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A letter from the Chairman of the Board
To my NEMEON Teammates & Friends,

Jack Bone

Wow...how time flies! Twelve months ago | had the privilege of writing about
how the SIDA group and the NEMEON group had joined hands under the
NEMEON logo to try and better both groups. | don’t think it was just luck.
We all managed to put together a new, larger group of hard working, smart,
giving people that want to share with all our members. Kevin Link (Metro
Roofing & Metal) has been a teammate on our Board of Directors for a year
now. As chairman, and | know my fellow board members would agree, | am
extremely proud of how he “fit right in” and has been a great asset to our
NEMEON board and team, contributing unselfishly of himself despite dealing
with an agonizing medical issue of chronic Lyme disease almost all year.

So, Kevin, we all say, “Thank you and best wishes for a healthy recovery.”

Our Next Gen. group recently returned from their 2+ day meeting in
Nashville, Tennessee. | have had the privilege to attend these meetings
since their inception in 2001. | unfortunately had to bow out at the last mi-
nute this year because a couple of crazy things that occurred at Bone Roof-
ing Supply that forced me to be grounded in Chicago just before the meet-
ing. | am very thankful that Mitch Cawley, a fellow board member and good
friend, was able to step in for me. | have since talked to Mitch about the
meeting. He feels the same way | do...he absolutely loves them. The ener-
gy level is unbelievable (I guess a few of us are getting older together). The
next gen’s desire to make NEMEON and all its members better able to com-
pete in the future is obvious. The comradery shown by all is heartwarming.
Mitch was very impressed by the record number (90) of actively engaged
participants. He feels they are a confident, sharp group that is full of the en-
trepreneurial spirit. Mitch was witness to the excellent content of the meet-
ings. Once again this young group was exposed to the wisdom of key note
speaker Doug Lennick. As owners and managers, many of us have built our
business from the ground up. We have “slugged it out” in the trenches with
a “whatever is takes” attitude. Doug Lennick challenges us to get out of the
trenches for a minute and think on a higher plain as he shared his significant
successes AND failures while covering topics ranging from Winners & Los-
ers, Lessons Learned, Engagement, and Leadership Insights. Mitch,
representing your board of directors, has this take away from the Nashville
meeting for all of his fellow Nemeon members: “Challenge your Next Gen to
take the foundation you have already built for them, incorporate what they
learn from Doug Lennick and others at these Next Gen meetings and let
this engaged, enthusiastic group lead your business to the next level.” |
could not agree with Mitch more. Again, “Thanks Mitch for taking time out of
a busy schedule to attend the Nashville Next Gen meeting. We all appreci-
ate your wisdom.” (con’ton p3)
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A letter from the Chairman of the Board con’t

In a continuing effort by your board to “better next year” and offer its members ideas and
programs to help them compete with “the big boys,” your management team decided to
offer two regional safety meetings this year. The first was held on Oct. 24™ in the
Chicago area and the second was conducted on the west coast on Nov. 14™. Training
- programs were put on by Owens Corning and Safety Check, Inc. Each one day training
Safety Training event covered the most important aspects of running a safe operation from inside of

Recap your facility, to on the job site, and even while driving. Alek Marijan of Owens Corning
spoke about developing a “culture of safety” within your own company as O.C. did. In
their 10 year program they have reduced employee accidents by almost TEN FOLD,
which is nearly unbelievable! Alek explained how costs to implement such safety
programs may seem high at the start, but in the long run safety program implementation
will provide a huge competitive advantage, as it does at O.C.

Frank Marino of Safety Check also spoke about how important it is to develop a “culture
of safety,” starting from the top down. He spoke about how Safety, Quality and
Production all work together and how we in management should make them all of equal
value. | thought one great idea he put out there for all of us to use and benefit from was:
When an employee has an accident, rather than just pointing fingers as to “who did what
wrong,” have that employee write what happened, how it happened, and what s/he is
going to do in the future to stop it from happening again. Then, have a meeting with as
many as possible and share that valuable information. What a fantastic plan for all of
us!

In February, NEMEON will celebrate its 18 years of growth in Orlando, FL. Our year end
meetings continue to get better and better. We can all thank our management staff for
that. | sometimes wonder to myself, “How can we beat that?” yet, great people working
hard together manage to do just that.

These year-end meetings are one of the most important benefits that our Nemeon co-op

2018 brings to our members and our preferred vendors. They also provide an excellent way
Annual Meeting to get “in tune” with our industry. After attending the Nemeon year-end meeting, |
guarantee you will not feel “marooned” on an island fighting the tidal wave of big
competition by yourself. Rather, you'll learn the best methods to survive that tidal wave
and to thrive afterwards. In that vein, we have hired keynote speaker, Paul St. Germain.
He will speak to us in Orlando on facing the forces of change, and navigating the seas of
disruptions. We all are looking forward to hearing Paul’s ideas as well as listening to Dr.
Bates who will be presenting a summary of our benchmarking program we began this
past year.

We will be staying at a beautiful hotel, The Marriott World Center, in a beautiful part of
the world. Bring your business partners and your family if you can. This year end
meeting provides an unbelievable opportunity to meet new friends that do the same
thing you do every day. It also provides a great opportunity to network with fellow
members from all over the country who share the same common problems and
successes. The friendships developed and the comradery felt are very heartwarming.

In my 15 years of attending these year-end meetings, | have never heard one person
say they were a waste of time or money. Rather, | have had many people express their
gratefulness for the content saying they should have been going for years.

With all this in mind, please join your fellow Nemeon partners and friends in Orlando,
you will NOT be disappointed!

W NEMEON c00p 4 t\
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Thank you all our
Preferred Vendors
that participate in our
Newsletter
Advertising

WIP’ Can Take The Heat!

WIP 300HT roofing underlayment from
Carlisle WIP Products offers some of the
best physical properties in the industry. With
unparalleled performance at temperatures
up to 250°F, WIP 300HT is the ideal choice
for use under metal roofs and in high-
temperature applications. To learn more
about Carlisle’s full line of underlayments,
visit our website at www.carlislewip.com.

CARLISLE

WIP PRODUCTS

YOU ARE
APPRECIATED!

Impact Elas eep ol =,

* Florida Building Code Approved F ok j MODEL
- FL 20881 —

« Approved for use in HYHZ Zones E— AT e

. Completelg Assembled / Low *Water Diversion Channels Available by Request FL20881.2
Profile

¢ PVC Liner

Solar Heat Gain @ 0.18 or better !
20 Year Limited Warranty

If you would like more ya
information on how to s Tﬂl(

participate in advertising \\\SKVL}&G&ELEL American Owned and M ade Tn America

please contact:

Andi Voelker
(651) 229-6455
avoelker@nemeon.com

Silicone, Acrylic, SBS, Asphalt...
¥ Increase Your Profitability

¥ Build Loyalty and Support with Clients

Mary Haupt
(651)788-7812
mhaupt@nemeon.com

» Reduce Cooling Costs & Improve Energy Efficiency

b Provide Sustainable Systems & Time Tested Performance

» Try APOC 585 Premium Silicone Coating!

E-newsletter Available at:
www.NEMEON.coop
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A Letter from President & CEO Dave O’Donnell

The holiday season is upon us and with that comes the end of a very productive year for
NEMEON and its members. It seems like it was yesterday when we were all together for
our annual meeting in Palm Springs. We announced quite a few initiatives that we planned
to implement during 2017 and I'm proud to say that we got a lot done during that time. |
should start off by thanking all NEMEON team members for their dedication and hard work
this year. Like all of you know it seems that there is never enough time in the day to get
everything done.

The benchmarking program was introduced early in the year with many members partici-
pating by submitting the survey data for previous two years. This gave us all a head start
and puts you in a great position when we add the 2017 results to the survey. | had numer-
ous phone calls from members after the survey was released letting me know that the in-
Benchmarking formation was invaluable and will be put to good use. Many members have been using the
survey results to enhance their business as it spotlights areas where you are preforming
well and areas where improvements can be made. Checking the survey on a regular basis
is a great way to make sure that you are focusing on areas that will benefit you in the long
run. Our plans are to continue with the benchmarking program well into the future; the re-
port is like having a personal consultant on hand to review key data points within your busi-
ness.

We made two big additions to the LionGUARD University training platform. The Profes-
sional Development courses were added at the beginning of the year enabling the mem-
bers to get top notch training right in their offices without having to spend thousands by
sending employees away from your business for extended periods of time. We also held
the first two off site training sessions for the membership with the training sessions focus-
ing on safety training. Approximately 70 members employees attended these sessions
and everyone had many takeaways from these meetings. NEMEON will be holding more
W IETETRUIIYEIE (WA training sessions throughout 2018 and we will be asking you for your opinions on ideas for
what you would like to see included in these training meetings.

Another initiative that we have are working on is creating greater member involvement in
the stronger bonds with their counterparts across the country. Committees are being orga-
nized and implemented over the next few years. If you are interested in participating on a
committee, please let any of the NEMEON team members know.

The 2018 annual meeting is almost here, we have a fantastic meeting planned for all of

2018 you. There is still time to register, but you need to act fast. The Orlando World Center
Anngal Marriott is one of the premier resorts in the Orlando area and offers lots of options for en-
Meeting tertainment if you are planning to include family members in this trip. We have also added
something new to this years meeting, a joint session with members and preferred vendors.
This session will be held just before the first face to face meeting, Alan Beaulieu from ITR
Economics will review the economic forecast and answer our questions. | have seen Alan
speak and | know everyone will get a lot out of this and be entertained as well. Hard Rock
Live at Universal City Walk will host the NEMEON Decades Party so make sure to dress in
your 50’s, 60’s, or 70’s attire and be ready to have a rocking good time. The member
meeting day will feature Dr. Al Bates reviewing the benchmarking survey and Paul St. Ger-
main’s discussion on the topic of “Facing the Forces of Change, Navigating the Seas of
disruption”. Couple these with all the networking functions and visiting with the members
and vendors and you have another meeting that will be one you don’t want to miss.

WP oht

E-newsletter Available at:
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IT Department - Q & A’s Scott Snowball

As you may have heard, our IT Manager Fernando Prieto has left NEMEON for another
opportunity. We were very sorry to see him go, but wish him all the best in his new
endeavors. While we look for a suitable replacement, I've taken on the IT role and have
gained a renewed respect for Fernando’s ability. He will be missed!

NS eI YRS\ 22’ @ Ve have been working on several projects and are excited about releasing them in the

Update new year.

We've just completed the upgrade to the NEMEON Network, and are receiving a lot of
great feedback on the new system. It's a much more stable system, and looks fantastic
in over 100 member showrooms across the country. If you do not have your
replacement computer yet, please contact me as soon as possible so that | can switch
you over to the new system. If you are not a current Network location, and are interested
in becoming one, call or email me for more information.

All New The content for the NEMEON Network is our next focus. We’re working with our

NEMEON Preferr(_ad Vendors tq provide more product spepific video content, and will pe adding

Website those videos to our library as they become available. Watch for those email
announcements.

We are also nearing completion on an all new NEMEON website, with more features and
functionality than ever before! With a single web address and login, you'll have access to
every aspect of your NEMEON membership... Member benefits, contact lists, program
details, calendar of events, newsletters, and so much more. We’'ll be rolling this out very
early in the new year, so watch for more details soon.

We're looking forward to 2018, and wish you a very successful year!

Please submit all
questions to:

Scott Snowball
561-449-1580
ssnowball@nemeon.com

BAPPY

HOLIDAYS

E-newsletter Available at:
www.NEMEON.coop




Digital Signage

If any questions please
contact:

Dave O’Donnell
President / CEO
843-901-0467
dodonnell@nemeon.com

Scott Snowball
561-449-1580
ssnowball@nemeon.com

E-newsletter Available at:
www.NEMEON.

NEMEON Network

With the continuing support of the Preferred Vendors of NEMEON, the NEMEON
Network has reached over 18 hours of content and continues to grow. If you would
like to see some of the content we carry, visit us at: www.nemeon.coop/
networkvideos to see a preview of what the NEMEON Network offers.

Don’t forget you can choose which Preferred Vendors products you want to
promote to your customers. Change the commercials at any frequency. Show
specials, upcoming events, special order items, make it your own; this is your digital
signage system!

Guaranteed 100% satisfaction rate, call any member with a NEMEON Network and
ask them how it is working.

We offer attractive financing plans. You can choose from three different options: 1)
withhold four equal amounts from your quarterly dividend 2) have the whole amount
withheld from one quarterly dividend or 3) be billed for the installation. No out of
pocket costs until the network is installed at your location.

The average cost is less than $2,500 and there is no additional cost once
installation is complete.

Your satisfaction is guaranteed. With our 60 day money back guarantee, once
installed you will have sixty days to try the Network, if you are not 100% satisfied
we will take it away at no cost to you.

Be a part of the NEMEON Network today. Contact Scott Snowball or Dave
O’Donnell for more information.
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http://www.nemeon.coop/networkvideos
http://www.nemeon.coop/networkvideos

NEMEON

4 NEMEON

WE LIVE TO SERVE members & counting

| THE BUILDING
PRIDE! N33 VTNl EMILY ETHINGTON

Senior Sales

znduStry' eethington@dmsi.com
800.347.6720 (e) 120

VISIT US AT DMSi.COM

FASTENERS
ADHESIVES

EDGE SYSTEMS
DRAINS

PIPE SUPPORTS
PRODUCTIVITY TOOLS

OR PERFORMANCE.

é OMG

ROOFING
PRODUCTS

800-633-3800
OMGROOFING.COM

E-newsletter Available at:
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Dicovery Design,

Inc
DiscoveryDesigninc.com
636-279-8469

Chris Hubert

chrish@discoverydesigninc
.com
636-875-0369

Rick Pogue
rickp@discoverydesigninc.
com
314-574-2765

E-newsletter Available at:
www.NEMEON.coop

Vendor Highlight

“Discovery Design, Inc. focuses on four primary areas: Delivery Equipment
Manufacturing, Truck Maintenance & Repair, Custom Fabrication, and Fleet
Management. Our team has been building truck beds, roofing conveyors and other
equipment for more than 40 years and our products are the best, most durable and
capable in the industry. Our brand new LongLoader61XT Roofing Conveyor has the
highest reach of any available, capable of reaching over 5 stories for roof-

loading. Our truck beds feature the exclusive Pull & Lift System, eliminating the
need for shingle delivery personnel to walk back and forth the length of the bed and
bend over for every bundle. The Pull & Lift System actually transfers full pallets of
roofing to the rear of the bed, then lifts the pallets for the loader! This system is
unlike anything you’'ve seen and is a no-brainer for saving time, effort and money.

In addition, we can do just about any kind of custom fabrication needed, as well. If
you need a welding repair, welding addition, or just want something created that you
have dreamed up, Discovery Design can help!

We also offer individual truck services and even entire fleet management of your
vehicles. Eliminate the headaches from dealing with service centers repeatedly on
an individual, case by case basis. Who needs that? With a Fleet Management
partnership from Discovery Design, your invaluable company vehicles are properly
taken care of. You can focus on your business, while we will focus on your

fleet. Our General Manager, Chris Hubert, or our Sales Manager, Rick Pogue, will
be happy to talk with you about the array of products and services we offer.”

NIl ErY
| CONVEYER SYSTEM J




Member Spotlight
Roofers Supply Inc

It might be difficult to find a seat at the Pappas’ dinner table these days, but that’s just
fine with the entire family. With a sister and three brothers involved in the daily activities
of Roofers Supply and the family owned trucking company, that translates into a lot of
“family” time spent together. Add in the future generation’s participation and it's easy to
see that Roofer Supply, with six locations around Salt Lake City Utah, is truly a family run
independent business.

NI {TERSTV oo \A s ol Roofers Supply was started in Salt Lake City Utah in 1994 and has grown to become the
largest roofing supply business in Utah. The business has grown over 75% since 2011.
While the national chains have moved into Utah, Roofers Supply continued its rapid
growth. Product offerings include residential and commercial roofing along with metal
roofing and a full complement of accessories.

Salt Lake City, UT

The stunning results Roofers Supply posts year after year could not be achieved without
the support and hard work of all the family members and the dedicated employees. The
list of accomplishments is long and growing. Roofers Supply has been named a finalist in
Utah’s Ernst and Young Entrepreneur of the Year. Utah Business Magazine has
acknowledged Roofers Supply as one of the 100 fastest growing companies in Utah. Inc.
Magazine has listed Roofers Supply as one of the 5000 fastest growing private

Office: companies in America.

Dino Pappas

(801 ) 266-1311 The Pappas family strives to create a work place that is safe, offers personal and career

advancement along with compensation plans that reward everyone for their contribution

to the company’s success. These plans include quarterly bonus programs and end of the
year profit sharing programs.

Website: Proof of the commitment to the employees was recognized by the Department of
2leTe)i= 51017 1aNee 1 Ml VVorkforce Services Work/Life Award and the Workers Compensation Fund of Utah
Safety Award.

Everyone talks about “superior service” now days. How do you measure your service
versus your competition? Can you provide proof of superior service to your customers?
Here is one way Roofers Supply can prove they have great service. It seems that the
land lord for one of Roofers Supply’s competitors needed a new roof on the competitors
leased building. Instead of buying the products from their tenant, the landlord chose
Roofers Supply for the project.

If you are traveling near Salt Lake City, make it a point to visit Roofers Supply and tour
their facilities. You will not be disappointed. Keep in mind that if you stay for dinner, there
may not be any extra seats at the dinner table.

Everybody Buys from Roofers Supply!

E-newsletter Available at:
www.NEMEON.coop
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Mission Statement

NERIZOR Mission Statement

Mission

Statement

A Co-operative Delivering Value to

our Members and Vendors

SUMP-THING NEW Now Available:
AT HUNTER PANELS! G Gliard

reenGuar
Qggrig[gr%mumps. Type VII XPS Insulation Board

¢ Pre-assembled
* Ready to imstall
s Mo waste

8'x8" Hinged
Target Sump

*Designed for high-load applications

- | requiring insulation with minimum
F compressive strength of 60 psi
NEW! £'d! *R-value of 5.0 per inch of thickness
TEI'EEI’ SI!.II'H-F *Meets ASTM C578 Type VIl requirements
*Does not absorb moisture
*Excellent for low-temperature freezer
floors, cold storage facility floors,

ice rinks, parking decks

.5 3
BEB.7456. 1114 - HunterPanels.com Klngspan,

E'newsletter AVa | |ab|e at: www.kingspaninsulation.us

www.NEMEON.coop MY L FL TX UT PA WA




55 Building Supply

A L L Roofing & Building Materials
Airtite Window & Door Co., Inc.
Acker Supply, Inc.

Acorn Roofing Supply

All Aluminum Co. Inc.

Al's Roofing Supply Inc.

America Roofing Supply

American Rfg Products dba American
Rfg Supply

American Roofing Supply Inc.
American Builders Supply Inc.
Apex Building Supply

Arrowhead Building Supply

B & B Builders Supply Inc.

B & H Wholesale Inc.

B & R Supply & Equipment Co. Inc.
Badger Corrugating Co. *

Banner Supply Company, Inc.

Bay View Materials

Blackton, Inc.

Best Materials LLC

Bill Wahl Supply

Bone Roofing Supply

Border Supply Company

Britton Lumber Company, LLC *
Broward Roofing Supply of
Hallandale

C & S Building Supply Inc.

CA Shingle & Shake Co / WA Cedar
Camco Roofing Supplies Inc.
Campbell Roofing Material Company
Capital City Roofing Supply dba P&W
Roofing Supply

Capstone Building Products
Carolina Atlantic *

CB Wholesale Inc.

Cedar Grove Building Products
Central Siding Supply Inc.

Christian Building Materials Inc.
Construction Supply Co. / Interstate
Contractors Siding, Windows &
Roofing Supply

Corken Steel Products Company

Coons Supply Inc.

CRI Roofing Supply Company
Cross Country Distributing Inc.
Cross Roads Building Supply Inc.
Crossroads Roofing & Supply
Croton Home Center

Dallwig Brothers Building Supply *
Dealers Building Supply Corporation
Dealers Supply Company Inc.
Dealers Warehouse Corporation *
DeBel Roofing Supply Inc.
Division 7 Supply, Inc.

D.R.l. Supply

East Side Lumberyard Supply Inc.*
Eastern Michigan Distributors Co.
EDCO Products Inc.

Elite Roofing Supply

Exterior Supply Company, Inc.
First Choice Exteriors Ltd.

Fond du Lac Distributors

Forest Building Supply

Forest Specialties, LLC

Fransyl Limited / Everest Supply
G & F Roof Supply Inc.

Galitelo Building Supply

Great American Building Materials
Gulf Coast Houston Ltd.

H & H Roofing Supply LLC

H & R Roofing Supply

Hanson Building Materials Inc.
Harrington & Company

Harrison Wholesale Company Inc.
Hawaii Pacific International
Hawkeye Distribution, LLC *
Honsador Lumber

Hopper Roofing & Siding Supply
Ingram Wholesale Siding

J & S Supply Corporation

J B Wholesale Roofing & Building
Supplies

Key Wholesale Bldg Products Inc. *
L A Roofing Materials Inc.
Lakefront Supply

Lakeside Siding Supply

Landis Supply of New Jersey, Inc.
Long Island Tinsmith Supply Corp.
Loring Aluminum Building Products
Louis T Ollesheimer & Son Inc.

LS Building Products
Lumbermans Drywall & Rfg Supply
Lumbermen’s Inc. *

MaCon Supply, Inc.

Magnolia Construction Supply, Inc.
MarJam Supply Company

MBS Building Supply Co. Inc.
McDonald Metal & Roofing Supply
Messco Building Supply

Metro Roofing & Metal Supply Co.
Mid Continent Lumber Dealers
Supply

Midwest Siding Supply Inc.

Morris Sales Company, Inc.

MRV Siding Supply

NAPA Builders Supply
Corporation

Northwest Drywall & Roofing Supply
Palmer Donavin Mfg Co. *
Passaic Metal & Building Supplies
Pennsylvania Supply & Mfg. Co.
Plymouth Building Products
Prairie State Exterior Products
Prairie Wholesale Supply
Premium Siding Supply

Presta Contractor Supply Inc.

R & S Supply (Redding Rfg Sply) *
Rafferty Aluminum & Steel Co. *
Redds Inc.

R. F. Fager Co.

Riverside Roofing Materials Inc.
Robosson Supply

Roofers Mart Inc.

Roofers Mart of Missouri Inc.
Roofers Mart of Southern California
Roofers Mart of Wisconsin
Roofers Mart Southeast Inc.
Roofers Supply Inc.

Roofers Supply Incorp.

Roofing & Supplies Inc.

Roofing Products & Building Supply
Roofing Products of Michigan Inc.
Roofing Tools & Equipment Co.
Roofing Wholesale Inc.

RSI Building Products LLC

Ryan Seamless Gutter Systems Inc.
S & H Building Material Corp.

S & J Sheet Metal Supply Inc.

Sam Jin General Supply

Schultz Roofing Supply Co.

Silver State Roofing Materials Inc.
Snow's Supply

South Coast Shingle Company Inc.
Southern Building Supply

Spartan Building Supplies Inc.
State Roofing & Supply Company
Stelwagon Roofing Supply Inc.
Suisun Roofing & Supply

The Roofing Outlet

Total Roof Supply Inc.

Travis Roofing Supply

Tri County Building Supplies Inc.
Tri-State Wholesale Building Supplies
TRS Distribution LLC dba Texas
Roofing Supply

Valley & Aetna Building Products
VanDrunen Building Supply
Venture Roofing & Building Supply
Wake Supply Company Inc.
Walker Brothers

Washoe Building Supply Inc.
Wausau Supply Co. *

Weekes Forest Products, Inc. *
Western Gravel & Roofing Supply Co.
Western Materials Inc.

Western Roofing Supply

Whitco Wholesale Inc.

Wholesale Distributing dba Boise
Supply

Wholesale Siding Depot

Willards Wholesale Roofing Company
Worth Supply LLC
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Member to Member Purchasing Opportunity Through 2-Step Distributor Members

In an effort to increase and ease Member to Member purchasing opportunities we are
listing the contact information for all
NEMEON 2-Step Distributor Members.
Go to www.nemeon.coop to get additional information on these companies and their line sheets.

Dealers Warehouse Corp
i nealers wavmrnlg!!ugn!!ﬁnﬁ www.dwc-k.com

“What you want...when you need it.” Les erts 865-546-3040
leslie@dwc-k.com
States Serviced: 200 mile radius of our main facility in Knoxville, TN
Categories: Roofing, Siding, Doors, Windows, Insulation, Composite
Decking, Millwork, Ventilation, Fireplaces, Foundation, Hardware,
Weatherization, Stone, and Railings

Hawkeye Distribution LLC
www.hawkdist.com

Chad Welding (712) 277-4001
cwelding@hawkeyedistributioninc.com

States Serviced: IA, NE, MN, SD

Categorles: Roofing, Caulking & Adhesives, Insulation, Ventilation, Siding & Accessories,
Insulated sheathing, Foam board, Sil Seal, House wrap, Poly, Concrete/Foundation, Area walls &
posts, Gypsum products, Fasteners, Ag. Building products, Roof edge and flashing, Lumber,
Decking, Millwork — Doors and Windows.

HAWKEYE

Badger Corrugating Co.
www.badgerlax.com

Brian Mlsna (608) 788-0100
bmlsna@badgerlax.com

States Serviced: WI, MN, IL, TA

Categories: Lumber, Roofing, Siding, Exterior/Indoor Millwork,
Windows /Doors, Construction Materials

Britton Lumber Company, LLC
Britton Lumber www.brittonlumber.com
<( @ Company Sterling Golder (802) 333-8106
sgolder@brittonlumber.com

States Serviced: VT, NH ME, Northeastern NY, Western &
Northeastern MA

Categories: Our Own Pine, Roofing, Spruce & Treated Lumber,
Gypsum, Insulation boards, and Misc. Building Materials

Weekes Forest Products, Inc.

‘N -ll_' EE-hE WWW weekesforest.com

FOREST PRODUCTS, INC. Scott Gardner (651) 644-9804
scott.gardner@weekesforest.com

States Services: MN, ND, SD, IA, NE, WL, IL, IN, MI , FL

Categories: Lumber, Panels, Engineered Wood, Composite
Decking & Accessories Fiber Cement Siding, Composite Trim,
House wrap, Building Materials

Carolina Atlantic Distributors

www.carolinaatlantic.com

Lisa Meadows (800) 672-3555
. lisameadows(@carolinaatlantic.com

GARDLINA ATLANTIC States Serviced: VA, NC, SC, GA, TN

Categories: Roofing, Felts, Decking, Railing, Sheathing,
Ventilation, Insulation

East Side Lumberyard Supply Co. Inc.
*East S,de www.eastsidelbr.com
Dave Reis (618) 942-3281
Sy dave@eastsidelbr.com
States Serviced: MO, IL, Western KY, Northwest TN

Categories: Roofing, Siding, Soffit, Drywall, Metal Products,
Porch, Railing, Gutter, Decking, Fasteners, House Wrap, Coil
Pipe, Poly, Tapco / MidAmerica

Key Wholesale Bldg. Products, Inc.
www.keywholesale.net

Chris Smith (641) 423-0544
Chris.smith@keywholesale.net

ke

Wh@lesale

States Serviced: IA, MN, WI (North of I 80
and South of I 90)

Categories: Roofing, Insulation, Steel Roofing, Vinyl Siding,
Sheetrock, Caulking

Lumbermen's Inc.
www.lumbermens-inc.com
Rick Woltjer (616) 261-3200
richardw@lumbermens-inc.com

States Serviced: MI, OH, IN, Northern KY
Categories: Roofing, Doors, Deck and Railing, Siding,

Leermberrmerns

‘), INCORPORATED
"An Employee Owned Company"

o RAFFERTY Raffeﬁy Wholesale Building
C,D Materials

WoH oL E S ALE www.raffertyaluminum.com

Sean Lorden (800) 732-5473

info@raffertyaluminum.com

States Services: All of New England (parts of NY & NJ)

Categories: Rain Carrying products & Acc.: Lead, Copper &
Aluminum Flashing, Louvers & Vents, Ventilation Caps, Coatings
& Cements, Adhesives & Sealants

Palmer-Donavin Mfg. Co.

I.MEB nn“n“J www.palmerdonavin.com

Windows, Trim, Hardware, Ventilation, Cabinets, Countertops
e
fploree O Ron Calhoun (614) 486-9657
ron.calhoun@palmerdonavin.com

States Serviced: OH, IN, Western PA, Northern KY, Southern MI

Categories: Roofing, Gutter, Ventilation, Residential Siding,
Windows & Doors, Flooring, Interior Products, Composite Deck &
Rail, Fasteners, Insulation, Sheathing, Caulks and Sealants

m Wausau Supply Company
M www. wausausupply.com
unll-nll Jody Maier (800) 236-1528 ext. 13328

jody.maier@wausausupply.com
States Serviced: MT, WY, CO, ND, SD, NE,
KS, OK, MN, IA, MO, AR, WI, MI, IL, IN

Categories: Adhesives, Decking, Engineered Wood , House Wrap,
Insulation, Millwork, Roofing, Siding, Stone & Brick, Ventilation

SUPPLY COMPANY
Innovation in Distribution
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Choose the shingle that

MEASURES UP.

White Reflective
Membranes

and

Coatings

Polyglass offers
advanced energy
saving roofing
solutions which
deliver long-term
value for the
building owner.

Our Cambridge and Dynasty shingles go

Improved 42" 6" Shir
farther with fewer shingles than most 3&:2 ‘;:mat E xp;s:,?:
comparable competitors' products thanks
to their larger size and 5-7/8"exposure Enhanced 7 Course,
To find out how to make your next job "";w_sn":'e"’:\f""‘ 6 Offost:
more profitable, call 1-888-IKO-ROOF e Kool fions" \
(1-888-456-7663) or visit us online ool Roof Selw "w
at RoofingElevated.com ATLAS
u Discover why thisis a BIG DEAL at 2008 CERTIFIED
AtlasRoofing. com/Pro

roofingelevated.com

MADE IN THE
\" 4 V M k .-,USA Manufactured & Assembled )
- . . »
m| van ,ar LR aw  rvevsncesss 3
-\
s -

PORTABLE AND POWERFUL METAL ROOFING TOOLS <=~

Bending, slit, rib form and
perforate sheet metal

* The highest capacity of any
portable banding brake
» Durable & Rugged

SCl24HD

= Easy Do-It Yourself Application c o'|(/iet rs
= 100% Silicone Top Coat 100 Sq. Ft.
= No Primer Required

= 25-Year Limited Material Warranty

Great for use on: * Motorhomes
* Buses * RVs
* Campers e Trailers and More! gaco.com
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NEMEON
Preferred Vendor
Committee:

Bill Baldauf
Lakefront Supply
773-509-0400

bbaldauf@lakefrontsupply.com

Regan Walker
CB Wholesale
306-738-3992

reganw@cbwholesale.com

Jeff Muratori
Division 7
Supply, Inc

678-541-0303

jmuratori@d7supply.com

Vernon Randel
American Rfg-

Supply
303-333-3700

vrandel@amroofing.com

Rick Pogue
Arrowhead Bldg
g) Supply
3% 636-970-1976

rickp@arrowheadbuildingsuppyly.com

Chad Deja
Schultz Roofing
Supply
269-983-2613

dejachad@aol.com

Air Vent
Alsco
APOC
ARFCO
Atlas EPS
Atlas Roofing
Benjamin Obdyke
Berger Building Products
BILCO
Savings4dmembers powered by
BizUnite
ADP
AIP Solutions
CareerBuilder
Circle K
Constant Contact
Exxon Mobil
Federal International
Ferrellgas
Ignite / First Data
Lamprey Systems
MSC Industrial Supply Co.
Office Depot
Panera Catering
Phillips 66, Conoco & 76
Sprint
Staples Advantage
Sunoco & Stripes
Synchrony Financial
UniFirst
UPS, YRC, Estes & Coyote
Logistics
United Tranz Actions
Wex
Boss Products *
Carlisle Residential
CertainTeed Insulation
CertainTeed Roofing Products
CertainTeed Siding
CT Siding—Cedar Impres-
sions
CT Siding—Deck
CT Siding—Fence
CT Siding—House Wrap

CT Siding—Rail

Termed Vendors: No termed Vendors

NEMEON Preferred Vendors New Preferred Vendor

CT Siding—Millwork
CT Siding—Vinyl
CT Siding—Vytec
ChemLink
Clarus Merchant Services
Continental Materials
DaVinci Roofscapes
DCI Products
Discovery Design, Inc
Distributor Marketing Management
DMSi Software
Duraflo - IPEX USA
EagleView Technologies
EcoStar LLC
Epicor
ESP LOW-E
Exterior Portfolio
Fabral
Flamco
Flashco Manufacturing
Franklin International
Gaco Western *
GAF Materials
GenFlex Roofing Systems
Geocel
Gibraltar Building Products
Guilbert Express, Inc.
Headwaters Roofing (Inspire)
Henkel
HIAB USA (Cargotec)
Hitachi Power Tools *
Hunter Panels
Hunter Warfield
Hussey Copper
IKO Sales
Insulfoam *
Johns Manville
Karnak
Kingspan
Linzer Products
LOMANCO
MALCO Tools
Mastic / ALCOA - Ply Gem Group
MAX USA

Metal Sales Manufacturing
Mid-States Asphalt
Mitten - Ply Gem Group *
NAPCO - Ply Gem Group
National Nail
National Shelter Products
Novagard Solutions
OMG Roofing Products
Owens Corning
Palfleet Truck Equipment (Tiffin
Crane / Palfinger)
Penn. Lumbermens Ins
Ply Gem Window Group
Polar Industries
Polyglass USA
PrimeSource Building Products
Quality Edge
Roofmaster Products
Royal Adhesives and Sealants
Royal Building Products
S & W Forest Products
Seal Corp USA
Skylands Transaction Mgmt
Steal & Wire Products
Sun-Tek Skylights
System Components
TAMKO
The Tapco Group
Atlantic Shutters
Mid-America
Tapco Tools
The Foundry
Wellcraft
TITANIUM by Interwrap
United Asphalts
United States Gypsum
Van Mark *
Variform - Ply Gem Group
VELUX America
Versico Roofing Systems /
Weatherbond
Werner
Worth Supply LLC *
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Commercial Corner Vic Anthony

| want to change topics for this installment of Commercial Corner and talk about the two
recent onsite training sessions offered to the membership through LionGuard University
(LGU). This is the first of a continuing program to move LGU from a strictly on-line training
portal and offer off site professional training on a variety of subjects that our members tell
us are important to their business. The first two sessions were conducted in Chicago
lllinois and Bakersfield California. The topic for the sessions was safety training. Each day
long session was presented by Owens Corning and Safety Check.

Safety Training

: Owens Corning lead off the session with Alek Marijan presenting the details on how OC
Chicago, IL changed the mindset of the company to make safety an integral part of the daily
operations. Safety is no longer viewed as an added expense to the business. Worker
Bakersfield, CA safety in all areas of the company have been addressed and the focus has changed to
preventing accidents and not just placing blame after an accident occurs. All aspects of
work place issues are reviewed regularly, and every employee has the power to make
necessary changes to remove hazards.

Owens Corning is now expanding the safety discussions to include lifestyle choices made
by employees. The effects of fatigue, lack of sleep and other unhealthy lifestyle choices
and their effect on worker safety are a major focus of concern. One example of the
changes that have resulted from these discussions is cell phone use while driving. Every
OC employee is now expected to pull over to conduct a cell phone call or text message.
Alek presented data that shows hands free cell phone usage offers no reduction in auto
accidents that are the result of distracted driving.

Safety Check Incorporated presented the second session and focused on the key safety
issues facing NEMEON members in their businesses. As the company’s name implies,
Safety Check Inc. offers comprehensive assistance in developing and implementing
workplace safety programs along with accident investigations and help dealing with OSHA
rules and fines. Safety Check currently works with several of our members in the Chicago
area as well as many roofing contractors.

Job site safety, warehouse and driver training issues were discussed in detail. Examples
of actual job site accidents were presented along with the contributing circumstances and
discussions relating to how the accidents could have been prevented.

The additional area of focus for Safety Check’s training dealt with OSHA fall protection
requirements and how they apply to roofing distribution. Dealing with OSHA after an
accident and proper development and maintenance of training programs for the roofing
distributer were also reviewed.

LionGuard University off site training programs will continue in 2018. In addition to safety
training, sales training will be an area of focus for the upcoming sessions. These sessions
will be conducted in various locations. The only cost for NEMEON members is travel to
the locations.

E-newsletter Available at:
www.NEMEON.coop
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2018

Annual

Meeting

Registration
Open
Thru

Dec 22

E-newsletter Available at:
www.NEMEON.coop

2018 Annual Meeting

BUILDING
n:BEST

2018 Annual Meeting

Orlando, FL

February 19th - 22nd, 2018
Orlando World Center Marriott

8701 World Center Drive
Orlando, FL 32821
407-239-4200

Registration is
open till
December 22nd
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Contacts:

Vic Anthony
Vice President
973-897-6033
vanthony@nemeon.com

Andi Voelker
MBR Services/ Marketing
651-229-6455
avoelker@nemeon.com

E-newsletter Available at:
www.NEMEON.coop

University

Premium Education Resource

LionGUARD University is a training initiative that we believe will be successful in
helping NEMEON reach our primary objective of connecting NEMEON Distributor
Members with our Preferred Vendors.

NEMEON LionGUARD University was launched in February 2013 as a platform to
bring cost effective Preferred Vendor Training to our Members. Historically, training
has been done by suppliers in a “face to face” environment which means that
Suppliers and Member Distributors have to travel to conduct or attend

training. Distributor sales people travel to a Suppliers location for a 1 or 2 day training
session, or Suppliers and sales reps or regional managers to the Distributors’ location
to conduct hands on training. Although this training is effective, it is expensive and
timing can be an issue with the continual introduction of new products/

applications. Ultimately Suppliers need to get their customers trained and up to date
on their offering without “waiting to train” due to busy calendars. LionGUARD
University allows Suppliers to post training modules (new products, repair training,
safety training) allowing Member Distributor Salesperson training online 24 hours a
day 7 days a week. Each module includes a quiz to insure students understand and
can apply the training on future sales call. LionGUARD University has turned out to be
a very cost effective training method, with the average cost per student trained at
under $10 per student! Typical hands on training runs $50 to $250 per student.

As of December 1%, LionGUARD University has over 1,300 distributor member

students taking courses and that number is constantly growing. There are 40 courses
available for students and many suppliers preparing to offer their first course to the
member community.

Contact Vic Anthony, Andi Voelker, or or any team member at NEMEON to submit
your employee list or to learn more about offering courses through
LionGUARD University!

Contact Brandon Maskew with BlueVolt, the company that hosts
LionGUARD University with questions about getting involved!

Brandon.Maskew@bluevolt.com




University

Premium Education Resource

LionGUARD
University
Onsite Safety
Training

E-newsletter Available at:
www.NEMEON.coop




We are NEMEON

Elite Roofing Supply 4
’

S

If you would like to participate in the “We are NEMEON” campaign - take photos of your company
and employees and send your photo(s) to Andi!
Get creative and have fun while standing proud with NEMEON!
If you have any questions please contact Andi Voelker - (651) 229-6455 or avoelker@nemeon.com

FEEL THE PRIDE!!



