signs of
phishing in emails and being aware of the dangers of having an open network are just a
few examples of items employees should be trained on. Establish a cybersecurity
policy and enforce it. Have a company document that outlines your policies and make
sure it is followed. Some examples of what should be included are:

Acceptable use of email and internet (work related only)

Use of personal devices on the company network

Password creation

Use of removable media

Who has access to sensitive data such as billing and financial information
Limit access to only those who need it, if a warehouse employee does not need access
to a specific program or computer don’t give it to them. Maintain the Principle of Least
Privilege, which means that people only get access to what they need to get their work
done and nothing more. Create backups and maintain them, have a recovery plan in

place and know how to recover and repair from your data breach.

Taking basic steps to ensure the protection of your company’s data does not need to be
an expensive endeavor. While the above steps will help, they will not ensure protection
against data theft. Be proactive and have a plan, consult a professional about firewalls,
VPNs and email filtering. If you would like more specific information or have

questions, please feel free to reach out to me.

Taking these basic steps will go a long way toward protecting your company's data and
does not need to be an expensive endeavor. Still, you must be proactive and have a
plan. Consult a professional about firewalls, VPNs and email filtering. If you would

like more specific information or have questions, please feel free to reach out to me.

CRS Professional Services, Inc 2017 — Ponemon Sate of Cybersecurity in Small and Medium-Sized Busi-
ness
Calyptix Security 2015 — HIPPA Security: Most Business Associates Suffer Data Breaches

«
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VELUX-

The No Lgak Skylight™

Thank you to all our
Preferred Vendors
that participate in our
Newsletter
Advertising

YOU ARE
APPRECIATED!

KNUCKLEBOOM CRANES
TRUCK MOUNTED FORKLIFTS
HOOKLIFTS

S
Increase your margins E
20%+ by adding
skylights to a roof sale 800.852.2331
www.hiab.us.com

Visit veluxusa.com/NEMEON for info

IMAGE I

information on how to Architectural Standing Seam

participate in advertising Metal Roof Panel
please contact:

If you would like more

Mary Haupt
(651)788-7812
mhaupt@NEMEON.com

Andi Voelk SAAE 1 .
(651) 220-6455 — 7=/ GreenGuard
avoelker@NEMEON.com S Type VI XPS Insulation

Board

FOR USE AS INSULATION FOR
HIGH LOAD-BEARING ENGINEERED
APPLICATIONS REQUIRING

» Wide variety of ENERGY STAR® listed colors 60 PS| MINIMUM COMPRESSIVE
STRENGTH

» Choose MS Colorfast45°, PVDF or Acrylic
Coated Galvalume®

» Installs over solid substrate

» 26 ga. standard with 24 ga. availability www.Kingspaninsulation.us

]’l‘s metal sales

manufacturing corporation %

E-newsletter Available at; metalsales.us.com Klngs n.

www.NEMEON.com




Digital Signage

If any questions please
contact:

John Reynolds
jreynolds@NEMEON.com

Scott Snowball
ssnowball@NEMEON.com

E-newsletter Available at:
www.NEMEON.com

NEMEON Network

With the continuing support of the Preferred Vendors of NEMEON, the NEMEON
Network has reached over 18 hours of content and continues to grow. If you would
like to see some of the content we carry, visit us at: www.NEMEON.coop/
networkvideos to see a preview of what the NEMEON Network offers.

Don’t forget you can choose which Preferred Vendors products you want to promote
to your customers. Change the commercials at any frequency. Show specials,
upcoming events, special order items, make it your own; this is your digital signage
system!

Guaranteed 100% satisfaction rate, call any member with a NEMEON Network and
ask them how it is working.

We offer attractive financing plans. You can choose from three different options: 1)
withhold four equal amounts from your quarterly dividend 2) have the whole
amount withheld from one quarterly dividend or 3) be billed for the installation. No
out of pocket costs until the network is installed at your location.

The average cost is less than $2,000 and there is no additional cost once installation
is complete.

Your satisfaction is guaranteed. With our 60 day money back guarantee, once
installed you will have sixty days to try the Network, if you are not 100% satisfied
we will take it away at no cost to you.

Be a part of the NEMEON Network today. Contact John Reynolds for more
information.
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Member Spotlight Hopper Building Supply

Hopper Building Supply (and the Hopper name) has a long history in Lowell, Indiana.
Opening in 1973, South County Gypsum was run by John Hopper. In 1977, his son Alan
opened Hopper Roofing & Siding Supply. In 2007, the name was shortened to Hopper
Building Supply, but the product offerings were diversified and expanded, with both inside

Hopper Building & outside displays.

Supply Located about an hour south of Chicago in Lowell Indiana, Hopper Building Supply is a
company that focuses its marketing attention on the homeowner, and it’s paying off! Alan
Hopper believes that if you can get the homeowner excited about a product by creating a
space for them to see the product, you can create sales — and upsells! — that begin with the
homeowner.

The company has taken this theory to new heights by building a roadside display of roofing,
siding and stone that is not to be missed. In fact, it’s the first thing you see as you’re driving
toward his location and draws your attention better than any sign ever could.

Lowell, IN

Alan Hopper

Office:
219-696-6621

Website:
Hoppersupply.com

Alan and his team built 13 of these large free-standing displays, with different stone on each
of the corners and different siding and roofing on each of the sides, for a total of 78 color
and style combinations! With its year-round 24/7 presence, the display has become an in-
valuable sales tool, increasing their siding business nearly 60% after it was installed!

The roadside displays are only a small part of the marketing story. The showroom itself has
been tailored to show as many options for windows, doors, stone, roofing and siding as
possible, always with the homeowner in mind.

These displays are rotated out on a regular basis, keeping the product mix fresh and simulta-
neously increasing employee engagement and training the staff on installation of the
products. If you’re ever in the area, take the time to stop in and see Alan. Or check them out
on their website: www.hoppersupply.com

= el / o "r l_','.‘-‘"
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Commercial Corner Vic Anthony

Big Doings at the NRCA

The National Roofing Contractors Association (NRCA) is undertaking two major pro-
jects intended to expand and improve the roofing industry’s clout and perception. Lead
by NRCA’s new CEO Reid Ribble, NRCA’s One Voice and PROCertification initiatives
are a first of its kind for the roofing industry.

The One Voice Initiative was launched by the NRCA in February of 2017. Lead by
Reid, a three-term former Congressman from Appleton Wisconsin. Before he
successfully ran for Congress, Reid was roofing contractor and former President of the
NRCA. One Voice intent is to align the roofing industry (contractors, manufacturers,
distributors and others in the industry) so that all the issues currently facing the industry
are addressed in a unified manner. NRCA bylaws were changed in early 2017 to grant a
minority of positions on the NRCA’s board of directors to the other participants in the
roofing industry. Up until now, roofing distribution has had little if any representation
when dealing with problems in their respective business. In the past, the NRCA was
strictly focused on roofing contractors. One Voice is intended to unite all the factions for
greater strength and a louder voice.

A key element in the One Voice is Roofing Day in D.C. Driven by the new levels of
participation in the One Voice Initiative, hundreds of roofing industry members gather in
for one day in Washington D.C. to meet with their Senators and Congressmen to discuss
the issues of the day. This show of force grabs the attention of our elected officials and
has led to several favorable bills being passed in recent months. The next Roofing Day
in D.C is scheduled for April 3-4, 2019.

The NRCA PROCertification is charged with evaluating how a roofing worker

Pro Certification completes specific tasks that would show the worker’s competency and skill in a specific
area (asphalt shingles, thermoplastic systems, etc.). First, Qualified Assessors will have
to be tested, certified and put into place before worker certification is conducted. This is
a two-pronged process to certify the assessors and then the workers. Testing and
evaluation programs are being developed. This is a monumental undertaking by NRCA,
but the end result is intended to upgrade the quality of the workers and the industry as a
whole.

Finally, NEMEON has invited Reid to speak at our January 2019 Annual Meeting in
Dallas. He will provide more in-depth details on the two initiatives. Reid will address the
joint session for Members and Vendors on Wednesday morning

SELL THE BRAND
THAT HELPS YOU SELL!

With products like Timberline® Shingles, the
#]-seﬁ)ing shingles in North America. And

our exclusive collection of value-priced Lifetime
Designer Shingles* Not to mention a Lifefime
Roofing System ltd. warranty that is automatically
induded for any qualifying roof* We're
committed to bringing you the tools you

need to build your business while taking

the hassles out of selling roofing.

*See GAF Shingle & Accessory Ltd, Warranty for comf\ete coverage and
restrictions. The word “Lifeime” refers o the length of coverage provided b
the GAF Shingle & Accessory Lid, Warranty and means as long as the original
individual owner(s) of a single-family detached residence [or the second owner(s)
in certain circum stances] owns the property where the shingles and accessories
are installed. For owners/structures not meeting the above criterfa, Lifetime
coverage Is not applicable. Lifetime Itd. warranty on acoessories requires the
use of at least three qualifying GAF accessaries and the use of Lifetime Shingles.
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Thank you to all our
Preferred Vendors
that participate in our
Newsletter
Advertising

YOU ARE
APPRECIATED!

If you would like more
information on how to
participate in advertising
please contact:

Mary Haupt
(651)788-7812
mhaupt@NEMEON.com

Andi Voelker
(651) 229-6455
avoelker@NEMEON.com
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DMSi will always be
a software developer committed
to the roofing industry.

And that’s a promise

Eelhoid b, EMILY ETHINGTON /
Senior Sales Jedi "
eethington@dmsi.com
@f 402.330.6620 (e) 120

Pinnacle Pristine smrdﬂiﬂ'“

High Performance Ardmectuml Shingles

Experience.
Innovation.

Energy Efficient Access

Featuring R-20+ insulation, BILCO's thermally
broken roof hatch resists harmful condensation
and provides superior energy efficiency under
any conditions. Available in all standard BILCO
single leaf sizes and special single leaf sizes.

© @
BilPeo| oo
WWW.BILCO.COM

an AmesburyTruth company

“ONE OF OUR LARGER ACCOUNTS
STARTED ORDERING EAGLEVIEW
REPORTS WITH US IN 2016, AND

WE GET 100% OF THEIR BUSINESS.”

Tina Boyd - Roofers Mart In St. Louls, MO

S EAGLEVIEW

SIGN UP TODAY! »
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NEMEON Mission Statement

A Co-operative Delivering Value to
our Members and Vendors

E-newsletter Available at:
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FROM THE INVENTORS OF THE
WORLD'S 1"ROOFING NAILER
MEET THE MOST POWERFUL,
LIGHTWEIGHT AND DURABLE
ROOFER ON THE MARKET.

SuperRoofer.

- e

SCANTO LEARN MORE

WIP’ Can Take The Heat!

WIP 300HT roofing underlayment from
Carlisle WIP Products offers some of the
best physical properties in the industry. With
unparalleled performance at temperatures
up to 250°F, WIP 300HT is the ideal choice
for use under metal roofs and in high-
temperature applications. To learn more
about Carlisle’s full line of underlayments,
visit our website at www.carlislewip.com.

CARLISLE

WIP PRODUCTS

! ]
ABOUTTHE CN445R3

WWW_MAXUSACORP.COM ~Ix
800.223.4293 <
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Member Listing New Member

55 Building Supply

A L L Roofing & Building Materials
Airtite Window & Door Co., Inc.
Aloha Roofing Supply

Acker Supply, Inc.

Acorn Roofing Supply

All Aluminum Co. Inc.

Aloha Roofing

Al's Roofing Supply Inc.

America Roofing Supply
American Rfg Products dba American
Rfg Supply

American Builders Supply Inc.
Apex Building Supply

Arrowhead Building Supply

B & B Builders Supply Inc.

B & H Wholesale Inc.

B & R Supply & Equipment Co. Inc.
Badger Corrugating Co.

Banner Supply Company, Inc.
Bay View Materials

Blackton, Inc.

Best Materials LLC

Bone Roofing Supply

Border Supply Company

Britton Lumber Company, LLC
Broward Roofing Supply of
Hallandale

C & S Building Supply Inc.

CA Shingle & Shake Co / WA Cedar
Camco Roofing Supplies Inc.
Capital City Roofing Supply dba P&W
Roofing Supply

Capstone Building Products
Carolina Atlantic *

CB Wholesale Inc.

Cedar Grove Building Products
Central Siding Supply Inc.
Christian Building Materials Inc.
Corken Steel Products Company
Coons Supply Inc.

CRI Roofing Supply Company

Cross Country Distributing Inc.
Cross Roads Building Supply Inc.
Crossroads Roofing & Supply
Croton Home Center

Dallwig Brothers Building Supply
Dealers Building Supply Corporation
Dealers Supply Company Inc.
Dealers Warehouse Corporation
DeBel Roofing Supply Inc.
Division 7 Supply, Inc.

East Side Lumberyard Supply Inc.
Eastern Michigan Distributors Co.
EDCO Products Inc.

Exterior Supply Company, Inc.
First Choice Exteriors Ltd.

Fond du Lac Distributors

Forest Building Supply

Forest Specialties, LLC

Fransyl Limited / Everest Supply
Galitelo Building Supply

Great American Building Materials
Gulf Coast Houston Ltd.

H & H Roofing Supply LLC

H & R Roofing Supply

Hanson Building Materials Inc.
Harrington & Company

Harrison Wholesale Company Inc.
Hawaii Pacific International
Hawkeye Distribution, LLC
Honsador Lumber

Hopper Roofing & Siding Supply
Ingram Wholesale Siding

J & S Supply Corporation

J B Wholesale Roofing & Building
Supplies

Key Wholesale Bldg Products Inc.
L.K.L. Associates, Inc*

L A Roofing Materials Inc.
Lakefront Supply

Lakeside Siding Supply

Long Island Tinsmith Supply Corp.
Loring Aluminum Building Products
Louis T Ollesheimer & Son Inc.

LS Building Products

Lumbermans Drywall & Rfg Supply
Lumbermen’s Inc.

MaCon Supply, Inc.

Magnolia Construction Supply, Inc.
MarJam Supply Company
McDonald Metal & Roofing Supply
Messco Building Supply

Metro Roofing & Metal Supply Co.
Mid Continent Lumber Dealers
Supply

Midwest Siding Supply Inc.

Morris Sales Company, Inc.

MRV Siding Supply

NAPA Builders Supply
Corporation

Northwest Drywall & Roofing Supply
Palmer Donavin Mfg Co.

Passaic Metal & Building Supplies
Pennsylvania Supply & Mfg. Co.
Plymouth Building Products
Prairie State Exterior Products
Prairie Wholesale Supply
Premium Siding Supply

Presta Contractor Supply Inc.

R & S Supply (Redding Rfg Sply)
Rafferty Aluminum & Steel Co.
Redds Inc.

R. F. Fager Co.

Riverside Roofing Materials Inc.
Roof Supply G & F San Diego
Roofers Mart Inc.

Roofers Mart of Missouri Inc.
Roofers Mart of Southern California
Roofers Mart of Wisconsin
Roofers Mart Southeast Inc.
Roofers Supply Inc.

Roofers Supply Incorp.

Roofing & Supplies, Inc

Roofing Products & Building Supply
Roofing Products of Michigan Inc.
Roofing Siding Windows of lowa
Roofing Tools & Equipment Co.
Roofing Wholesale Inc.

RSI Building Products LLC

Ryan Seamless Gutter Systems Inc.
S & H Building Material Corp.

S & J Sheet Metal Supply Inc.

Sam Jin General Supply

Schultz Roofing Supply Co.

Silver State Roofing Materials Inc.
Snow's Supply

South Coast Shingle Company Inc.
Southern Building Supply

Spartan Building Supplies Inc.
Square Deal Building Supply*
State Roofing & Supply Company
Stelwagon Roofing Supply Inc.
Suisun Roofing & Supply

The Roofing Outlet

Total Roof Supply Inc.

Travis Roofing Supply

Tri County Building Supplies Inc.
Tri-State Wholesale Building Supplies
TRS Distribution LLC dba Texas
Roofing Supply

Valley & Aetna Building Products
VanDrunen Building Supply

Wake Supply Company Inc.
Walker Brothers

Washoe Building Supply Inc.
Wausau Supply Co.

Weekes Forest Products, Inc.
Western Gravel & Roofing Supply Co.
Western Materials Inc.

Western Roofing Supply

Whitco Wholesale Inc.

Wholesale Distributing dba Boise
Supply

Wholesale Siding Depot

Willards Wholesale Roofing Company
Worth Supply LLC

.
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Member to Member Purchasing Opportunity Through 2-Step Distributor Members

In an effort to increase and ease Member to Member purchasing opportunities we are
listing the contact information for all
NEMEON 2-Step Distributor Members.
Go to www.NEMEON.coop to get additional information on these companies and their line sheets.

Dealers Warehouse Corp
i nealers wavmrnlg!!ugn!!ﬁnﬁ www.dwc-k.com

“What you want...when you need it.” Les erts 865-546-3040
leslie@dwc-k.com
States Serviced: 200 mile radius of our main facility in Knoxville, TN
Categories: Roofing, Siding, Doors, Windows, Insulation, Composite
Decking, Millwork, Ventilation, Fireplaces, Foundation, Hardware,
Weatherization, Stone, and Railings

Hawkeye Distribution LLC
www.hawkdist.com

Chad Welding (712) 277-4001
cwelding@hawkeyedistributioninc.com

States Serviced: IA, NE, MN, SD

Categorles: Roofing, Caulking & Adhesives, Insulation, Ventilation, Siding & Accessories,
Insulated sheathing, Foam board, Sil Seal, House wrap, Poly, Concrete/Foundation, Area walls &
posts, Gypsum products, Fasteners, Ag. Building products, Roof edge and flashing, Lumber,
Decking, Millwork — Doors and Windows.

HAWKEYE

Badger Corrugating Co.
www.badgerlax.com

Brian Mlsna (608) 788-0100
bmlsna@badgerlax.com

States Serviced: WI, MN, IL, TA

Categories: Lumber, Roofing, Siding, Exterior/Indoor Millwork,
Windows /Doors, Construction Materials

Britton Lumber Company, LLC
Britton Lumber www.brittonlumber.com
<( @ Company Sterling Golder (802) 333-8106
sgolder@brittonlumber.com

States Serviced: VT, NH ME, Northeastern NY, Western &
Northeastern MA

Categories: Our Own Pine, Roofing, Spruce & Treated Lumber,
Gypsum, Insulation boards, and Misc. Building Materials

Weekes Forest Products, Inc.

‘N -ll_' EE-hE WWW weekesforest.com

FOREST PRODUCTS, INC. Scott Gardner (651) 644-9804
scott.gardner@weekesforest.com

States Services: MN, ND, SD, IA, NE, WL, IL, IN, MI , FL

Categories: Lumber, Panels, Engineered Wood, Composite
Decking & Accessories Fiber Cement Siding, Composite Trim,
House wrap, Building Materials

Carolina Atlantic Distributors

www.carolinaatlantic.com

Lisa Meadows (800) 672-3555
. lisameadows(@carolinaatlantic.com

GARDLINA ATLANTIC States Serviced: VA, NC, SC, GA, TN

Categories: Roofing, Felts, Decking, Railing, Sheathing,
Ventilation, Insulation

East Side Lumberyard Supply Co. Inc.
*East S,de www.eastsidelbr.com
Dave Reis (618) 942-3281
Sy dave@eastsidelbr.com
States Serviced: MO, IL, Western KY, Northwest TN

Categories: Roofing, Siding, Soffit, Drywall, Metal Products,
Porch, Railing, Gutter, Decking, Fasteners, House Wrap, Coil
Pipe, Poly, Tapco / MidAmerica

Key Wholesale Bldg. Products, Inc.
www.keywholesale.net

Chris Smith (641) 423-0544
Chris.smith@keywholesale.net

ke

Wh@lesale

States Serviced: IA, MN, WI (North of I 80
and South of I 90)

Categories: Roofing, Insulation, Steel Roofing, Vinyl Siding,
Sheetrock, Caulking

Lumbermen's Inc.
www.lumbermens-inc.com
Rick Woltjer (616) 261-3200
richardw@lumbermens-inc.com

States Serviced: MI, OH, IN, Northern KY
Categories: Roofing, Doors, Deck and Railing, Siding,

Leermberrmerns

‘), INCORPORATED
"An Employee Owned Company"

o RAFFERTY Raffeﬁy Wholesale Building
C,D Materials

WoH oL E S ALE www.raffertyaluminum.com

Sean Lorden (800) 732-5473

info@raffertyaluminum.com

States Services: All of New England (parts of NY & NJ)

Categories: Rain Carrying products & Acc.: Lead, Copper &
Aluminum Flashing, Louvers & Vents, Ventilation Caps, Coatings
& Cements, Adhesives & Sealants

Palmer-Donavin Mfg. Co.

I.MEB nn“n“J www.palmerdonavin.com

Windows, Trim, Hardware, Ventilation, Cabinets, Countertops
e
fploree O Ron Calhoun (614) 486-9657
ron.calhoun@palmerdonavin.com

States Serviced: OH, IN, Western PA, Northern KY, Southern MI

Categories: Roofing, Gutter, Ventilation, Residential Siding,
Windows & Doors, Flooring, Interior Products, Composite Deck &
Rail, Fasteners, Insulation, Sheathing, Caulks and Sealants

m Wausau Supply Company
M www. wausausupply.com
unll-nll Jody Maier (800) 236-1528 ext. 13328

jody.maier@wausausupply.com
States Serviced: MT, WY, CO, ND, SD, NE,
KS, OK, MN, IA, MO, AR, WI, MI, IL, IN

Categories: Adhesives, Decking, Engineered Wood , House Wrap,
Insulation, Millwork, Roofing, Siding, Stone & Brick, Ventilation

SUPPLY COMPANY
Innovation in Distribution
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Thank you to all our
Preferred Vendors that
participate in our
Newsletter Advertising

YOU ARE
APPRECIATED!

BUILDING PRODUCTS

tamko.com

uildli

Boss@

PRODUCTS 7 P

[

Lo )

PRODUCTS o=,
3 ~——
Of

If you would like more
information on how to
participate in advertising
please contact:

SIORII]LS

Mary Haupt
(651)788-7812
mhaupt@NEMEON.com

Andi Voelker
(651) 229-6455
avoelker@NEMEON.com

FASTENERS

7, ADHESIVES
A/q A EDGE SYSTEMS
o/ - DRAINS
’ //

: PIPE SUPPORTS
4 PRODUCTIVITY TOOLS

Y. >>> SUPERIOR PERFORMANCE.

ROOFING
PRODUCTS

800-633-3800
OMGROOFING.COM

E-newsletter Available at:
www.NEMEON.com
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NEMEON
Preferred Vendor
Committee:

Bill Baldauf
Lakefront Supply
773-509-0400

bbaldauf@lakefrontsupply.com

/*-_\
o
1

reganw@cbwholesale.com

Regan Walker
CB Wholesale
306-738-3992

REVA [)ijlu

Dealers Supply
- Company
\m j 503-390-5511

jay@dealerssupply.com

Tim Presta
Presta Contractor Supply, Inc
814-833-0655

tpresta@prestasupply.com
Rick Pogue

'Q Arrowhead Bldg

. ‘ Supply
636-970-1976

rickp@arrowheadbuildi ngsuppyly.com

Chad Deja

Schultz Roofing
Supply
269-983-2613

dejachad@aol.com

E-newsletter Available at:
www.NEMEON.com

Air Vent
Alsco
APOC
Atlas EPS
Atlas Roofing
Benjamin Obdyke
Berger Building Products
Best Quality Cedar Products, Ltd
BILCO
Savings4dmembers powered by
BizUnite
ADP
acquiredhire
C2C Resources
CardConnect
Circle K
Constant Contact
Esso
Exxon Mobil
Federal International
Ferrellgas
Global Payments
Lamprey Systems
MSC Industrial Supply Co.
Office Depot
Penske
Phillips 66, Conoco & 76
Sprint
Staples Advantage
Sunoco & Stripes
Synchrony Financial
UniFirst
UPS, YRC, Estes & Coyote
United Tranz Actions
Wex
Boss Products
Carlisle Residential
CertainTeed Insulation
CertainTeed Roofing Products
CertainTeed Siding
CT Siding—Cedar
Impressions
CT Siding—Deck
CT Siding—Fence
CT Siding—House Wrap
CT Siding—Rail

Termed Vendors: No termed Vendors

CT Siding—Millwork
CT Siding—Vinyl
CT Siding—Vytec
ChemLink
Clarus Merchant Services
Continental Materials
Copper Cat
DaVinci Roofscapes
DCI Products
Discovery Design, Inc

Distributor Marketing Management

DMSi Software

Duraflo - IPEX USA
EagleView Technologies
EcoStar LLC

Epicor

ESP LOW-E

Exterior Portfolio

FCS Control

Fabral

Flamco

Flashco Manufacturing
Franklin International
Gaco Western

GAF Materials

GenFlex Roofing Systems
Geocel

Gibraltar Building Products
Guardian Building Products
Guilbert Express, Inc.
Henkel

HIAB USA (Cargotec)
Hitachi Power Tools
Hunter Panels

Hunter Warfield

Hussey Copper

IKO Sales

Insulfoam

Karnak

Kingspan

Linzer Products
LOMANCO

MALCO Tools

MAX USA

Metal Sales Manufacturing
Mid-States Asphalt

«

NEMEON Preferred Vendors New Preferred Vendor

Modova Healthcare
National Nail
National Shelter Products
Novagard Solutions
Oatey
OMG Roofing Products
Owens Corning
Palfinger USA
Penn. Lumbermens Ins
Plateau Forest Products
Ply Gem Building Products
Ply Gem Window Group
Ply Gem Mastic
Ply Gem Variform
Ply Gem Napco
Ply Gem Mitten
Polar Industries
Polyglass USA
PrimeSource Building Products
Quality Edge
Roofmaster Products
Royal Adhesives and Sealants/
HB Fuller
Royal Building Products
S & W Forest Products
Seal Corp USA
Skylands Transaction Mgmt
Steal & Wire Products
Sun-Tek Skylights
System Components
TAMKO
The Tapco Group / Boral
Atlantic Shutters
Mid-America
Tapco Tools
The Foundry
Versetta Stone
Wellcraft
TITANIUM by Interwrap
United Asphalts
United States Gypsum
Van Mark
VELUX America
Versico Roofing Systems /
Weatherbond
Werner
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New
Member

Thank you to all our
Preferred Vendors that
participate in our
Newsletter Advertising

YOU ARE
APPRECIATED!

E-newsletter Available at:
www.NEMEON.com

New Member

Welcome New Member

Roofing Siding Window of Iowa

6616 NE Industry Drive #2
Des Moines, IA 50313
515-965-2526

OF IOWA

Silicone and Hybrid Construction Sealants

INOWA-| EX
IN@WASOND

NovaBond Hybrid Construction Sealant is now available intextured! novagard.com

~ BLACK SABLE
SHINGLE COLOR OF THE YEAR

Charmingly warm, yet dramatically
black to craft a signature statement.

To learn more, visit shinglecoloroftheyear.com
© 2018 Owens Corning. All Rights Reserved




Thank you to all our
Preferred Vendors
that participate in our
Newsletter Advertising

YOU ARE
APPRECIATED!

If you would like more in-
formation on how to
participate in advertising
please contact:

Mary Haupt
(651)788-7812
mhaupt@NEMEON.com

Andi Voelker
(651) 229-6455
avoelker@NEMEON.com

E-newsletter Available at:
www.NEMEON.com

Metal Roof and Ultimate MP Sealants
are Miami-Dade Approved

ROOFING AND WATERPROOFING SYSTEMS
L & MAPEI J
b5 H

R o u

HIAMLDADECOU
SPPROVED

White Reflective
Membranes
and
Coatings

gg) P—
P'

g
2

Polyglass offers
advanced energy
saving roofing
solutions which
deliver long-term
value for the
building owner.
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Titebond roofing and siding sealants meet stringent
VOC regulations without compromising superior
product and quality performance. They are formulated
specifically for roofing and siding applications.

2015 CERTIFIED

PolarGuard®

Durability « Performance - Value

PolarGuard® moisture resistant closed cell
polystyrene, offers multipurpose performance and
economy. Rugged enough for below grade foundation
and slab insulation, it is also perfect for interior
applications. Excellent thermal performance, proven to
increase comfort and reduce energy costs year round.

PoLARGUARD® GETS BURIED IN ITS WORK

IcC 2SSIF, Polar Industries
: Y & 32 Gramar Ave. ENERGY
& G T
Frost Protected Shallow Foundation. ICC-ESESR3522 800.237.3763
® .
Full Sheet Flﬂs'h cﬂ Accessortes
mm  Scupper
Standard Size: C o at e d M et a I et
48"x10’ 7 | -
| i =3 Sealant Pocket
. . | Standard Sizes: 4"x4”, 6"x6”, 8"x8"
Available in: |

White

Tan ‘ Gravity Vent

Gray Standard Sizes: 12"x12", 18"x18", 24"x24"
Bronze —~

Other Colors Also Available
Parapet Wall Vent
Six Locations to Serve You / Standard Sizes: 127167, 24"
Edge Metal Standard Sizes: 2'x4x10'
o Edge Metal
Sl If you can draw it, we can bend it.
Drip/Grip Edge Cap Metal Drip Edge With Hem Drip Edge with Hem & Cleat  Gravel Stop Drip Edge Z Bar Gravel Stop with Hem Roof to Wall/Starter

| —1 5 —1 |+

S
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University

Contacts:

Vic Anthony
Vice President
973-897-6033
vanthony@NEMEON.com

Andi Voelker
MBR Services/ Marketing
651-229-6455
avoelker@NEMEON.com

E-newsletter Available at:
www.NEMEON.com

Premium Education Resource

LionGUARD University was launched in February 2013 as a platform to bring cost
effective Preferred Vendor Training to our Members. This is still the main focus of the
University, but we have now added Professional Development and Safety Training to
the mix.

NEMEON has partnered with a new organization for the Professional Development
and Safety Training courses this year. You will notice some significant changes to the
course offerings.

Here are some of the new course offerings:

Building the Foundation for an Effective Team
Establishing an Engaged Workforce
Communicating a Shared Vision

Hand and Power Tool Safety

Back Safety and Injury Prevention

Crane Signaling and Communications

Plus, there are over 20 Preferred Vendor partners offering courses in LGU on new
products, features & benefits and installation processes. This list is constantly growing
so check back often.

If you would like to add team members to the university,
please contact Andi at avoelker@NEMEON.com

As of April 1*, LionGUARD University has over 1,500 distributor member students
taking courses and that number is constantly growing. There are over 240 courses to
take. Many brand new; check it out and learn something new today!

Contact Vic Anthony, Andi Voelker, or any team member at NEMEON to submit your
employee list or to learn more about offering courses through
LionGUARD University!

It’s More

T\C Tﬁr Than Just

Ty A Roof
mTTERHGRN®
METAL B8 Certairileed

ROOFING = - [
a . g CertainTeed.com



mailto:avoelker@nemeon.com

Next Gen Annual Meeting Long Beach, CA

Next Gen 2018

Long Beach
CA

Make plans to join
the Next Gen 2019
meeting!

Dates
and location to be
announced soon

E-newsletter Available at: An evening of catching up with old friends and making new ones aboard the Spirit Cruise Ship
www.NEMEON.com
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2019 ANNUAL MEETING
DALLAS, TX

JANUARY 27°' - 24,2019

TOGETHER

WE (Ire

BETTER
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