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NEMEON Board of Directors

A letter from the Chairman of the Board Mitch Cawley

Dear NEMEON Partners,

Chairman o ] )
Spring is in the air and our 2019 Annual Meeting themed “Together we are

Better” is in our rear view mirror. Selfishly I want to personally thank each
of you for attending. Your active participation and willingness to share
both your successes and challenges make me better at my day job. Your
willingness to invest your time and hard-earned money to attend indicates
your commitment to our industry, our cooperative, and ultimately to your
business and employees.

Mitch Cawley

Treasurer

Dale Houtman

Not to be underestimated, your attendance and active participation sends a
strong message to our Preferred Vendor Partners that are also willing to
invest their time and resources to attend our Annual Meeting. Preferred
Vendors, your support of and willingness to partner with the Independent is
critical to our mutual sustained success. So, on behalf of all the NEMEON
Director members and staff, thank you for supporting our Annual Meeting and the
mutual initiatives that we strive to implement daily in our respective mar-
kets.

Director

Brett Berry

Ron Calhoun

Ok, the money-making season is upon us and the blocking and tackling is
Director getting serious. Time to start the grind, but PLEASE STOP and locate this
Julius Krisanic email from Vic:

Fr1 3/29/2019 10:53 AM (Central Time)
Vic Anthony vanthony@NEMEON.com
Director NEMEON Benchmarking Survey 2019

I IS If you have participated in the past it will be a breeze. If this is your first
time our vendor, Profit Planning Group, will walk you through it. It is
CONFIDENTIAL, FREE, and provides a unique blueprint to improved
Director profitability tailored specifically for your business. If 2019 is your first
Jeff Muratori year I can almost guarantee you will elect to provide data from previous
years once you see how easy it is. No charge for overtime when regular
time is free! You will find the year-over-year comparison data invaluable.
Director And last, but not least, the more members that participate the more relevant
and valuable the data is for each participant — That Means You!

Dino Pappas

I’'m out NEMEON Brothers and Sisters. Time to go work on increasing
that bottom line. Won't you please join me?!

Director “Together we are Better”

Bill Vierling
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A Letter from President & CEO Dave O’Donnell

There are many milestones in life; your first car, graduation, wed-
dings, children, birthdays, and retirement just to name a few. But
when it comes to business, there seem to be less milestones that
are celebrated. Being in business for over 100 years is an incredi-
ble milestone that a few of our members have achieved.

| recently attended 100" anniversary of Long Island Tinsmith Sup-
ply Company (LITSCO) and saw firsthand what a great community
they have built around their business.

Watching the interactions between LITSCO employees and their
Cong IV Eife]afll customers it was easy to tell how close they all were. When you
work so close with your customer it is easy to see how the rela-
tionships can develop. Another point that jumped out at me was that the majority of the
LITSCO employees have been working there for a long time. There were a number of peo-
ple introduced that had well over 30 years with the company and others that had over 20
LITSCO years with LITSCO. As | talked to many of the newer employees it was very apparent that
they are very eager to join the growing list of long-time employees. It’s also very easy to see
why the LISTCO team has been so successful and I'm sure that they are planning for the
next 100 years.

: LITSCO has many different levels of service they offer their

= customers and they work very closely with building owners to
make sure they get exactly what they want. LITSCO is able to
meet with customers and custom tailor a system to meet the
| needs of the client. Their metal shop is second to none in
& their market; they have the ability to make anything that they
are asked for and have been involved with many high profile
jobs in and around the New York City area. Speaking of being
BB able to make anything, they made all the floral containers for

&) their celebration.

100 Years

In Business!

| We always talk about creating a niche in your market where
\ you can stand out among your competitors, LITSCO had done
S8 just that. When you become more than just a material suppli-
er, someone who the contractors and building owners can rely on, you have put yourself in
the position to soar ahead of the competition.

| would like to thank Stuart Lucks of Long Island Tinsmith for inviting me to their 100™ anni-
versary celebration; It was an honor to be at this event. There is no doubt in my mind that
the LITSCO team is positioned to excel as they enter the next decade.

NEMEON is close to achieving a milestone of our own; we are entering our 20" year and will
be culminating the year with a celebration of our own in Scottsdale in January. With all of
the great members we have in NEMEON we are looking forward to many more milestone

achievements from the membership in the years to come.
Q/ bosl)




IT Department - Q & A’s John Reynolds

Backing Up Every company loses data at some point in their existence. The computer’s hard drive
Your could fail tomorrow, ransomware could hold important company files hostage, or a soft-
Systems ware bug could delete your database files. If your company is not regularly backing up
its data, you could lose those files forever.

Backups don’t have to be difficult, time-consuming or confusing, even for the less tech
savvy among us. You've probably heard of countless different ways to backup your da-
ta, but which one is right for you? And what files do you need to back up? Looking at
the obvious, you need to back up your company data and personal files. Software and
operating systems can always be reinstalled without a loss to your company. Lost data
impacts everyone from your clients to your employees. Company data is irreplaceable
so, while you can back up your software and operating systems, what you need to en-
sure is safe if your company’s data.

There are many ways to back up data, from using an external drive connected directly
to your computer to using a remote server over the Internet. Here are the strengths and
weaknesses of each:

Back Up to an External Drive: You can use an external USB hard drive to back up
your data using your computer’s built-in backup features. Windows 10 gave us a
great feature called Windows Backup which can be set to backup specific files at
specific times. If you use a Mac, they give you Time Machine which accomplishes
the same task. Connect the external hard drive to the computer and use the backup
tool, or leave it plugged in and it'll back up automatically. This method is a great,
quick and cheap way to back up your data, but if something were to happen to the

John Reynolds building, like a fire or flood, your data could still be lost.

jreynolds@NEMEON.com

Please submit all
questions to:

Back Up Over the Internet: If you want to ensure your files stay safe, you can back
them up with a cloud service like Carbonite and CrashPlan. For a low fee these pro-
grams run in the background on your PC or Mac, automatically backing up your files
to the service’s cloud storage. Not only do they keep a current copy, but most offer
several versions of the same data in case your backup data gets corrupted. Online
backup protects you against any data loss by hard drive failure, theft, natural disas-
ters, and everything in between. Quality reputable services cost money, and the
first backup can take a very long time, especially if you have a lot of files to back up.

Cloud Storage Service: While this isn’t technically a backup method, it serves a simi-
lar enough purpose. Rather than only storing your files on your computer’s hard
drive, you can store them on a service like Google Drive or Microsoft OneDrive.
Your data will then automatically sync to your online account and to your other PCs
connected to that account. If your hard drive dies or your data is deleted, you'll still
have the copies of the files stored online and on your other computers. This method
is fast, easy and often (depending on the amount of data) free. Cloud storage is not
considered a true back up though, simply a copy of your files. Most cloud services
only offer a limited amount of space for free, so this only works if you are not back-
ing up a large number of files, or if you’re willing to pay for extra storage.

All of this may sound difficult, but the more you streamline your backup system,

the more frequently you’ll be able to back up your files and the greater the chances are
you'll stick with it. Your company should use an automated tool instead of relying on
copying files to an external drive by hand. Set it up once and forget it. In the end, you
E-newsletter Available at: need to think about where your files are and ensure you have multiple copies at all

www.NEMEON.com times. Ideally, those copies should be in more than one physical location.




NextGen Cares Rebecca Troche

NextGen NextGen Cares: Who are we and what do we do?

Cares!

NextGen is the next generation of NEMEON. We are a thriving group of inspired individu-
als who want to change our world. We realized there was a possibility for our group to
lead all members of NEMEON in a philanthropic mission. In 2018, Brett Barry, current
NextGen Representative, and BOD member sparked the flame when he brought the
members together to support St. Jude's Children Research Hospital. NEMEON raised
over $16,000 for St. Jude, but we knew this was only the beginning.

For additional

Information

Contact Towards the end of 2018, the NextGen Philanthropic Committee was created, and ideas
began to flow. Adopting the name NextGen Cares, we were off to a running start making
imitative t-shirts and plans for the new year. We wanted to make a bigger footprint and
support not only St. Jude's, but also charities that work with our military heroes and those
less fortunate than us. Thus, this year we announced NextGen Cares would be raising
money for St. Jude's, Wounded Warrior Project, and Habitat for Humanity. We launched
our new name and program plans at the NEMEON Annual Meeting in Dallas this year.

Rebecca Troche
rtroche@lakefrontsupply.com

All of us at NextGen thank you for all the support we received from t-shirt and raffle

sales. We were able to raise over $5,000 in a short 4 day event. We plan to raise much
more throughout this year, so keep your eyes open for any upcoming announcements.
We would love to see every member take part in raising funds for one of the philanthropic
options, or perhaps all three!

188556759 12395689 000000000
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Thank you to all our
Preferred Vendors
that participate in our
Newsletter
Advertising

YOU ARE
APPRECIATED!

If you would like more
information on how to
participate in advertising
please contact:

Mary Haupt
(651)788-7812
mhaupt@NEMEON.com

Andi Voelker
(651) 229-6455
avoelker@NEMEON.com

E-newsletter Available at:
www.NEMEON.com

SERVICING KNUCKLEBOOM CRANES
TRUCK MOUNTED FORKLIFTS
HOOKLIFTS
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Replacing Skylights ?

Self-Flashing Models FGC & FHP

« SaveHours of installation work with existing openings!

« Save Money since there is no need to buy a separate
flashing kit

o LoE3- 340 / Argon filled insulated glass

« Extruded aluminum exterior - no screws or pop-rivets

« Custom Sizes available

« 20-Year Warranty

Roo Finished
Glass Type Sun-Tek Model Opening Opening

Temp / Temp FGC 2441 E-C
Temp / Laminated |[FGC 2441 E-L
Temp / Temp FGC 2449 E-C
Temp / Laminated |FGC 2449 E-L

21x377%|20x 367

21x45%|20x 44%

Finished

Roof
Glass Type sun-Tek Model | Opening | Opening
Temp / Temp FHP 2441 E-C

21x37%|20x36%
Temp / Laminated [FHP 2441 E-L

Temp / Temp FHP 2449 E-C

21 x45% |20 x44%

Temp / Laminated [FHP 2449 E-L

Contact your local Sun-Tek representative or Sun-Tek
customer service for pricing and availability.

TS
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Titebond

PROFESSIONAL-GRADE
WEATHERMASTER
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ROOFING & SIDING SEALANTS

Extrude & apply down to 0°F — Works year-round

Unsurpassed color matching
175+ WeatherMaster 50+ Metal Roof & Ultimate MP

Sticks to coated metals (Metal Roof & Ultimate MP)
Paintable in 1 hour mansiucentis not paintable

Titebond.com (€= You
800.877.4583 gﬂ\g f

01117-36586GP.

SUMP-THINGS
ARE SUMP-TASTIC
AT HUNTER!
Introducing two
tapered drain sumps.

¢ Pre-assembled
+ Ready to install
+ No waste

8'x8' Hinged
Target Sump

NEW! £'x4'
Target Sump

[Energy Smart Polyiso
888.746.1114 + HunterPanels.com

NY IL FL TX UT PA WA




NEMEON Network

The NEMEON Cooperative provides its membership with a fully administered
digital signage program. NEMEON Network currently has over 100 monitors in
place throughout the country, and we continue to grow. The content list is growing
every day, and currently, we have over 400 Preferred Vendor commercials and
Digital Signage over 20 hours of content available.

@ NEMEON Network ‘)

Now, NEMEON is excited to officially announce the launch of our new NEMEON
Network Video Selection resource. Designed with you in mind, the new Video
Selection portion of NEMEON.com will allow for quick and easy viewing and
selection of our available digital content. Now you can quickly and easily view our
videos for quality and content prior to selecting them for your playlist.

If any questions please Additionally, we've added a new feature which allows you to assign a member of
contact: your staff to update the content of an individual location or across all your yards.

If you haven’t seen the new Video Selection portal yet, check it out! We hope it will
be a great tool for our Digital Signage Locations.

John Reynolds
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Hybrid Construction Sealant

% = - Paintable hybrid formulation great for exterior & interior sealing
OHIZ! . .
= - Develops bond to most substrates without use of a primer
5 28 - Available in smooth or textured
E-newsletter Available at: Z| .
www.NEMEON.com + AAMA Verified
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Coons Supply Inc

Big Flats, NY

Steve Coons

Office:
607-562-8484

Website:
Coonsinc.com

E-newsletter Available at:

www.NEMEON.com

Member Spotlight Coons Supply

Congratulations to Coons Supply—2019 “Reach for the Stars” recipient

Coons Supply Inc. is a roofing/siding/window distributor located in Big Flats, NY.

The company was founded in 1985 by Chuck Coons and his sons, Chuck Jr. and Steve.
Chuck Jr. left the company in 1987, leaving Chuck Sr. and Steve equal partners. In 1989,
Coons Supply Inc. acquired Coons Furniture, a retail furniture store in Corning NY. The fur-
niture store was started in 1955 by Steve’s grandfather. The 2 companies are separate enti-
ties and operate independently.

For many years Chuck and Steve worked to build the companies and focused on both cus-
tomers and employees. In 1997, Chuck died of a heart attack at 64. Steve acquired the
outstanding shares of the corporation from his brother and sister in 1998. Steve’s approach
to the businesses is to keep them smaller and manageable. Both companies have long-
term employees that make them successful; in fact, over half the employees have been at
Coons more than 10 years and 2 employees have been there over 25 years!

Coons Supply Inc. focuses on smaller contractors and by making them feel important, giving
them great products, prices and service, keeps them coming back.

N SUPPLY/

\INCORPORATED
Wholesale Distributor

“In 2001, Coons Supply Inc. joined SIDA. After realizing the benefits of belonging to a coop-
erative, it was a very simple choice to join NEMEON! | realized the value of using preferred
vendors. Even though we are a small distributor, Nemeon gives us an opportunity to be a
visible company in our industry! | am proud to be a member of NEMEON and certainly
FEEL the PRIDE!” -Steve Coons




Commercial Corner Vic Anthony

Enough Already!

I have been told countless times that when the Minnesotans complain about the winter
Bad Winter weather that it’s a bad winter. For the last couple of months, every time Diane talks to
family back home in Minnesota, all they have done is complain about the weather.
Makes me glad | grew up in Alabama. | have been reminded about her comments every
time | drive somewhere in Florida this winter and | am stopped in traffic surrounded by
cars from the Northeast and Midwest. Good for tourism, bad for driving.

| have heard the same complaints from all our northern members attempting to do any
amount of business this winter. Rain, snow, sleet and wind have made things almost
impossible. Hopefully, by the time you read this the weather has moved on and left be-
hind a lot of roofs that need to be replaced. One member recently told me that he could
not wait for the rain to stop so they could make deliveries and get their trucks stuck in
the mud!

Profitable Spring

All this weather is creating a ton of optimism and business for 2019. The feelings going
into the year were mixed to cautious for commercial roofing this year. That caution has
been replaced with a far rosier outlook; however, a concern is if there is a sufficient
number of quality workers to complete the amount of work on the books in a shorter
amount of time. The weather as usual is a blessing and a curse.

So, if you have changed your outlook for the year, be sure and change your sales fore-
casts as well as your plans. Expect to see price increases to continue to drive up your
quote numbers. Freight and raw material increases are still a nagging problem. Expect
the manufacturers to use the stronger market demands to help support these increases.
All the commercial manufacturers that | have talked to so far this year claim that they
were not able to recover all the increased costs from last year. They are expecting con-
tinuing upward pressure on raw materials and freight costs. Be sure and cover your in-
creased costs of doing business as well.

Bottom line expectations are for membrane growth to be in the low single digit range for
the year. Insulation, especially iso, is expected to grow in the high single digit range.
There could be some extended lead times, especially on iso, during the summer.

Bottom line - plan ahead, protect your margins and your bottom line. Turning down a
low margin/high service order may be the best thing to do this year.

THE PROBLEM THE SOLUTION
Aldae Streaks : RS g

E-newsletter Available at:
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Thank you to all our
Preferred Vendors
that participate in our
Newsletter
Advertising

YOU ARE
APPRECIATED!

If you would like more
information on how to
participate in advertising
please contact:

Mary Haupt
(651)788-7812
mhaupt@NEMEON.com

Andi Voelker
(651) 229-6455
avoelker@NEMEON.com

E-newsletter Available at:
www.NEMEON.com

DMSi will always be
a software developer committed
to the roofing industry.

And that’s a promise
we’ll hold true.

EMILY ETHINGTON

D S’ Senior Sales Jedi
g m eethington@dmsi.com

402.330.6620 (e) 120

ROOFING AND WATERPROOFING SYSTEMS

& MAPE

R O U P

H

High Temperature Self-Adhered Underiayment

POLYSTICK MU-X

SAVINGS
SHOULDN'T BE VERONICA & MELISSA

HELPED MEMBERS FIND
HARD TO FIND : $800 THOUSAND

WHAT CAN THEY HELP
YOU FIND?

CALL VERONICA & MELISSA

¢ i 603.628.2330
. . TO UNCOVER YOUR
=g ‘4“\’ SAVINGS

SAVINGSCIMEMBERS' KEMEoN

. INOWA-| EX

Metal Roof Sealant

novagard.com
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NEMEON Mission Statement

A Co-operative Delivering Value to

our Members and Vendors

s019- 28 NEMEON

WIP° Can Take The Heat!

WIP 300HT roofing underlayment from
Carlisle WIP Products offers some of the
best physical properties in the industry. With
unparalleled performance at temperatures
up to 250°F, WIP 300HT is the ideal choice
for use under metal roofs and in high-
temperature applications. To learn more
about Carlisle’s full line of underlayments,
visit our website at www.carlislewip.com.

CARLISLE

WIP PRODUCTS

& Van Mark

The Mavk of Quality

MADE IN THE

Manufactured & Assembled

in the USA since 1964

MANUFACTURED & ASSEMBLED

Our Best Selling Brake For The Siding and Window Industry!

Industry leading quality tools on the go!

Mark Il TrimMaster®

Coil Dispenser - CD24

+ Lowest cost of ownership,
ensures high customer
satisfaction.

- Bends Aluminum, steel,
and cogper, making our
brake the strongest, most
highly functional and
versatile brake in its class.

optional

Shown with optional Trimcutter™ (3017), USA1EZ, and Multi Gauges™ (3978)

For more information, call us at (800) Van-Mark or visit www.van-mark.com

SELL THE BRAND
THAT HELPS YOU SELL!

With products like Timberline® Shingles, the
#1-se|ﬂng shingles in North America. And

our exclusive collection of value-priced Lifetime
Designer Shingles* Not to mention a Lifetime
Roofing System ltd. warranty that is automatically
included for any qualifying roof* We're
committed to bringing you the tools you

need to build your business while taking

the hassles out of selling roofing.

*See GAF Shingle & Accessory Ltd, Warranty for comg\ete coverage and
restrictions, The word “Lifetime” refers to the length of coverage provided
the GAF Shingle & Accessory Lid. Warranty and means as long as the original
individual owner(s) of a single-family detached residence [or the second owner(s)
in certain circumstances] owns the property where the shingles and accessaries
are installed. For owners/structures not megting the above criteria, Lifetime:
coverage is not applicable. Lifetime Itd. warranty on aceessaries requires the
use of at least three qualifying GAF accessories and the use of Lifetime Shingles.
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Member Listing

*New Member

A L L Roofing & Building Materials
Airtite Window & Door Co., Inc.
Aloha Roofing Supply

Acker Supply, Inc.

Aloha Roofing

Al's Roofing Supply Inc.

America Roofing Supply

American Rfg Products dba
American Rfg Supply

American Builders Supply Inc.
Apex Building Supply
Arrowhead Building Supply

B & B Builders Supply Inc.

B & H Wholesale Inc.

B & R Supply & Equipment Co. Inc.
Badger Corrugating Co.
Banner Supply Company, Inc.
Bay View Materials

Blackton, Inc.

Best Materials LLC

Bone Roofing Supply

Border Supply Company
Britton Lumber Company, LLC

Broward Roofing Supply of
Hallandale

C & S Building Supply Inc.
CA Shingle & Shake Co / WA Cedar
Camco Roofing Supplies Inc.

Capital City Roofing Supply dba
P&W Roofing Supply

Capstone Building Products
Carolina Atlantic

CB Wholesale Inc.

Cedar Grove Building Products
Central Siding Supply Inc.
Christian Building Materials Inc.
Corken Steel Products Company
Coons Supply Inc.

CRI Roofing Supply Company
Cross Country Distributing Inc.
Cross Roads Building Supply Inc.
Crossroads Roofing & Supply
Croton Home Center

Dallwig Brothers Building Supply
Dealers Building Supply Corporation
Dealers Supply Company Inc.

Dealers Warehouse Corporation

Division 7 Supply, Inc.

East Side Lumberyard Supply Inc.
Eastern Michigan Distributors Co.
EDCO Products Inc.

Exterior Supply Company, Inc.
First Choice Exteriors Ltd.

Fond du Lac Distributors

Forest Building Supply

Forest Specialties, LLC

Fransyl Limited / Everest Supply
Galitelo Building Supply

Great American Building Materials
Gulf Coast Houston Ltd.

H & H Roofing Supply LLC

H & R Roofing Supply

Hanson Building Materials Inc.
Harrington & Company

Harrison Wholesale Company Inc.
Hawaii Pacific International
Hawkeye Distribution, LLC
Honsador Lumber

Hopper Roofing & Siding Supply
Ingram Wholesale Siding

J & S Supply Corporation

J B Wholesale Roofing & Building
Supplies

Key Wholesale Bldg Products Inc.
L.K.L. Associates, Inc*

L A Roofing Materials Inc.
Lakefront Supply

Lakeside Siding Supply

Long Island Tinsmith Supply Corp.
Loring Aluminum Building Products
Louis T Ollesheimer & Son Inc.

LS Building Products

Lumbermans Drywall & Rfg Supply
Lumbermen’s Inc.

MaCon Supply, Inc.

Magnolia Construction Supply, Inc.
MarJam Supply Company
McDonald Metal & Roofing Supply
Messco Building Supply

Metro Roofing & Metal Supply Co.

Mid Continent Lumber Dealers
Supply

Midwest Siding Supply Inc.

Morris Sales Company, Inc.
MRV Siding Supply

NAPA Builders Supply
Corporation

Northwest Drywall & Roofing
Supply

Palmer Donavin Mfg Co.

Passaic Metal & Building
Supplies

Pennsylvania Supply & Mfg. Co.
Prairie State Exterior Products
Prairie Wholesale Supply
Premium Siding Supply

Presta Contractor Supply Inc.

R & S Supply (Redding Rfg Sply)
Rafferty Aluminum & Steel Co.
Redds Inc.

R. F. Fager Co.

Riverside Roofing Materials Inc.
Roof Supply G & F San Diego
Roofers Mart Inc.

Roofers Mart of Missouri Inc.

Roofers Mart of Southern
California

Roofers Mart of Wisconsin
Roofers Mart Southeast Inc.
Roofers Supply Inc.
Roofers Supply Incorp.
Roofing & Supplies, Inc

Roofing Products of Michigan
Inc.

Roofing Siding Windows of lowa
Roofing Tools & Equipment Co.
Roofing Wholesale Inc.

RSI Building Products LLC

Ryan Seamless Gutter Systems
Inc.

S & H Building Material Corp.
S & J Sheet Metal Supply Inc.
Sam Jin General Supply
Schultz Roofing Supply Co.

Silver State Roofing Materials
Inc.

Snow's Supply

South Coast Shingle Company
Inc.

Spartan Building Supplies Inc.
Square Deal Building Supply

State Roofing & Supply Co.
Stelwagon Roofing Supply Inc.
Suisun Roofing & Supply

The Roofing Outlet

Total Roof Supply Inc.

Travis Roofing Supply

Tri County Building Supplies Inc.

Tri-State Wholesale Building
Supplies

TRS Distribution LLC dba Texas
Roofing Supply

Valley & Aetna Building Products
VanDrunen Building Supply
Wake Supply Company Inc.
Walker Brothers

Washoe Building Supply Inc.
Wausau Supply Co.

Weekes Forest Products, Inc.

Western Gravel & Roofing Sup-
ply Co.

Western Materials Inc.
Western Roofing Supply
Whitco Wholesale Inc.

Wholesale Distributing dba Boise
Supply

Wholesale Siding Depot

Willards Wholesale Roofing
Company

Worth Supply LLC

12




Member to Member Purchasing Opportunity Through 2-Step Distributor Members

In an effort to increase and ease Member to Member purchasing opportunities we are listing the contact information for all
NEMEON 2-Step Distributor Members.

Go to www.NEMEON.com to get additional information on these companies and their line sheets.

Palmer-Donavin Mfg. Co.
www.palmerdonavin.com

Ron Calhoun (614) 486-9657
ron.calhoun@palmerdonavin.com

PR

States Serviced: OH, IN, Western PA, Northern KY, Southern Ml

LMER-DONAVIN

Employee Owned. Service Driven

Categories: Roofing, Gutter, Ventilation, Residential Siding, Windows &
Doors, Flooring, Interior Products, Composite Deck & Rail, Fasteners,
Insulation, Sheathing, Caulks and Sealants

Badger Corrugating Co.
www.badgerlax.com

Brian Misna (608) 788-0100
bmisna@badgerlax.com

States Serviced: WI, MN, IL, IA

Categories: Lumber, Roofing, Siding, Exterior/Indoor Millwork, Windows /
Doors, Construction Materials

Hawkeye Distribution LLC
www.hawkdist.com

Chad Welding (712) 277-4001
cwelding@hawkeyedistributioninc.com

HAWKEYE

States Serviced: IA, NE, MN, SD

Categories: Roofing, Caulking & Adhesives, Insulation, Ventilation,
Siding & Accessories, Insulated sheathing, Foam board, Sil Seal,
House wrap, Poly, Concrete/Foundation, Area walls & posts, Gypsum
products, Fasteners, Ag. Building products, Roof edge and flashing,
Lumber, Decking, Millwork — Doors and Windows.

Weekes Forest Products, Inc.

www.weekesforest.com \ ]i

Scott Gardner (651) 644-9804 \\ wee ES
scott.gardner@weekesforest.com FOREST PRODUCTS, INC.

States Services: MN, ND, SD, IA, NE,
WI, IL, IN, Ml , FL

Categories: Lumber, Panels, Engineered Wood, Composite Decking &
Accessories Fiber Cement Siding, Composite Trim, House wrap,
Building Materials

Britton Lumber Company, LLC
www.brittonlumber.com Britton Lumber
Sterling Golder (802) 333-8106 < Company
sgolder@brittonlumber.com

States Serviced: VT, NH ME, Northeastern NY, Western &
Northeastern MA

Categories: Our Own Pine, Roofing, Spruce & Treated Lumber,
Gypsum, Insulation boards, and Misc. Building Materials

East Side Lumberyard Supply Co. Inc.
www.eastsidelbr.com

Dave Reis (618) 942-3281
dave@eastsidelbr.com

2 East Side

Lumberyard Supply
States Serviced: MO, IL, Western KY,
Northwest TN

Categories: Roofing, Siding, Soffit, Drywall, Metal Products, Porch, Rail-
ing, Gutter, Decking, Fasteners, House Wrap, Coil Pipe, Poly, Tapco /

Carolina Atlantic Distributors
www.carolinaatlantic.com

Lisa Meadows (800) 672-3555
lisameadows@carolinaatlantic.com

)

GARDLINA ATLANTIC

States Serviced: VA, NC, SC, GA, TN

Categories: Roofing, Felts, Decking, Railing,
Sheathing, Ventilation, Insulation

Lumbermen's Inc.
www.lumbermens-inc.com

Rick Woltjer (616) 261-3200
richardw@lumbermens-inc.com

"An Employee Owned Company"

States Serviced: MI, OH, IN,
Northern KY

Categories: Roofing, Doors, Deck and Railing, Siding, Windows, Trim,
Hardware, Ventilation, Cabinets, Countertops

Key Wholesale Bldg. Products, Inc.
www.keywholesale.net

Chris Smith (641) 423-0544
Chris.smith@keywholesale.net

ke

Wh@lesale
States Serviced: IA, MN, WI (North of | 80 and
South of | 90)

Categories: Roofing, Insulation, Steel Roofing, Vinyl Siding, Sheet-
rock, Caulking

Wausau Supply Company
www.wausausupply.com

Jody Maier (800) 236-1528 ext. 13328
jody.maier@wausausupply.com

States Serviced: MT, WY, CO, ND, SD, NE, KS,
OK, MN, IA, MO, AR, WI, MI, IL, IN

/’%M
WRLSAU

SUPPLY COMPANY

Innovation in Distribution

Categories: Adhesives, Decking, Engineered Wood , House Wrap,
Insulation, Millwork, Roofing, Siding, Stone & Brick, Ventilation

Rafferty Wholesale Building Materials

' ' & RAFFERTY

Sean Lorden (800) 732-5473
info@raffertyaluminum.com
W H O L E S A L E

States Services: All of New
England (parts of NY & NJ)

Categories: Rain Carrying products & Acc.: Lead, Copper & aluminum
Flashing, Louvers & Vents, Ventilation Caps, Coatings & Cements,
Adhesives & Sealants

Dealers Warehouse Corp

www.dwc-k.com i’”nealers Wq_mhﬂllse

Les ertS 865-546-3040 “What you want...when ::‘::;::::.’?mmk
leslie@dwc-k.com v wneny g

States Serviced: 200 mile radius of our main facility in Knoxville, TN

Categories: Roofing, Siding, Doors, Windows, Insulation, Composite
Decking, Millwork, Ventilation, Fireplaces, Foundation, Hardware,
Weatherization, Stone, and Railings
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Thank you to all our
Preferred Vendors
that participate in our
Newsletter
Advertising

YOU ARE
APPRECIATED!

If you would like more
information on how to
participate in advertising
please contact:

Mary Haupt
(651)788-7812
mhaupt@NEMEON.com

Andi Voelker
(651) 229-6455
avoelker@NEMEON.com

E-newsletter Available at:
www.NEMEON.com

A\4ARID.C

The No Lgak Skylight™

s FROM THE INVENTORS OF THE
o WORLD'S 15" ROOFING NAILER
[ N i MEET THE MOST POWERFUL,
v LIGHTWEIGHT AND DURABLE
ROOFER ON THE MARKET.

SuperRoofer.

'50,04),
I

7

SCANTO LEARN MORE
ABOUT THE CN445R3

WWW_MAXUSACORP.COM ~Ig:
800.223.4293 =

S )
Increase your margs

| ]
20%+ by adding 06060 =]

skylights to a roof sale

Visit veluxusa.com/NEMEON for info

THE GUST
STOPS HERE

Get 2x the bond strength and
130mph wind resistance.

See SureNail° Technology
in action at TrustTheGrip.com.
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NEMEON

Preferred VVendor
Committee:

Bill Baldauf
Lakefront Supply
773-509-0400

bbaldauf@lakefrontsupply.com

'-m Regan Walker

CB Wholesale
306-738-3992

regan@cbwholesale.com

i @‘ Jay Moffitt

& Dealers Supply
Company
503-390-5511

jay@dealerssupply.com

e

Brandon Riddle
South Coast Shingle

| 949-347-7444
N

Tim Presta
Presta
Contractor
Supply, Inc
814-833-0655

tpresta@prestasupply.com

Rick Pogue
Arrowhead Bldg
Supply
636-970-1976

rickp@arrowheadbuildi ngsuppyly.com

Chad Deja
Schultz Roofing

Supply
269-983-2613

dejachad@aol.com

E-newsletter Available at:
www.NEMEON.com

NEMEON Preferred Vendors

Air Vent

Alsco

APOC

Atlas EPS

Atlas Roofing

Benjamin Obdyke

Berger Building Products

Best Quality Cedar Products, Ltd

BILCO

Savings4members

powered by BizUnite

ADP
acquire4hire
C2C Resources
CardConnect
Circle K
Constant Contact
Esso
Exxon Mobil
Federal International
Ferrellgas
Global Payments
Lamprey Systems

Office Depot

Penske

Phillips 66, Conoco & 76
Sprint

Staples Advantage
Sunoco & Stripes
Synchrony Financial
UniFirst

UPS, YRC, Estes & Coy
ote

United Tranz Actions
Wex

Boral Building Products
Atlantic Shutters
Mid-America
Tapco Tools
The Foundry
Versetta Stone
Wellcraft
Grayne Products

Boss Products

Carlisle Residential

MSC Industrial Supply Co.

CertainTeed Insulation
CertainTeed Roofing Products
CertainTeed Siding
Cedar Impressions
Deck & Rail
Fence
House Wrap
Millwork
Vinyl
Vytec
ChemLink
Clarus Merchant Services
Continental Materials
Copper Cat
DaVinci Roofscapes
DCI Products
Discovery Design, Inc
DMSi Software
Duraflo - IPEX USA
EagleView Technologies
EcoStar LLC
Epicor
Exterior Portfolio
FCS Control
Fabral
Flamco
Flashco Manufacturing
Franklin International
Gaco Western
GAF Materials
GenFlex Roofing Systems
Geocel
Gibraltar Building Products
Guardian Building Products
Guilbert Express, Inc.
Henkel
HIAB USA (Cargotec)
Hitachi Power Tools
Hunter Panels
Hunter Warfield
Hussey Copper
IKO Sales
Insulfoam
Karnak
Kingspan
Linzer Products
LOMANCO
MALCO Tools
MAX USA

1%\

Metal Sales Manufacturing
Mid-States Asphalt
Modova Healthcare
National Nail
National Shelter Products
Novagard Solutions
Oatey
OMG Roofing Products
Owens Corning
Palfinger USA
Penn. Lumbermens Ins
Plateau Forest Products
Ply Gem Building Products
Ply Gem Window Group
Ply Gem Mastic
Ply Gem Variform
Ply Gem Napco
Ply Gem Mitten
Polar Industries
Polyglass USA
PrimeSource Building Products
Quality Edge
Roofmaster Products
Royal Adhesives and Sealants/HB
Fuller
Royal Building Products
S & W Forest Products
Seal Corp USA
Skylands Transaction Mgmt
Steal & Wire Products
Sun-Tek Skylights
System Components
TAMKO
TITANIUM by Interwrap
United Asphalts
United States Gypsum
Van Mark
VELUX America
Versico Roofing Systems /
Weatherbond
Werner
Worth Supply LLC

Termed Vendors: ESP Low-E, Distributor Marketing

/

«
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PRODUCTS

For more information
Call or email

DCI Products
800-622-4455

info@dciproducts.com

Vendor Highlight DCI Products
New for 2019...

DCI Products has been a proud
NEMEON member for 15 years. Being
part of the "Pride", we have come to
value the relationships we have made
over this time.

A lot of exciting things have changed /5 Flows
over the past few years. DCI Products N 2’;’:",3; ;‘"
has agreed to an exclusive license and

distribution agreement with IPS Roofing
Products to offer our popular residential
ventilation product line through the IPS
Roofing Products sales and distribution channels. Through this agreement, DCI Prod-
ucts will expand its reach into the roofing market and better serve the channel. With the
partnership, IPS Roofing Products will exclusively offer DCI manufactured products,
including SmartVent, SmartVent Tapered End Caps, SmartRidge |, SmartRidge Il and
ValleyVent to all wholesale and retail customers.

DCI still manufactures all of these products and are still very involved with the sales and
technical side of the business. But, with this partnership it allows us to focus on building
relationships with all of our customers and allows IPS the opportunity to market and dis-
tribute these selected products. Both parties work closely together to achieve these
goals.

e |PS has decreased the “Free Shipping” minimums all the way down to $1,250 with a
much larger blend of products to get to that Free Shipping level (mixture of all prod-
ucts makes for a huge savings).

e Together with IPS, we have increased the independent reps from 6 to 36 that help
service the entire country.

e With IPS, DCI Products now has 3 distribution centers to expedite our shipping.
They are located in Philadelphia, PA; Memphis, TN & Compton, CA.

Steve Henderson, DCI Products' Vice President of Sales & Marketing, stated, “DCl is
proud to announce this partnership, geared toward creating more market access for the
SmartVent intake and exhaust products, providing the most efficient delivery for roofing
customers, and an increased ability to serve new markets. With IPS Roofing Products
also now selling its own complementary, innovative ventilation product line to the roofing
market, this partnership is a perfect fit.”

“With many utility patents already issued, and several more in the works, DCl is an inno-
vation leader.” -commented DCI President Jack Henderson. “Design, create and inno-
vate are words that make DCI the front runner in creative solutions for the roofing indus-
try.” DCI Products will continue supplying other DCI manufactured products that are not
part of the agreement with IPS Roofing Products, including CedarVent, Flo-Free Leaf
Guards, SmartBaffle, FasciaVent, US RoofVent and SoffitGuard, among others. Many
of these products have been purchased by the Nemeon Members.

To get the latest catalogs, pricing and samples please contact the DCI Products corpo-
rate office and we will make sure you have all you need to increase sales and profits
this year.

Best regards,
Steve Henderson
Vice President of Sales & Marketing
16






Contacts:

Vic Anthony
Vice President
973-897-6033
vanthony@NEMEON.com

Andi Voelker
MBR Services/ Marketing
651-229-6455
avoelker@NEMEON.com

E-newsletter Available at:

www.NEMEON.com

University

Premium Education Resource

LionGUARD University was launched in February 2013 as a platform to bring cost
effective Preferred Vendor Training to our Members. This is still the main focus of the
University, but we have now added Professional Development and Safety Training to
the mix.

NEMEON has partnered with SkillSoft for the Professional Development and Safety
Training courses and here is a sample of the courses they offer:

e Managing Multigenerational Employees

e Creating Positive Work Environment

e Communicating Effectively with Customers
e Hand and Power Tool Safety

e Back Safety and Injury Prevention

e Crane Signaling and Communications

o Defensive Driving: Truck Safety

Plus, there are over 20 Preferred Vendor partners offering courses in LGU on new
products, features & benefits and installation processes. This list is constantly growing
so check back often.

If you would like to add team members to the university,
please contact Andi at avoelker@NEMEON.com

As of April 1%, LionGUARD University has over 1,500 distributor member students
taking courses and that number is constantly growing. There are over 240 courses to
take. Many brand new; check it out and learn something new today!

Contact Vic Anthony, Andi Voelker, or any team member at NEMEON to submit your
employee list or to learn more about offering courses through LionGUARD University!

It’s More
Than Just
A Roof

Certainleed

SAINT-GOBAIN

ROOFING  [Ei==
APy 3 CertainTeed.com
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2019 Annual
Meeting

Dallas, TX

Make plans to join
the 2020 meeting!
Scottsdale, AZ

January 12-15
2020

E-newsletter Available at:

www.NEMEON.com

2019 Award Recipients

Vendor of the Year—Karnak

Dallas, TX
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SCOTTSDALE PRINCESS
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2020 ANNUAL MEETING
Scotisdale, A2
JANUARY 12 - 19, 2020




