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As the first quarter comes to a rapid close, I can’t 
believe I’m looking at April 2024 already. We 
all feel that time passes too quickly, but as we 
age, we realize that we’re getting to our “use 
by date” quicker than we had planned. That 
said, being the eternal optimist I am, I expect to 
have another twenty good years left. Whether 
I do or not, it makes me think about what I’ll do 
with that time. Since I don’t plan to retire, I’ll 
continue to enjoy my time working and peddling 
roofing material by day, and continuing to help 
my staff grow the business, which we all love.

Given the news I learned today about Home 
Depot buying SRS, it makes me wonder how 
that will affect our industry, and thus our  
company. Being an optimist, I don’t focus on 
things which are out of my control, but rather 
focus on what makes our company stand out 
in the crowded marketplace that we all partic-
ipate in, regardless of what region of the USA 
we’re in. Many of us independents understand 
we have the reputation for going “above and 
beyond” for our customers, versus the much 
larger national competition. We know our 
customers better, we know our market better, 
we’ve certainly been in the business much 
longer, and we retain our customers longer, 

because we have staff that has 
longevity in the industry. There  

is one other thing we have that the national 
competitors don’t, and that one thing is  
NEMEON. NEMEON helps bring us all  
together as a group in order to be able to 
compete with the National competitors, in fact, 
that’s why we formed NEMEON some nearly  
twenty-five years ago. We independents are 
resilient, and know how to “take a lickin’, and 
keep on tickin”, to steal a time-honored tag 
line. We build personal relationships with our  
customers, our vendors, our communities. 
We’ve all seen our industry change many times 
in the last twenty-five plus years, and we’ve 
learned how to evolve and thrive because 
we’re fighters. It’s like I tell our sales staff, the 
only thing the national competitors can do to 
beat us is to be cheaper. They certainly can’t 
offer better service, or more industry savvy 
employees. We’ve all lost an order because a 
competitor was a little cheaper, but I’ve never 
lost an order because a competitor was better.

Believe me, we want to sell everyone, but we 
don’t try to be the cheapest supplier. Anybody 
can sell cheap. We strive, and promise to be 
your best buy, meaning the whole package of 
what comes along with the sale. The smart  
customers understand what they get with the 
sale!
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A Letter from President & CEO

Change Creates 
Opportunity

With the recent news of the sale of SRS to Home 
Depot, I wanted to talk about the independent 
roofing distributors’ place in the market.   

In the ever-evolving landscape of commerce, 
where trends come and go, one constant  
remains: independent distribution. While often  
overshadowed by the corporate distributors,  
independent distributors have quietly thrived, 
proving time and again their resilience and  
adaptability. Far from being outdated, we  
continue to play a critical role in the market.

Throughout history, independent 
distributors have weathered wars, 
economic downturns,  
consolidation, and technological 
revolutions. NEMEON members’ 
ability to pivot, innovate, and find 
new niches has solidified our  
survival, often against impossible odds. In every 
era, we have adapted our methods, embraced 
new technologies, and leveraged our intimate  
knowledge of local markets.

In today’s digital age, independent distribution 
faces new challenges and opportunities. The rise 
of e-commerce and supply chains have reshaped 
the landscape, presenting both competition and 
collaboration. While corporate giants dominate 
online platforms, independent distributors have 
carved out their spaces, catering to specialized 
markets and offering personalized services  
that our competitors often overlook.

Moreover, independent distributors bring a  
human touch to transactions in an increasingly 
automated world. NEMEON members foster  
relationships with customers, offering tailored 
solutions, expert advice, and reliable support. 
This personalized approach resonates with  
contractors seeking personalization and trust  
in their supplier.

Contrary to predictions of the independents  
demise, NEMEON distributors are not only  
surviving but thriving. NEMEON members’  

agility and adaptability enable 
us to navigate challenges such 
as supply chain disruptions 
and shortages. Additionally, our 
independence allows us to priori-
tize customer satisfaction over 
profits, fostering loyal customers.

As we look to the future, independent  
distribution will continue to play a vital role in 
the marketplace. Our resilience, flexibility, and 
commitment to service ensures our relevance in 
an ever-changing market. While the landscape 
may evolve, the spirit of independent distribution 
remains focused, embodying the principles of 
entrepreneurship, innovation, and integrity. In an 
era of rapid change, our enduring strength serves 
as evidence of who we are in the industry.
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IT Department

Elevating Website Security, Functionality and User  
Experience: Our Promise of Quality

In today’s digital landscape, where cyber threats 
abound, maintaining the security of our website  
is pivotal to upholding our business integrity and 
ensuring user trust. Through the implementation 
of robust security measures, we not only safe-
guard sensitive data but also underscore our 
dedication to user privacy and safety. 
Website Security and Resilience:
With the ever-evolving nature of cyber threats,  
a proactive approach to website security is  
essential. Regular updates and patches help us 
identify and address vulnerabilities, bolstering  
our defenses against potential attacks. By  
transitioning to the latest backend platform, we 
uphold security standards while addressing 
concerns surrounding unauthorized access to 
member information. Our commitment to security 
goes beyond compliance; it reflects our enduring 
commitment to protecting digital assets and  
maintaining trust.
Optimization for Search Engines:
In today’s competitive digital environment,  
visibility is critical. That’s why we’ve prioritized 
Search Engine Optimization (SEO). We aim to 
enhance our website’s rankings and attract  
the right audience through careful analysis of 
search trends and implementation of SEO best 
practices. With careful planning, this will  
hopefully drive contractors to our members.  
Strategic design and content optimization  
further increase our visibility on search engines, 
extending our reach to potential contractors.
Enhancements and Future Developments:
We have an exciting lineup of enhancements 
planned to enhance website functionality and 
user experience further. These include gate  
tracking, user profile updates, and streamlined 
communication channels for staff-related  
functions. Additionally, we remain committed to:

•	 Enhancing the visual appeal of our website  
to align with our brand identity.

•	 Improving website speed, security, and  
overall functionality.

•	 Targeting the right clients through strategic 
marketing initiatives.

•	 Elevating our SEO rankings and visibility  
on search engines.

•	 Enhancing user experience and navigation 
for seamless browsing.

•	 Adhering to evolving legal requirements  
and industry standards.

Your Feedback Matters:
As we continue this journey of continuous  
improvement, we value your feedback and  
suggestions. Your input plays a crucial role in 
shaping the future direction of our website,  
ensuring that it remains a trusted platform for 
all stakeholders. Together, we are committed 
to upholding the highest standards of security, 
functionality, and user experience, solidifying 
our position as a leader in the digital landscape.  
Please submit any suggestions or feedback to 
John Reynolds (jreynolds@nemeon.com).

https://qualityedge.com/products/steel-siding/trucedar/
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https://www.certainteed.com
https://www.icpgroup.com/
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Benchmarking
One of the more daunting tasks for the independent 
business owner is comparing their results to similar 
sized business in the related industry. This  
information is difficult to come by and the usefulness 
of the available data is questionable. Targeting areas 
for improvement in every organization is key to long 
term success. Benchmarking is a proven solution  
to these problems. NEMEON now offers benchmark-
ing to the entire membership at no direct cost. Profit 
Planning Group, a proven leader in the collection and 
analysis of benchmarking data, will provide these 
services to NEMEON members. 

The process starts when the member completes the 
confidential online survey provided to NEMEON by 
Profit Planning Group, with the financial results from 
the prior year. The member’s confidential data is  
analyzed, and a detailed report is prepared that  
compares the key operating results in the various  
categories. The report targets the areas for improve-
ment, along with the areas that are performing well  
for the submitted reporting period. In addition, the 
member’s data will be anonymously compared to  
other NEMEON members for the same reporting  
period. The comparison to like sized businesses in 
roofing and siding distribution is invaluable. Members 
that currently use benchmarking report that it is the 
single most helpful tool they use in the day to day 
management of their business. 

EDI
The E.D.I. program delivers Preferred Vendor  
invoices to you electronically. Your company will have 
its own secure web-based Document Center available 
to you. This is set up and ready for you to access 
once you fill out the Member Designated Contact 
Information form. With your own company document 
center, you will have on-line access to twenty-four 
months of invoice history, and you can store, print or 
view invoices. Not all of the Preferred Vendors are 
currently in the program; but as vendors join this  
project, they will discontinue sending you paper  
invoices and send them electronically only. You will  
be notified in advance of the participating vendors. 

LionGUARD University
LionGUARD University is a training initiative that  
has proven to be successful in helping NEMEON 
reach our primary objective of connecting NEMEON 
Distributor Members with our Preferred Vendors. 

The University was launched in February 2013 as 
a platform to bring cost effective Preferred Vendor 
Training to our Members. LGU allows Suppliers to 
post training modules (new products, repair training, 

safety training) allowing Member Distributor  
Salesperson training online 24 hours a day 7 days  
a week. Each module includes a quiz to ensure  
students understand and can apply the training on 
future sales calls. LionGUARD University has turned 
out to be a very cost-effective training method with no 
cost to the membership. 

Professional Development: Added to LionGUARD 
University in 2017, this resource offers our members 
a wide variety of courses in Management, Software, 
Human Resources, etc. These courses are geared 
for your office, sales and warehouse personal. You 
can find these courses on the LionGUARD University 
website. 

NEMEON Network
The NEMEON Cooperative provides its membership 
with a turnkey, fully administered digital signage  
program. This is a tool that is used to advertise,  
highlight products, and educate your customers. 
Choose from hundreds of content options, including 
the weather, trivia, headline news, “how-to” videos, 
and product details and information. The content  
list is growing every day and currently we have over 
400 Preferred Vendor commercials and 22 hours of 
content available. The Network is fully customizable  
to your specifications and can be updated by your 
company on demand. The program will be  
administered on your behalf from our office. Joining  
is easy, with little to no out-of-pocket expenses.

Acquire4Hire  
Starting in 2021 NEMEON started offering both  
Members and Vendors the add on benefit of a  
one-stop hiring solution. Acquire 4 Hire is a program 
that assists in distributing job posts across the web 
and manages the applicants all in one place. The  
app offers a full circle solution by providing job  
posting templates, salary suggestions, then as  
applicants apply you are able to track the hiring  
process and customize the workflow all the way to  
the job offer. 

Savings4Members
Our long-standing relationship has saved Member’s 
thousands of dollars by providing vetted solution  
partners for the everyday business needs. Their  
sole purpose is to save your business money by 
leveraging the tools you use every day to run your 
business. With over 20 partnerships designed to save 
you money, it is worth reaching out to see how they 
can help you.  Some examples include credit card 
processing, fleet fuel cards, financing, office supplies, 
shipping, uniforms, waste and recycling just to name 
a few.  

Benefits of NEMEON Membership
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Member Spotlight

The GW Murphy family of businesses, deeply 
rooted in hard work and family values, began  
with my father, Gary Murphy Sr., who relocated 
from Louisiana to Northwest Indiana for a  
position at Globe Building Materials, a  
manufacturer of roofing materials. While my  
dad’s introduction to roofing came from his  
experience at Globe, he was 
an entrepreneur at heart and 
opened his first location, Ray’s 
Roofing Supply in 1977. By his 
late 20s, Gary Sr. started the 
business as a one-man band. 
He was the owner, manager, 
salesman and driver. In a 
short period of time he made 
the leap, purchasing his 
first property in Hammond, 
Indiana, and expanded the 
business beyond residential 
shingles to include  
commercial roofing products.

By 1990, we had become  
established in Northwest  
Indiana as a local roofing  
distributor and began two- 
stepping material to other  
distributors in the Midwest.  
Although we had grown to 
operate at two locations, we 
remained a very small  
company. The year 2001 marked a milestone 
with my appointment as CEO, followed by  
expansion and innovation, including opening 
another location in Chicago, IL. We also launched 
our private business that same year.

The devastation of Hurricane Katrina in 2005 
revealed a pressing need for roofing materials  
in the South, a market that I believed was  
underserved. This led to the opening of ARS 
Building Products in New Orleans. Our commit-
ment to serving local communities spurred further 

expansion, including a new distribution center 
in Biloxi, MS, and additional locations in  
Louisiana, reflecting our belief in the value of 
independents to local contractors.

Today, we operate in four states and have six 
locations focused on selling directly to roof-

ing contractors in each market that we 
serve. These locations operate under 
the names ARS Building Products,  
Murphy’s Roofing Supply, and Ray’s 
Roofing Supply. Our two-step division, 
GW Murphy Wholesale, offers  
materials to other distributors  

nationwide. Our private label  
company, Primo Roofing  
Products, offers privately  
labeled products to both  
distributors and manufacturers.

My involvement with NEMEON 
came when SIDA merged with 
NEMEON. I have enjoyed  
being part of the group, as it 
has opened valuable  
opportunities for collaboration, 

learning, and growth. Having visited 
several other members, and having 
briefly served on NEMEON’s  
Preferred Vendor Committee, and 
soon its Board, I’ve seen the strength 
of our cooperation firsthand and look 

forward to contributing and adding value to 
each member of the cooperative.

The success of my family’s business is a  
testament to God’s blessings, the dedication 
of our long-term employees, and a steadfast 
commitment to the values that have guided  
the Murphy family businesses from the start.  
As we look to the future, I am excited about 
further expansion and deepening of our  
cooperative engagements, and building on  
the strong foundation laid by my father.

- Gary Murphy, Jr.

https://gwmurphy.com/
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https://www.gaf.com/en-us/roofing-materials/residential-roofing-materials/shingles/timberline-uhdz
https://carlisleconstructionmaterials.com/
https://grip-rite.com/
https://www.veluxusa.com/taxcredit
https://www.palfingerusa.com/
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LionGUARD University is your online learning  
resource. It offers everything from Preferred  
Vendor education, professional development,  
and compliance courses. In an effort to complete 
vendor education opportunities, we have recently 
added direct accesss to their education platforms. 
You will need to create separate logins for each.

LionGUARD University

Atlas Roofing offers learning opportunities for both Distibutors and Contractors. 
Create an account and start learning.

Karnak offers a Certified Restoration Advisor Training 
Portal that consists of 16 courses on roof repair and 
restoration. After completion of the progran you will 
be rewarded with a gift.

The GAF Learning Portal offers specific products  
training and professional development. You are awarded 
for completing quarterly playlists with top quality NEMEON 

co-branded items. When registering for an account for the Branch us Nemeon. By using the Nemeon 
key word, GAF will be able to track your participation in our program.

OCU offers learning opportunities for both Distributors and Contractors.  
Create an account and start learning

Carlisle Construction Materials recognizes that continuing  
education is crucial to advancing and improving the industry.  
CCM University offers on-demand e-Learning courses that are  
approved for AIA & IIBEC accreditation and can be taken by  
industry professionals looking for continuing education. CCM  
University offers educational courses for Carlisle, Versico and  
Hunter Panels.

All VELUX products come with easy to read, step by step  
illustrated installation instructions. PDF version of instructions 
are also available for download. Click on the logo to link to  
video resources that help you install your VELUX skylights, 
roofwindows, sun tunnels and skylight shades.

https://nemeondistributor-atlasroofing.talentlms.com/index
https://gaf.docebosaas.com/channelpartner/learn
https://gateway.on24.com/wcc/eh/2742809/owens-corning-university-learning-hub
https://karnak.talentlms.com/
https://ccm.buildingmedia.com/
https://www.veluxusa.com/professional/training/skylight-installation#instructions
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Celebrating the Legacy of Vic Anthony
A Decade of Leadership at NEMEON

Commercial Corner 

After a remarkable tenure spanning a decade, Vic Anthony, Vice-President of NEMEON, has  
announced his retirement. 

Throughout his tenure, Vic Anthony played an instrumental role in guiding NEMEON through periods 
of growth and transformation. His strategic insights and industry knowledge have been instrumental 
in positioning the company as a leader in the industry. Under his guidance, NEMEON has achieved 
numerous milestones and solidified the strength of the Independent in the marketplace.

Thank you, Vic, for ten years of outstanding leadership and dedication. Your impact will endure for 
years to come. Your guidance has been invaluable, and your presence will be greatly missed. We 
wish you a well-deserved retirement filled with joy, relaxation, and new adventures, confident that 
your contributions will continue to inspire and guide us as we move forward.



PAGE 11

https://hunterpanels.com/
https://nam12.safelinks.protection.outlook.com/?url=https%3A%2F%2Flinkprotect.cudasvc.com%2Furl%3Fa%3Dhttps%253a%252f%252fwww.hbfuller.com%252fen%252fmarkets%252fcommercial-roofing%253futm_source%253dnemeonnewsletterad%2526utm_medium%253dprint-digital-advertising%2526utm_campaign%253dreferral%2526utm_term%253dcommercialroofing%26c%3DE%2C1%2CoAGliyyqV3P0lD-6xaMrpUYJIDeKpxGZjfzgKUtNV_3hgBJD-cx3hI2BLE1BuB_HavXA4pCejmvdLIdSi-8kpvLqD5HRpVVpyGLSahzHuzSpjMg05QUuKg%2C%2C%26typo%3D1&data=05%7C02%7Cadmin%40nemeon.com%7C09d335915a4340a0be9e08dc4d98bf5b%7Cabb39f4e9d2d48b78cb96f974b16e0cb%7C0%7C0%7C638470565801372211%7CUnknown%7CTWFpbGZsb3d8eyJWIjoiMC4wLjAwMDAiLCJQIjoiV2luMzIiLCJBTiI6Ik1haWwiLCJXVCI6Mn0%3D%7C20000%7C%7C%7C&sdata=GSb9Ef6AZ2I0s4fx%2BI4Gr0Lygq6ZvfGdMNTVm%2FemFSM%3D&reserved=0
https://www.dmsi.com/
https://www.metalsales.us.com/
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https://www.atlasroofing.com/choose-your-shingles
mailto:jdominice%40maxusacorp.com?subject=
http://titebond.com/
https://alscometals.com/
https://www.lomanco.com/
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Thank you to all our Preferred Vendors,  
we appreciate your support! 

Investing in our partner sponsorships provides a variety of benefits. If you would 
like more information on upgrading your sponsorship for 2025, please contact 

Andi Voelker at 651-229-6455 or avoelker@NEMEON.com

It all started with a motor over 100 years ago.  
Makita Corporation was founded in 1915 as an 
electric motor sales and repair company. Today, 
it is a global brand in over 40 countries, an  
innovation leader and manufacturing best-in-
class for it’s products. The unmatched quality 
and durability of Makita products have earned 
the trust of professional users worlwide.

Learn more at: www.makitatools.com.

It’s no wonder people are drawn to the timeless  
good looks of slate tile and cedar shake. The allure  
is unmistakable. A DaVinci composite roof lives up to 
the look of nature, but does so without the ongoing 
maintenance, repairs and replacement.

Everyday, on jobsites around the world, Makita  
delivers the power, performance and durability that 
professional users demand with products that are 
more compact, have less vibration and feel better. 

The USG Securock® Brand Roof Board 
portfolio offers a variety of premier, 
high-performing cover boards for all 
commercial applications.

The most durable roof board:
•  Gypsum-Fiber Roof Board

The lightest glass-mat roof boards:
•   UltraLight Coated Glass-Mat Roof Board
•   UltraLight Glass-Mat Roof Board

The lightest cement roof board:
•   Cement Roof Board

To learn more, visit usg.com/roofcoverboard.

DaVinci has been the leader in composite roofing for 
nearly two decades. Our commitment to creating durable, 
beautiful roofing tiles is unparalleled. You won’t find a more 
realistic or better-performing roofing product anywhere. 
With DaVinci, you can retain all the character your home 
was intended to have without worrying about time- 
consuming and costly maintenance. Whether you’re  
replacing an existing roof or looking for the crowning touch 
on a new project...just leave it to DaVinci.

To learn more, visit us at: www.davinciroofscapes.com

https://www.makitatools.com/
https://www.makitatools.com/
https://www.davinciroofscapes.com/
https://www.usg.com/content/usgcom/en/products/roofing-building-envelope/roof-boards.html
https://www.davinciroofscapes.com/
https://www.usg.com/content/usgcom/en/products/roofing-building-envelope/roof-boards.html
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NEMEON Network

Check out our new digital content. Velux, Tamko, and United Asphalt have submitted 
new videos in 2023 and they are uploaded and ready to choose for your player.

Contact John Reynolds if you have any questions.

https://www.plygem.com/mastic-contractor/
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https://www.iko.com/na/
https://sealcorpusa.com/
http://polyglass.us
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Vendor Spotlight

Berger Building Products stands as North America’s premier provider of high-quality roof drainage, 
moisture protection, snow retention, and ventilation systems. 

In 2024, Berger proudly commemorates its sesquicentennial anniversary—150 years of history. 
Founded in 1874 by William Berger & Company, later evolving into Berger Bros Company, our  
legacy predates the light bulb, the telephone, and even asphalt shingles. Enduring through multiple 
wars, recessions, acquisitions, and economic changes, we stand strong today, celebrating a century 
and a half of resilience.

To mark this occasion, we’re thrilled to announce the launch of our new and improved website. At 
Berger, we’re constantly striving to enhance the user experience and serve as a comprehensive  
resource hub for the industry. Our updated website features expanded product information,  
enhanced filtering capabilities, an interactive color comparison tool, a snow guard calculator, and 
much more.

This significant milestone is a testament to the enduring support of our valued customers, partners, 
and team members. As we celebrate 150 years, we extend our gratitude to you for being an integral 
part of our journey. 

Visit bergerbp.com now to explore these exciting updates and join us in  
celebrating 150 years! 

At Berger, we go beyond roof drainage.

http://bergerbp.com
https://bergerbp.com/
https://bergerbp.com/
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Airtite Window & Door Co., Inc.
America Roofing Supply
American Roofing Supply and 
   Building Products
American Builders Supply Inc.
B & B Builders Supply Inc.
B & H Wholesale Inc.
B & R Supply & Equipment Co. Inc.
Badger 
Banner Supply Company, Inc.
Bay View Materials 
Blackton, Inc.
Best Materials LLC  
Bone Roofing Supply
Border Supply Company
Britton Lumber Company, LLC 
Broward Roofing Supply of  
   Hallandale
C & S Building Supply Inc.
CA Shingle & Shake Company 
Camco Roofing Supplies Inc.
Central Siding Supply Inc.
Christian Building Materials Inc.
Commercial Roofing Products
Corken Steel Products Company
Coons Supply Inc.
Cross Country Distributing Inc.
Cross Roads Building Supply Inc.                                                                                                                                            
Croton Home Center 
Dallwig Brothers Building Supply 
Dealers Supply Company Inc.
Dealers Warehouse Corporation 
Division 7 Supply, Inc.
East Side Lumberyard Supply Inc.
Eastern Michigan Distributors Co.
EDCO Products Inc.
First Choice Exteriors Ltd.
Fond du Lac Distributors
Forest Building Supply
Forest Specialties, LLC
Foundation Building Materials
Fransyl Ltd / Lexsuco 2010 Corp  
Galitelo Building Supply  
Gibson Building Supplies 
Great American Building Materials
Gulf Coast Houston Ltd. 
GW Murphy, Inc.
GW Murphy Wholesale   
H & R Roofing Supply
Hanson Building Materials Inc.    
Harrington & Company

Harrison Wholesale Company Inc. 
Hawkeye Distribution, LLC 
Hopper Roofing & Siding Supply
Ingram Wholesale Siding 
J & S Supply Corporation
Key Wholesale Bldg Products Inc. 
L A Roofing Materials Inc.
Lakefront Supply
Lakeside Siding Supply
Long Island Tinsmith Supply Corp.
Loring Aluminum Building Products.
LS Building Products
Lumbermans Drywall & Rfg Supply
Lumbermen’s Inc. 
MaCon Supply, Inc.
Magnolia Construction Supply, Inc.
Messco Building Supply 
Mid Continent Lumber Dealers Supply 
Morris Sales Company, Inc.
MRV Siding Supply
NAPA Builders Supply
Palmer Donavin Mfg Co. 
Passaic Metal & Building Supplies
Pennsylvania Supply & Mfg. Co.
Preferred Roofing Supply
Premium Siding Supply
Rafferty Aluminum & Steel Co. 
Redds Inc.   
R. F. Fager Co.
Riverside Roofing Materials Inc.
Roof Supply G & F San Diego
Roofers Mart Inc.
Roofers Mart of Missouri Inc.
Roofers Mart of Southern California
Roofers Mart of Wisconsin
Roofers Mart Southeast Inc.                                                                                                                         
Roofers Supply Incorp. 
Roofers Supply Houston
Roofing & Supplies, Inc.
Roofing Products of Michigan Inc.
Roofing Siding Windows of Iowa
Roofing Tools & Equipment Co.      
Ryan Seamless Gutter Systems Inc. 
S.G. Williams
S & J Sheet Metal Supply Inc.
Sam Jin General Supply
Snow’s Supply
South Coast Shingle Company Inc. 
Spartan Building Supplies Inc.
Stelwagon Roofing Supply Inc.
Suisun Roofing & Supply

The Brickyard of South LA, LLC
The Roofing Outlet
Total Roof Supply Inc.
Tri-State Wholesale Bldg Supplies
Valley & Aetna Building Products
Wake Supply Company Inc.
Walker Brothers  
Washington Cedar & Supply Co.
Wausau Supply Co. 
Weekes Forest Products, Inc. 
Western Gravel & Rfg Supply Co.
Western Roofing Supply
Wholesale Distributing 
    dba Boise Supply
Wholesale Siding Depot
Willards Wholesale Roofing Co
Worth Supply LLC                                                                                                            

Member Listing
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https://www.owenscorning.com/en-us/roofing/surenail
https://www.tamko.com/titanxt
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NEMEON 2-Step Members

In an effort to increase and ease Member to Member purchasing opportunities we are listing the  
contact information for all  NEMEON 2-Step Distributor Members. Go to www.nemeon.com to get 
additional information on these companies and their line sheets.

La Crosse, WI 54601
www.badgerlax.com

Brian Mlsna 608-788-0100
bmlsna@badgerlax.com 

Grand Rapids, MI 49548
www.lumbermens-inc.com

Steve Petersen 616-261-3200
stevep@lumbermens-inc.com 

Herrin, IL 62948
www.eastsidelbr.com

Dave Reis 618-942-3281
dave@eastsidelbr.com 

Fairlee, VT 05045
www.brittonlumber.com

Brian Moses 802-333-4388
bmoses@brittonlumber.com 

GW MURPHY WHOLESALE

Crown Point, IN 46307
www.gwmurphywholesle.com

Bob Marshall 219-472-7663
bob@gwmurphy.com 

Powell, TN 37849
www.dwc-k.com

Leslie Mirts 865-546-3040
leslie@dwc-k.com 

Fort Dodge, IA 50501 Larry Covey 515-573-2151
MCCOVEY49@gmail.com 

Tupelo, MS 38803
www.morrissalesco.com

Randy Houston 662-842-6045
randyhouston315@gmail.com 

Mason City, IA 50401
www.keywholesale.net

Chris Smith 641-423-0544
chris.smith@keywholesale.net

Innovation in Distribution

Schofield, WI 54476
www.wausausupply.com

Jeff Kuntz 715-577-0295
Jeff.Kuntz@wausausupply.com 

Sioux City, IA 51101
www.hawkdist.com

Chad Welding 712-277-4001
cwelding@hawkeyedistributioninc.com 

Grove City, OH 43123
www.palmerdonavin.com

Robyn Pollina 614-317-0070
Robyn.Pollina@palmerdonavin.com 

Sterling, MA 01564
www.raffertyaluminum.com

Sean Lorden 978-422-8130 
sean.lorden@raffertyaluminum.com 

St. Paul, MN 55108
www.weekesforest.com

Scott Gardner 651-644-9807 
scott.gardner@weekesforest.com

http://www.nemeon.com
https://nemeon.com/index.php?option=com_incentives&view=member&id=53&Itemid=1174
https://nemeon.com/contacts/members-list/230
https://nemeon.com/index.php?option=com_incentives&view=member&id=251&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=49&Itemid=1174
https://nemeon.com/contacts/members-list/360
https://nemeon.com/index.php?option=com_incentives&view=member&id=279&Itemid=1174
https://nemeon.com/contacts/members-list/267
https://nemeon.com/index.php?option=com_incentives&view=member&id=264&Itemid=1174
https://nemeon.com/contacts/members-list/195
https://nemeon.com/index.php?option=com_incentives&view=member&id=226&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=258&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=234&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=199&Itemid=1174
https://nemeon.com/index.php?option=com_incentives&view=member&id=246&Itemid=1174
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NEMEON

Bill Baldauf
LakefrontSupply
773-509-0400
bbaldauf@lakefrontsupply.com

Brandon Riddle
South Coast Shingle
949-347-7444
brandon@southcoastshingle.com

Alan Hopper
Hopper Roofing & Siding Supply
219-696-6621
alan@hoppersupply.com

Jay Moffit
Dealers Supply Company
503-390-5511
jay@dealerssupply.com

Gibraltar Building Products 
Grizzly ASE
H.B. Fuller Construction Adhesives 
Henkel 
HIAB 
Hunter Panels 
Hussey Copper
Huttig Building Products 
IKO Roofing  
Karnak  
Kingspan  
Linzer Products 
LOMANCO
Makita Tools 
MALCO Tools 
MAX USA 
Metabo HPT       
Mid-States Asphalt                
National Shelter Products 
Novagard Solutions 
Oatey 
OMG Roofing Products 
Owens Corning
       TITANIUM
Palfinger USA 
Penn. Lumbermens Ins  
Polar Industries
Polyglass USA 
PrimeSource Building Products
ProKeep 
Quality Edge 
Roofmaster Products
S & W Forest Products 
Savings4members - powered by BizUnite 
       Ace Hardware
       ADP
       Aquire4Hire
       C2C Resources 
       CardConnect 
       Constant Contact 
       Esso
        

Savings4members - powered by BizUnite   
       Exxon Mobil 
       Ferrellgas 
       Global Payments 
       Lamprey Systems
       Industrial Fleet Mgmt.
       Moblico 
       Office Depot 
       Penske 
       Phillips 66, Conoco & 76	
       Shell  
       Staples Advantage 
       Sunoco & Stripes 
       Synchrony Financial			         	
       UniFirst
       UPS, YRC		
       United Tranz Actions
       Waste Focus
       Wex Fleet Card 
Seal Corp USA 
Steel & Wire Products
Suppli 
Sun-Tek Skylights 
System Components   
TAMKO 
United Asphalts 
United States Gypsum 
Van Mark  
VELUX America  
WeatherBond Roofing Systems 
Westlake Royal Building Products
       Atlantic Shutters 
       Exterior Portfolio
       Kleer Lumber 
       Mid-America
       Royal Building Products 
       Tapco Tools  
       The Foundry	
       Versetta Stone	
       Wellcraft	  
Worth Supply LLC 

Air Vent 
Alsco 
APOC 
Atlas Molded Products 
Atlas Roofing 
Berger Building Products 
BILCO   
BlueTape    	  
Boss Products
The Brushman
Carlisle Residential
CertainTeed Insulation 
CertainTeed Roofing Products 
CertainTeed Siding 	  
       Cedar Impressions 
       Deck & Rail 
       Fence 
       House Wrap 
       Millwork 
       Vinyl 
       Vytec                
ChemLink 
Clarus Merchant Services 
Continental Materials
Cornerstone Building Products 
       Ply Gem Mastic 
       Ply Gem Variform 
       Ply Gem Mitten 
DaVinci Roofscapes 
DCI Products
DMSi Software
Duraflo  - IPEX USA/Canplas
EagleView Technologies 
Epicor 
Fabral 
Flamco  
Flashco Manufacturing 
Franklin International   
Gaco 
GAF Materials
Geocel

NEMEON Preferred Vendors

Preferred Vendor Committee

John Rogan
Passaic Metal & Bldg Supplies Co.
973-546-9000
jrogan@pampco.com

Gary Murphy, Jr.
American Roofing Supply & Bldg Prod.
504-522-8887
gwmjr@AmericanRoofingSupply.com



PAGE 21

http://www.acquire4hire.com/index.spr
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http://www.karnakcorp.com
https://www.royalbuildingproducts.com/
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Welcome Spring color
bright, birdsong greeting 

the day.
Warm sunlight brings life.

https://www.epicor.com/en-us/
https://www.geocelusa.com/
https://bergerbp.com/
mailto:tkruckenberg%40systemcomponents.net?subject=

