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Fellow Members,

Greetings from southern CA, where we’ve  
been blessed with good, steady business due  
to the crazy rainfall we received earlier in the 
year. I hope that business is good for each of 
you in your market as well. With that in mind,  
I’d like to share something that we do with  
several fellow NEMEON members in our area, 
involving maximizing the deals we make on 
product. 

We all want to buy at the best price  
our vendors offer, but in many cases we can’t  
do that as it would mean buying more product 
than we need, so we buy LTL at a higher price. 
Depending on the product and the vendor, we 
have found that we can avoid doing that by  
splitting a load among two or three fellow  
NEMEON members. In many cases, the vendors 
will bill each of us individually and deliver to our 
separate locations. For the vendors that won’t 
split the loads, one of us will take the entire load, 
and bill the other member a slight upcharge to 
cover the extra cost. 

This is one way for us to help each other, while 
helping ourselves. I’m sure some of you do the 
same in your area, but many may not. It does 
require cooperation amongst someone you may 
compete with, but if it benefits everyone, it’s 
a no-brainer. After all, we are all members of 
NEMEON, and should try to help each other,  
as it makes us stronger as a group. It saves us  

all a few dollars, and we still get the NEMEON 
rebate! If anyone is having a problem with putting 
this together, I expect Dave, or Vic could help 
facilitate this.

Here’s to a strong finish to the second quarter!
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A Letter from President & CEO

Do you have a plan 
in place if you are 
unable to work for 
the nexxt 30 to 60 
days at your office?

I would like to start off this newsletter by giving 
you an update on the status of my injury. As I  
am writing this article, I am a month to the day 
from the time I was injured. On April 29th I  
sustained a spinal cord injury while on vacation  
in Cancun Mexico; I spent three days at a  
Mexican hospital awaiting a medical transport 
back to the states. I arrived at Medical  
University of South Carolina on May 2nd and 
doctors operated on me the 
following day. I had a fusion 
of my cervical spine from C4 
through C8 and after a week 
in the hospital, I was trans-
ferred to an inpatient rehab 
facility. While at the inpatient 
facility I would have to learn 
how to walk and do the basics 
to get around my house, after 
three hours of therapy for 
14 days I was cleared to go 
home and continue outpatient 
physical therapy twice a week 
while also doing intensive exercise at home 3 
times a day. I am now at home working light duty 
and going to outpatient rehab trying to get back 
to 100%. 

While lying in bed in the hospital I felt extremely 
comfortable that the membership wouldn’t  
notice any interruption in the operation of the 
organization in my absence. This is one of the 
things about having a talented team in place. I 
could continue to heal because I was surround-
ed by the best team in the industry. I can’t say 
enough about Vic, Scott, Andi, Mary, John, and 
Kelli, they all have done a fantastic job in my 

absence and have always been willing to do 
whatever is necessary for the organization. Over 
the years we have worked diligently to ensure 
that our team was cross trained in all facets of the 
business so that all positions could be covered 
if someone were out for an extended period. It 
also got me thinking about how other businesses 
would react if something similar happened.

With that in mind I would like to 
pose a question to all of you. Do 
you have a plan in place if you are 
unable to work for the next 30 to 
60 days at your office? Would the 
smooth operation of your day-to-
day business stay the way it was 
when you were in the office every 
day manning the ship? Whether it 
be an injury, illness, hurricane,  
tornado, or some other natural  
disaster, what plans do you have 
in place if something like this 
should occur? If you’re sitting  

here with no real plan in place or just maybe a 
thought as to how things might operate in your 
absence, I would challenge you to put  
something on paper and create a plan that  
somebody could go directly to if there were 
something that would take you away from the 
business and you needed to rely on your team to 
run things in your absence.
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IT Department

Need some technical answers or have  
and idea for a podcast topic?

Contact John Reynolds at  
jreynolds@nemeon.com or 651-788-7814

SEO and How to Improve Your Online Presence
One of the best tools to help with SEO (Search 
Engine Optimization) is Google My Business,  
a free tool provided by Google that allows  
businesses to manage their online presence,  
including search results and Google Maps; it 
helps to improve the visibility and ranking of a 
website or web page on search engine results. 
Simply put, SEO optimizes a website’s content 
and structure to make it more attractive to search 
engines like Google, Bing, and Yahoo. By  
claiming your Google My Business page,  
companies can add business information such 
as their address, phone number, business hours, 
website, and photos. The Google My Business 
dashboard lets you update and manage this  
information easily. This free tool can help  
businesses appear in local search results, which 
can be especially beneficial for small and local 
businesses. It also helps companies showcase 
their brand and offerings to potential customers 
searching for them on Google.

Businesses can use Google My Business to 
interact with customers by responding to reviews, 
posting updates, and sharing photos. This can 
help build customer trust and loyalty and  
improve the business’s overall online reputation. 
In summary, creating and actively maintaining a 
Google My Business page can help companies 
to improve their online visibility, attract more 
customers, and build a more substantial online 
presence.

Improving your website’s ranking is a process. 
Here are some steps you can take to increase 
your website’s visibility and improve its ranking 
on search engines:

1.	 Conduct keyword research: Identify the 
keywords your target audience is searching 
for and incorporate them into your website’s 
content. Focus on 5 or 6 primary words.

2.	 Optimize your website’s on-page elements: 
Optimize your website’s title tags, meta  

descriptions, header tags, and content to  
include your target keywords.

3.	 Improve your website’s loading speed: 
Make sure your website loads quickly and is 
mobile-friendly.

4.	 Build high-quality backlinks: Build links 
from reputable websites to your website to 
increase your website’s authority and  
credibility.

5.	 Create high-quality content: Publish 
high-quality, relevant, and engaging content 
on your website that provides value to your 
audience.

6.	 Use social media: Use social media to  
promote your website and drive traffic to it.

7.	 Create and maintain your Google My  
Business page. 

Remember that improving your website’s search 
engine ranking takes time and effort. It is not a 
once and done activity. Following these steps  
and staying updated with the latest best  
practices can gradually improve your website’s 
visibility and increase its ranking on search  
engines. In the end it is up to you and your team 
to drive your online visibility to the top of the  
ranking. 

For more information, please feel free to reach 
out to the staff at NEMEON for additional  
information. 

Get started at Google My Business.

https://www.google.com/intl/en_us/ex/13100896/business/
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Benchmarking
One of the more daunting tasks for the independent 
business owner is comparing their results to similar 
sized business in the related industry. This  
information is difficult to come by and the usefulness 
of the available data is questionable. Targeting areas 
for improvement in every organization is key to long 
term success. Benchmarking is a proven solution to 
these problems. In 2022, NEMEON will again offer 
benchmarking to the entire membership at no direct 
cost. Profit Planning Group, a proven leader in the 
collection and analysis of benchmarking data, will 
provide these services to NEMEON members. 

The process starts when the member completes the 
confidential online survey provided to NEMEON by 
Profit Planning Group, with the financial results from 
the prior year. The member’s confidential data is  
analyzed, and a detailed report is prepared that  
compares the key operating results in the various  
categories. The report targets the areas for improve-
ment, along with the areas that are performing well  
for the submitted reporting period. In addition, the 
member’s data will be anonymously compared to  
other NEMEON members for the same reporting  
period. The comparison to like sized businesses in 
roofing and siding distribution is invaluable. Members 
that currently use benchmarking report that it is the 
single most helpful tool they use in the day to day 
management of their business. 

EDI
The E.D.I. program delivers Preferred Vendor  
invoices to you electronically. Your company will have 
its own secure web-based Document Center available 
to you. This is set up and ready for you to access 
once you fill out the Member Designated Contact 
Information form. With your own company document 
center, you will have on-line access to twenty-four 
months of invoice history, and you can store, print or 
view invoices. Not all of the Preferred Vendors are 
currently in the program; but as vendors join this  
project, they will discontinue sending you paper  
invoices and send them electronically only. You will  
be notified in advance of the participating vendors. 

LionGUARD University
LionGUARD University is a training initiative that  
has proven to be successful in helping NEMEON 
reach our primary objective of connecting NEMEON 
Distributor Members with our Preferred Vendors. 

The University was launched in February 2013 as 
a platform to bring cost effective Preferred Vendor 
Training to our Members. LGU allows Suppliers to 
post training modules (new products, repair training, 

safety training) allowing Member Distributor  
Salesperson training online 24 hours a day 7 days  
a week. Each module includes a quiz to ensure  
students understand and can apply the training on 
future sales calls. LionGUARD University has turned 
out to be a very cost-effective training method with no 
cost to the membership. 

Professional Development: As of 2017 LionGUARD 
University is offering a new training resource. This 
resource offers our members a wide variety of  
courses in Management, Software, Human  
Resources, etc. These courses are geared for your 
office, sales and warehouse personal. You can find 
these courses on the LionGUARD University website. 

NEMEON Network
The NEMEON Cooperative provides its membership 
with a turnkey, fully administered digital signage  
program. This is a tool that is used to advertise,  
highlight products, and educate your customers. 
Choose from hundreds of content options, including 
the weather, trivia, headline news, “how-to” videos, 
and product details and information. The content  
list is growing every day and currently we have over 
400 Preferred Vendor commercials and 22 hours of 
content available. The Network is fully customizable  
to your specifications and can be updated by your 
company on demand. The program will be  
administered on your behalf from our office. Joining  
is easy, with little to no out-of-pocket expenses.

Acquire4Hire  
Starting in 2021 NEMEON started offering both  
Members and Vendors the add on benefit of a  
one-stop hiring solution. Acquire 4 Hire is a program 
that assists in distributing job posts across the web 
and manages the applicants all in one place. The  
app offers a full circle solution by providing job  
posting templates, salary suggestions, then as  
applicants apply you are able to track the hiring  
process and customize the workflow all the way to  
the job offer. 

Savings4Members
Our long-standing relationship has saved Member’s 
thousands of dollars by providing vetted solution  
partners for the everyday business needs. Their  
sole purpose is to save your business money by 
leveraging the tools you use every day to run your 
business. With over 20 partnerships designed to save 
you money, it is worth reaching out to see how they 
can help you.  Some examples include credit card 
processing, fleet fuel cards, financing, office supplies, 
shipping, uniforms, waste and recycling just to name 
a few.  

Benefits of NEMEON Membership
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Member Spotlight

Founded in 1903, Badger is a family owned  
and operated business in La Crosse, WI. Over 
the past 120 years, Badger has evolved into a 
full-line distributor of interior and exterior millwork, 
cabinets and building products for residential and 
commercial projects. Badger has its own fleet of 
delivery vehicles that run scheduled routes each 
week in Wisconsin, Minnesota, Iowa, and Illinois.

Through the early years, Badger was known as 
a fabricator of metal building 
products such as ventilators, 
stock tanks and a variety of 
products for the heating and 
metal building trades. As  
Badger entered the 1960s, 
they took steps towards  
modernization and began  
to diversify into  
residential and  
commercial building 
supplies. They  
widened their  
distribution by add-
ing to the number of 
trucks in the delivery 
fleet and increased 
the building materials offerings. 
Soon, Badger was offering  
prefinished millwork, windows, 
roofing and insulation and a 
complete line of lumber and 
sheet goods.In 1990, the 1800 
Showplace was created for  
dealers and builders to show products to their 
customers. This showroom displays specialty 
products such as windows, cabinetry, doors,  
and fireplaces, as well as a full line of building 
materials.

In 2013, Badger celebrated their 110-year  
anniversary, welcomed the fifth generation of 
Sexauers, completed a 16,000+ sq. ft. addition  
to the Millwork Division and announced to their 
employees our Employee Stock Ownership 
Program (ESOP) with employees having a 40% 
stock ownership in the company.

Since 2019, Melissa Sexauer-Mlsna and her  
husband, Brian Mlsna are continuing the  
Sexauer family legacy and setting a new course 
for the future. As CEO, Brian uses his experi-
ence in sales and management, as well as his 
knowledge of the industry, to continue to build 
and develop the best team possible while creat-
ing the best work environment. Melissa brings a 
wealth of experience in helping customers realize 
the home of their dreams in her role as Cabinet 

Sales and Design. She has also 
taken on a strong leadership 
role in the company’s commu-
nity involvement, ESOP, trade 
shows, events, and marketing. 
Badger is a proud supporter of 
Steppin’ Out in Pink and many 
other community organizations 
and non-profits.

In 2021, Badger rebranded  
with a new logo and expanded 
operations with a new 32,400 sq. 

ft. building. Investments  
in equipment and  
technology will allow for 
future growth. 

Badger strives to be the 
leading wholesaler in 
the market and does this 
through our commitment 
to customer service.  
They offer The Badger 
Customer Experience 

through innovation, driven by a collaborative, 
responsive and dedicated team. Their contin-
ued investment in the company as well as their 
employees, by committing to technology, allows 
them to be better for you – our customer. 
 
To learn more about Badger, visit their website at 
badgerlax.com.

http://badgerlax.com
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https://www.karnakcorp.com
https://carlisleconstructionmaterials.com/
https://www.geocelusa.com/
http://polyglass.us
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LionGUARD University is your online learning  
resource. It offers everything from Preferred  
Vendor education, professional development,  
and compliance courses. In an effort to complete 
vendor education opportunities, we have recently 
added direct accesss to their education platforms. 
You will need to create separate logins for each.

LionGUARD University

Atlas Roofing offers learning opportunities for both Distibutors and Contractors. 
Create an account and start learning.

The GAF Learning Portal offers specific products  
training and professional development. You are awarded 
for completing quarterly playlists with top quality NEMEON 

co-branded items. When registering for an account for the Branch us Nemeon. By using the Nemeon 
key word, GAF will be able to track your participation in our program.

OCU offers learning opportunities for both Distributors and Contractors.  
Create an account and start learning

Carlisle Construction Materials recognizes that continuing  
education is crucial to advancing and improving the industry.  
CCM University offers on-demand e-Learning courses that are  
approved for AIA & IIBEC accreditation and can be taken by  
industry professionals looking for continuing education. CCM  
University offers educational courses for Carlisle, Versico and  
Hunter Panels.

Karnak offers a Certified Restoration Advisor Training 
Portal that consists of 16 courses on roof repair and 
restoration. After completion of the progran you will 
be rewarded with a gift.

https://nemeondistributor-atlasroofing.talentlms.com/index
https://gaf.docebosaas.com/channelpartner/learn
https://gateway.on24.com/wcc/eh/2742809/owens-corning-university-learning-hub
https://karnak.talentlms.com/
https://ccm.buildingmedia.com/
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Are You Ready?

Commercial Corner 

Have you been busy and missed 
the last few podcasts?

We have 16 podcasts covering many topics 
including Next Gen interviews, DOT Safety, 

financial information and much more! 

Click below to listen:
https://bit.ly/3P9Stg8

I am sure you have read Dave’s article discussing 
his recent accident and the issue of the leader of 
an organization suddenly not able to perform his 
or her duties. Having experienced this situation 
firsthand, the NEMEON Team quickly learned 
whether we were ready to continue to function 
without our CEO. All the meetings, discussions 
and plans do not really prepare you when these 
situations suddenly confront you. 

Are you ready?
Let’s say you are the second in command in  
your company. Imagine the situation if tomorrow 
morning you come into the office to find that  
your leader is out for an  
undetermined amount of time 
and cannot be reached. No 
phone calls, emails, text  
messages, video meetings. 
Nothing! Do you have in place 
what you need to start leading 
your organization immediately? 
Are you personally ready to do 
these things?

Let’s start with communication. You need to talk 
to your employees, customers, and vendors. Let 
them know what’s going on and how business 
as usual will work until things return to normal. 
That’s a given. What about your banks, insurance 
companies, landlords (if you have them). What 
other entities need to know what happened and 
how you are dealing with the situation and who 
is doing what during this period. Are there any 
people that do not need to know? Why not?

Do you know who to call? How to contact  
them? Can you sign checks? Move money from 
different accounts to make sure the bills are paid, 

and payroll is met. Have you ever physically  
performed these functions under normal  
circumstances, just to make sure you can get 
things done when you must? 

Do you know the account numbers, log on  
information and passwords to your bank, payroll, 
and accounts payable accounts?

How long are you authorized to perform these 
additional duties? What if a couple of weeks 
turns into a couple of months or longer. Can you 
continue to perform these functions and keep the 
company focused on meeting its goals?

Think about you personally 
and how this might affect you. 
You now have two or more 
full-time jobs. Your old job  
still needs to get done. Do the 
plans call for someone else 
in the organization to assume 
some or all your responsibili-
ties? If not, how long can you 

do double duty before things start to slip? What 
happens if you get overwhelmed? Don’t forget 
about your family and your health!

This list of questions is intended to be a starting 
point. There are many other areas of concern, 
and more questions will come up. What are your 
plans to deal with the things you did not think 
about when you formalized your plans?

Mike Tyson the boxer said that everyone has a 
plan until they get hit in the mouth. Can you  
execute your plans after you get hit in the 
mouth? Are you ready?

http://www.palfingerusa.com
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https://www.atlasroofing.com
https://www.tamko.com/docs/default-source/brochures-literature/TAMKO-complete-system-sell-sheet.pdf?sfvrsn=716c22a0_2
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Thank you to all our Preferred Vendors,  
we appreciate your support! 

Investing in our partner sponsorships provides a variety of benefits. If you would 
like more information on upgrading your sponsorship for 2024, please contact 

Andi Voelker at 651-229-6455 or avoelker@NEMEON.com

Roofmaster® has set the standard for service since the 
early 1950’s. No matter what your roof application is; we 
provide the tools and equipment necessary to complete 
your job from start to finish in the most efficient way  
possible. We have five stocking locations across the nation.
See more on our website: www.roofmaster.com
Check out our channel: https://www.youtube.com/user/
RoofmasterProdCo
For more information call us at 800.421.6174 or email 
sales@roofmaster.com

Our products are tailored to meet the changing  
needs of the complex environmental regulatory  
space and the drive for more energy-efficient  
buildings.

Currently manufacturing 60 different proprietary products 
exclusively for the commerical roofing industry, Roofmaster 
continues to serve as a leading symbol of design and  
engineering excellence of innovative products that has 
come to mean job-tested, field reliable products.

NEMEON members may gain exclusive access to  
savings opportunities as a benefit of membership. 
With pre-negotiated pricing on the products and  
services businesses use everyday, cost-cutting  
opportunities are made possible by the power of  
scale across our member network.

With United TranzActions (UTA), the leading Check 
Guarantee processor for the Building Material Industry, 
you can accept personal and business checks and 
ACH payments for Cash & COD transactions either in 
person, by phone, or by online bill payment WITHOUT 
RISK. UTA GUARANTEES THE FUNDS. 

Learn more about Savings4Member benefits at:  
https://bit.ly/3X5YWgp

H.B. Fuller sets the standard in commercial roofing.  
Having been a market leader in pressure-sensitive  
adhesives, tapes and sealants for the commercial roofing 
industry throughout our history, we have a solution for 
every commercial roofing application.

Find more information at: https://www.hbfuller.com

If you would like more information on all of our products, 
please contact Paul Krug at Paul.Krug@hbfuller.com or 
704-441-6622.

Celebrating 70 
years of service!

https://www.roofmaster.com/
https://www.roofmaster.com/
https://bit.ly/3X5YWgp
https://www.hbfuller.com/en/eimea
https://www.hbfuller.com/en/eimea
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NEMEON Network

Schedule a Digital Signage Demo Today!
Contact John Reynolds - jreynolds@NEMEON.com or  

Scott Snowball - ssnowball@NEMEON.com

https://qualityedge.com/
https://sealcorpusa.com/company/
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https://www.dmsi.com
https://www.hunterpanels.com/
https://www.mastic.com
http://veluxusa.com/taxcredit
http://www.metalsales.us.com
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Vendor Spotlight

National Shelter Products is a demand creation, 
sales and sales management company special-
izing in building envelope products for residen-
tial, commercial, and manufactured housing and 
recreational vehicle markets. 
Providing industry-leading  
products and value-added  
services for over 30 years.

NSP offers a system of our 
DRYline products that includes 
house and building wrap,  
flashing, structural sheathing 
and wallboard and flooring 
systems. The House Wrap and 
Commercial Building Wrap product line offers 
builders and architects a variety of strength,  
performance, and cost options that deliver  
climate optimal and economical performance  
that is insulation for walls. The DRYline  
Flashing is highly conformable (Strait) or  
extensible (Flex) and is a hot and cold temp  
installation. The complete line of structural 
sheathing offers high quality and affordable  
alternatives to competitive sheathing systems 
and standard OSB sheathing. 

System Components offers a full range of  
superior synthetic roof underlayments that  
exceed industry standards and code compliance 
in commercial and residential sloped roof  
applications, including asphalt shingle,  
synthetic shingle, cedar shake, metal, and tile 
roofs. Our products are engineered with unique 
design properties and durable construction which 

simplifies installation and improves the  
performance of any sloped roofing system.

System Components offers 3 unique  
underlayment collections:

•	 QUICKSILVER – New  
cutting-edge performance with 
a lifetime warranty. Ideal for 
tile, metal, and other durable 
roof systems. 
•	 FelTex – The original, with 
a lifetime warranty. Ideal for 
asphalt shingle, metal, tile, and 
slate roofs. 
•	 CoverPRO – Available in

multiple performance grades and warranty  
options. Ideal for asphalt shingle, synthetic  
shingle, cedar shake, and metal roofs.

Both National Shelter and System Components 
offer our unique BROADCAST® Custom Print-
ed Advertising. This method allows very short 
production runs (as few as eight rolls), full-color 
printing, and alternating logos and messages on 
the largest print area available. Our customers 
can use the power of WRAPLAB® Custom Print 
Designer, creating custom designs to be printed 
on your building products is easier than ever.

Learn more about National Shelter Products,  
Inc at www.nationalshelter.com or System  
Components at systemcomponets.net.

http://www.nationalshelter.com
https://systemcomponents.net/
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Airtite Window & Door Co., Inc.
America Roofing Supply
American Roofing Supply and 
    Building Products
American Builders Supply Inc.
B & B Builders Supply Inc.
B & H Wholesale Inc.
B & R Supply & Equipment Co. Inc.
Badger 
Banner Supply Company, Inc.
Bay View Materials 
Blackton, Inc.
Best Materials LLC  
Bone Roofing Supply
Border Supply Company
Britton Lumber Company, LLC 
Broward Roofing Supply of Hallandale
C & S Building Supply Inc.
CA Shingle & Shake Company 
Camco Roofing Supplies Inc.
Capstone Building Products
Cedar Grove Building Products
Central Siding Supply Inc.
Christian Building Materials Inc.
Commercial Roofing Products
Corken Steel Products Company
Coons Supply Inc.
Cross Country Distributing Inc.
Cross Roads Building Supply Inc.                                                                                                                                             
Crossroads Roofing & Supply
Croton Home Center 
Dallwig Brothers Building Supply 
Dealers Building Supply Corporation
Dealers Supply Company Inc.
Dealers Warehouse Corporation 
Division 7 Supply, Inc.
East Side Lumberyard Supply Inc.
Eastern Michigan Distributors Co.
EDCO Products Inc.
First Choice Exteriors Ltd.
Fond du Lac Distributors
Forest Building Supply
Forest Specialties, LLC
Fransyl Ltd / Lexsuco 2010 Corp  
Galitelo Building Supply   
Great American Building Materials
Gulf Coast Houston Ltd. 
GW Murphy, Inc.
GW Murphy Wholesale   
H & H Roofing Supply LLC
H & R Roofing Supply 
Hanson Building Materials Inc.    
Harrington & Company
Harrison Wholesale Company Inc.
Hawkeye Distribution, LLC 
Hopper Roofing & Siding Supply
Ingram Wholesale Siding

J & S Supply Corporation
Key Wholesale Bldg Products Inc. 
L A Roofing Materials Inc.
Lakefront Supply
Lakeside Siding Supply
Long Island Tinsmith Supply Corp.
Loring Aluminum Building Products.
LS Building Products
Lumbermans Drywall & Rfg Supply
Lumbermen’s Inc. 
MaCon Supply, Inc.
Magnolia Construction Supply, Inc.
MarJam Supply Company
Messco Building Supply 
Metal Roofing Systems
Mid Continent Lumber Dealers Supply 
Midwest Siding Supply Inc.
Morris Sales Company, Inc.
MRV Siding Supply
NAPA Builders Supply
Northwest Drywall & Roofing Supply 
Palmer Donavin Mfg Co. 
Passaic Metal & Building Supplies
Pennsylvania Supply & Mfg. Co.
Preferred Roofing Supply
Premium Siding Supply
Rafferty Aluminum & Steel Co. 
Redds Inc.   
R. F. Fager Co.
Riverside Roofing Materials Inc.
Roof Supply G & F San Diego
Roofers Mart Inc.
Roofers Mart of Missouri Inc.
Roofers Mart of Southern California
Roofers Mart of Wisconsin
Roofers Mart Southeast Inc.                                                                                                                         
Roofers Supply Incorp. 
Roofers Supply Houston
Roofers Supply of Greenville, Inc.
Roofing & Supplies, Inc.
Roofing Products of Michigan Inc.
Roofing Siding Windows of Iowa
Roofing Tools & Equipment Co.      
Ryan Seamless Gutter Systems Inc. 
S.G. Williams
S & H Building Material Corp.
S & J Sheet Metal Supply Inc.
Sam Jin General Supply
Snow’s Supply
South Coast Shingle Company Inc. 
Spartan Building Supplies Inc.
Stelwagon Roofing Supply Inc.
Suisun Roofing & Supply
The Brickyard of South LA, LLC
The Roofing Outlet
Total Roof Supply Inc.
Tri-State Wholesale Bldg Supplies

Valley & Aetna Building Products
Wake Supply Company Inc.
Walker Brothers  
Washington Cedar & Supply Co.
Wausau Supply Co. 
Weekes Forest Products, Inc. 
Western Gravel & Rfg Supply Co.
Western Materials Inc.
Western Roofing Supply
Wholesale Distributing 
    dba Boise Supply
Wholesale Siding Depot
Willards Wholesale Roofing Co
Worth Supply LLC                                                                                                            

Member Listing



PAGE 17

https://www.gaf.com/uhdz
http://www.shinglecoloroftheyear.com
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NEMEON 2-Step Members

In an effort to increase and ease Member to Member purchasing opportunities we are listing the  
contact information for all  NEMEON 2-Step Distributor Members. Go to www.nemeon.com to get 
additional information on these companies and their line sheets

Badger
www.badgerlax.com
Brian Mlsna (608) 788-0100 
bmlsna@badgerlax.com

States Serviced: WI, MN, IL, IA

Categories: Lumber, Roofing, Siding, Exterior/Indoor Millwork, 
Windows /Doors, Construction Materials

Weekes Forest Products, Inc.
www.weekesforest.com
Scott Gardner (651) 644-9804 
scott.gardner@weekesforest.com

States Services: MN, ND, SD, IA, NE, WI, IL, IN, MI , FL

Categories:  Lumber, Panels, Engineered Wood, Composite 
Decking & Accessories Fiber Cement Siding, Composite Trim, 
House wrap, Building Materials

States Serviced:  MI, OH, IN, Northern KY
-

Categories:  Roofing, Doors, Deck and Railing, Siding,        
Windows, Trim, Hardware, Ventilation, Cabinets, Countertops

Lumbermen’s Inc.
www.lumbermens-inc.com
Shawn Montague (616) 648-8962
shawnmontague@lumbermens-inc.com

Hawkeye Distribution LLC
www.hawkdist.com
Chad Welding (712) 277-4001 
cwelding@hawkeyedistributioninc.com  

States Serviced: IA, NE, MN, SD 

Categories: Roofing, Caulking & Adhesives, Insulation, Ventilation, Siding & 
Accessories, Insulated sheathing, Foam board, Sil Seal, House wrap, Poly, 
Concrete/Foundation, Area walls & posts, Gypsum products, Fasteners, Ag. 
Building products, Roof edge and flashing, Lumber, Decking, Millwork - Doors  
and Windows

Key Wholesale Bldg. Products, Inc. 
www.keywholesale.net
Chris Smith (641) 423-0544
Chris.smith@keywholesale.net 

States Serviced: IA, MN, WI (North of I 80 and South of I 90)

Categories:  Roofing, Insulation, Steel Roofing, Vinyl Siding, 
Sheetrock, Caulking

Rafferty Wholesale Building Materials
www.raffertyaluminum.com
Sean Lorden (800) 732-5473                     
info@raffertyaluminum.com

States Services:  All of New England (parts of NY & NJ)

Categories:  Rain Carrying products & Acc.: Lead, Copper 
& Aluminum Flashing, Louvers & Vents, Ventilation Caps,      
Coatings & Cements, Adhesives & Sealants

Wausau Supply Company
www.wausausupply.com
Jeff Kuntz (715) 660-1146
Jeff.Kuntz@wausausupply.com

States Serviced:  WA, OR, ID, MT, UT, CO, WY, ND, SD, NE, KS, OK, MN, IA, 
MO, AR, WI, IL, MI, IN, OH, KY, TN, GA, MS, AL, NC, SC, WV, MD, DE, NJ, NY, 
PA, CT
Categories: Adhesives, Decking, Engineered Wood , House Wrap, 
Insulation, Millwork, Roofing, Siding, Stone & Brick, Ventilation

Dealers Warehouse Corp
www.dwc-k.com
Les Mirts  865-546-3040
leslie@dwc-k.com

States Serviced: 200 mile radius of Knoxville, TN facility

Categories: Roofing, Siding, Doors, Windows, Insulation, 
Composite Decking, Millwork, Ventilation, Fireplaces, Founda-
tion, Hardware, Weatherization, Stone, and Railings

States Serviced: MO, IL, Western KY, Northwest TN

Categories: Roofing, Siding, Soffit, Drywall, Metal Products, 
Porch, Railing, Gutter, Decking, Fasteners, House Wrap, Coil 
Pipe, Poly, Tapco / MidAmerica

East Side Lumberyard Supply Co. Inc.
www.eastsidelbr.com
Dave Reis (618) 942-3281
dave@eastsidelbr.com

Britton Lumber Company
www.brittonlumber.com
Brian Moses (802) 333-4388
bmoses@brittonlumber.com 

States Serviced: VT, NH ME, MA, and Northeastern NY

Categories: Our Own Pine, Roofing, Spruce & Treated Lumber, 
Gypsum, Insulation boards, and Misc. Building Materials

States Serviced:  OH, IN, KY, MI, PA, WV, IL, WI, MN, IA
Categories:  Ag Products, Cabinets, Caulks|Adhesives, Connectors| 
Fasteners, Deck|Rail, Exterior Doors, Exterior Trim|Moulding, Flooring, 
Insulation|Housewrap, Interior Moulding, Metal Products, Roofing Prod-
ucts, Siding Products, Wall|Ceiling, Windows

Palmer-Donavin
www.palmerdonavin.com 
Robyn Pollina (614) 317-0070
Robyn.Pollina@palmerdonavin.com

http://www.nemeon.com
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NEMEON

Bill Baldauf
LakefrontSupply
773-509-0400
bbaldauf@lakefrontsupply.com

Brandon Riddle
South Coast Shingle
949-347-7444
brandon@southcoastshingle.com

Alan Hopper
Hopper Roofing & Siding Supply
219-696-6621
alan@hoppersupply.com

Jay Moffit
Dealers Supply Company
503-390-5511
jay@dealerssupply.com

GAF Materials
Geocel
Gibraltar Building Products
H.B. Fuller Construction Adhesives 
Henkel  
Hunter Panels 
Hussey Copper
Huttig Building Products 
IKO Roofing  
Karnak  
Kingspan  
Linzer Products 
LOMANCO
Makita Tools 
MALCO Tools 
MAX USA 
Metabo HPT       
Mid-States Asphalt                
National Shelter Products 
Novagard Solutions 
Oatey 
OMG Roofing Products 
Owens Corning
       TITANIUM
Palfinger USA 
Penn. Lumbermens Ins  
Polar Industries
Polyglass USA 
PrimeSource Building Products
ProKeep 
Quality Edge 
Roofmaster Products
S & W Forest Products 
Savings4members - powered by BizUnite 
       Ace Hardware
       ADP
       Aquire4Hire
       C2C Resources 
       CardConnect 
       Constant Contact 
       Esso 

Savings4members - powered by BizUnite   
       Exxon Mobil
       Ferrellgas 
       Global Payments 
       Lamprey Systems
       Industrial Fleet Mgmt.
       Moblico 
       Office Depot 
       Penske 
       Phillips 66, Conoco & 76	
       Shell  
       Staples Advantage 
       Sunoco & Stripes 
       Synchrony Financial			         	
       UniFirst
       UPS, YRC		
       United Tranz Actions
       Waste Focus
       Wex Fleet Card 
Seal Corp USA 
Skylands Transaction Mgmt 
Steel & Wire Products 
Sun-Tek Skylights 
System Components   
TAMKO 
United Asphalts 
United States Gypsum 
Van Mark  
VELUX America  
Versico Roofing Systems/Weatherbond 
Westlake Royal Building Products
       Atlantic Shutters 
       Exterior Portfolio
       Kleer Lumber 
       Mid-America
       Royal Building Products 
       Tapco Tools  
       The Foundry	
       Versetta Stone	
       Wellcraft	  
Worth Supply LLC 

Air Vent 
Alsco 
APOC 
Atlas Molded Products 
Atlas Roofing 
Berger Building Products 
BILCO       	  
Boss Products
The Brushman
Carlisle Residential
CertainTeed Insulation 
CertainTeed Roofing Products 
CertainTeed Siding 	  
       Cedar Impressions 
       Deck & Rail 
       Fence 
       House Wrap 
       Millwork 
       Vinyl 
       Vytec                
ChemLink 
Clarus Merchant Services 
Continental Materials
Cornerstone Building Products 
       Ply Gem Mastic 
       Ply Gem Variform 
       Ply Gem Mitten 
DaVinci Roofscapes 
DCI Products 
Discovery Design Truck Body & 
Equipment, Inc.
DMSi Software
Duraflo  - IPEX USA/Canplas
EagleView Technologies 
Epicor 
Fabral 
Flamco  
Flashco Manufacturing 
Franklin International   
Gaco 

 

NEMEON Preferred Vendors

Preferred Vendor Committee

John Rogan
Passaic Metal & Bldg Supplies Co.
973-546-9000
jrogan@pampco.com
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http://www.acquire4hire.com/index.spr
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https://www.iko.com/na/
https://www.makitatools.com/
https://www.epicor.com/en-us/
https://grip-rite.com/
https://www.hbfuller.com/en/eimea
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Enjoy the Summer!

mailto:tkruckenberg%40systemcomponents.net?subject=
http://www.bergerbp.com
mailto:dhale%40maxusacorp.com?subject=Hot%20Summer%20Deals

