
thing is certain; get ready for a long, challenging, and 
frustrating ride.

Where is the good news in all of this? Look in the  
mirror. No better time to be an Independent; this is 
where we shine. Connected to our market, ability to 
make key decisions instantly and decisively, and  
relationships with our contractors that go back  
generations. With this comes trust and ability to extract 
timely and accurate information we can relay to our 
manufacturers. If you have placed an order for a large 
low slope commercial project this week you understand 
how important this information is, and our manufacturers 
do as well.  

Which brings me to my final point. Recently, I was talking 
with one of our preferred vendors regarding a stock out 
and extended lead time on his product. It was a quick  
call because he took care of me. But it is what he said 
that is important. He told me how much he values his  
relationship with the Independent. He knows he can 
trust us, our information is accurate, and we do not ask 
for something unless we need it. It made my day, and it 
should make yours as well. He did not say those things 
about me; he said them about “The Independent”. Thank 
you NEMEON members; without each other and the  
way you conduct your business we are quickly  
marginalized. And on behalf of our NEMEON  
Membership thank you to all our Preferred Vendors 
(especially the one mentioned above, you know who you 
are). Your kind and sincere words reinforce why we do 
what we do.  

HEAR THE ROAR!

 ROARTHE
A QUARTERLY PUBLICATION OF THE NEMEON COOPERATIVE
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Board of Directors

Director
Jason Jeske
Crossroads Rfg Supply
Oklahoma City, OK

Director
Julius Krisanic
Wholesale Siding Depot
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Director
Kevin Link
Metro Rfg & Metal Supply
Nashville, TN
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Director
Matt Martinkus
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Dale Houtman
Cedar Grove Roofing Supply
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Director
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Director
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Dear NEMEON Partners,

Chairman
Mitch Cawley
Roofers Mart SE
Birmingham, AL

Director
Tim Perryman
Carolina Atlantic Roofing
Sanford, NC

Based on feedback received from membership and our 
Preferred Vendors the 2021 Virtual Annual Meeting was 
a success. Admittedly, I was skeptical going in, but we 
pulled it off. “We” is the operable word, and credit is due 
to all that participated. It all started with our NEMEON 
staff that researched and selected the correct platform, 
provided ample training session opportunities, and 
real time technical assistance if required. None of this 
pre-work would have mattered if our membership and 
vendors did not buy in and participate. And participate 
you did – THANK YOU!

While I am of the opinion there is no substitute for in  
person meetings it is clear these types of virtual  
meetings will be incorporated in our future in positive 
and productive ways. And when we have a similar  
meeting in the future, I promise it will include a lunch 
break!

Good Riddance 2020 and welcome in 2021 (I think?).  
It is great to see the re-opening of our country and the  
restoration of confidence in so many areas that were  
hesitant to do so. Clearly demand in our industry is  
soaring, but our supply chain issues will continue and 
have now expanded to the commercial sector. Our 
commercial members and vendors are suddenly feeling 
the pain and frustration our steep slope partners have 
endured the past 12 months. At the time of this writing, 
we are one week into this new reality and only one  
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NEMEON is working on a service platform that 
needs input from every member, fortunately that 
input will take less than a few minutes. We will be 
talking about the new service on our conference 
calls and, over the course of the next few months, 
one of us will be reviewing the platform with you 
directly. The key to making all this work is you. 

We have all heard the quote “a 
chain is only as strong as its 
weakest link.” That could not 
apply more today.  

So far, 2021 is off to a roaring 
start with no slowdown in sight. 
We are planning to start  
traveling to visit members in  
the very near future. It has been 
a crazy year but, when didn’t  
we have a crazy year in this 
business? Looking forward to 
seeing you all soon and  
hearing all about how you have 

been able to navigate this ever changing and 
sometimes uncertain time in our industry and,  
just as importantly, how we dealt in our personal 
lives. I know there will be some very interesting 
stories out there.  

A Letter from President & CEO

All of us had to  
pivot and adapt all  
aspects of our  

business and personal 
lives to come out on 

top once the pandemic 
was behind us.

Our thoughts and prayers go out to the family of Mike Sullivan  
from APOC who passed away recently due to complications from COVID

As I sit here reflecting on what has happened 
over the past 12 months, I remember the last  
line of my newsletter article from one year ago. 
That statement has proven to be very accurate 
due to the focus of all our members and their  
employees. My comment was “One thing that  
I’m confident about is when we come out on the 
other side of this pandemic, we 
will be stronger and ready to 
adapt to any changes that lay 
ahead for all of us in the future”.

All of us had to pivot and adapt 
all aspects of our business and 
personal lives to come out on top 
once the pandemic was behind 
us. Fortunately, the market came 
back with a vengeance, but not 
without many challenges that 
continue today. I could not be 
prouder of the NEMEON team for 
their commitment to the organiza-
tion and more importantly the members for their 
unwavering support of the organization’s goals.  
Communication and action were the key to our 
success; there was never a time where we  
were concerned that the membership would not 
respond.

We instituted new initiatives and further  
developed some of our present programs.  
The enhanced website has been a real success 
as members now have instant access to all  
information in one place. I encourage everyone 
to go check it out if you have not done so already. 
As of this writing we are very close to revealing 
the new NEMEON Mobile App. Soon, you will be 
able to access all the information directly from 
your phone.  

Mike was truly one of the greats  Mike was truly one of the greats  
in our industry.in our industry.
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Passwords are the most common form of user  
authentication, and they are easy to hate  
because they offer weak security and a poor user 
experience. By definition, a password is a shared 
secret. The secret is known by the user and the 
validation service, is often stored across various 
computing devices, and may even be shared in 
messages or on a sticky note. Each service, device, 
or user with knowledge of that secret can be the 
target of a cyber-attack. To improve security, best 
practice dictates that passwords be complex, and 
unique to each site and user. However, these  
practices are increasingly  
ineffective against modern  
phishing attacks and make 
passwords more difficult to use.   
The other issue is that to avoid 
“forgot password” issues, it is 
tempting for users to share  
passwords across services 
which increases security risks. 
Security and usability are at odds 
with passwords. Better security 
leads to a worse user experience, and vice versa. 

The solution seems simple – it is time to say  
goodbye to passwords, right? Almost. Passwords 
have a lot to offer; they are portable, compatible 
and interoperable. Whether you are authenticating 
on a computer, smartphone, or playing games, you 
can easily input a password. Passwords are  
universally supported, and you do not need to 
upgrade to the latest mobile device or install client 
software to use a password. They just work. So, 
why is this important? Well, if the goal is to retire 
password authentication, any replacement needs 
to have significant improvements in both security 
and usability without compromising any portability, 
compatibility, and interoperability. 

Over the past few years, the term “passwordless” 
has gained momentum and is now used by many 
security, authentication, and identity solution  
providers. Passwordless authentication is any 
form of authentication that doesn’t require the user 

to provide a password at login. There are a lot of 
different iterations of passwordless authentication, 
and they all have tradeoffs. SMS and Email  
Magic Link (I did not make that name up) are two  
of the most used ones. In general, these two  
authentication flows may offer better usability than 
passwords, but both are highly susceptible to  
phishing. If the user is tricked into typing in the 
OTP code or clicking on the magic link, neither of 
these passwordless solutions offer much security. 
In larger settings, Smart Cards are one of the most 
effective ways to protect against phishing. The user 

must insert their smart card into a 
reader and validate the smart  
card with a unique PIN. This is a 
surefire way to stop remote  
phishing attacks in their tracks. 
But traditional smart cards are 
not very portable, compatible, or 
interoperable. It can be complex 
and costly to implement traditional 
smart cards at scale, making it 
hard to use and inaccessible for 

most individuals and many businesses.

There are solutions including biometrics and FIDO 
keys. The FIDO Alliance has paved the way by  
pioneering the FIDO open standards, and by  
working with tech giants like Google, Microsoft,  
and Apple to include these standards into the  
operating systems, and browsers that are already  
in use every day. These standards, paired with a 
key, allow for strong authentication across devices, 
apps, and services without any additional  
proprietary software. It just works. The concept  
behind the keys, put very simply, is that  
authorization takes place on your local device and 
passwords are never sent out where they can be  
intercepted. Your password is never transmitted 
and validated on a server somewhere it can be 
found. A strong combination of Multi-Factor  
Authentication (MFA) and either biometric or  
physical touch ensures that there is a user behind 
the action and not a machine. You insert a key, 
touch a biometric pad, or enter a pin and you are 
in. No passwords ever leave your machine. If you 
are interested in learning more, please feel free to 
reach out.  

IT Department 

Need some technical answers or have 
and idea for a podcast topic?

Contact John Reynolds at
jreynolds@nemeon.com or  

651-788-7814.

Password, Pins 
and  

Passwordless  
Authentication
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http://www.atlasroofing.com/roof-ventilation
http://bergerbp.com
http://www.titebond.com/
http://www.lomanco.com
http://www.stingerworld.com
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NEMEON NEMEON 20202020
Reach for the Stars

Top-Peak Performers

Greatest Number of Preferred Vendors used 
Roofers Mart, Inc. (MO) 
Partners with 53 Vendors

Largest percentage increase of Vendors used year-over-year 
Mid-Atlantic Roofing Supply 

 65% increase!

Shift the Share in 2021!
For 2021 we will be recognizing Members who Shift the Share to  

a Preferred Vendor they haven’t purchased from in the past!

We will share the information with you here and on the website.

Remember when you partner with a Preferred Vendor let them know 
you are a Member of NEMEON!

In Ep. 13 Vic and Thea Dudley talk  
about her webinar from April 20th entitled 
“The Lone Ranger: The One Person Credit 

Department”. 

Check out these and any of the other  
previous 12 podcasts.

Podcast episode #13   
now available

Just a reminder.....
If you participated in the  

Jeff Simon DOT Safety Plus  
webinar in February,  

he is providing a 30% discount  
on all fees* for on-site DOT  
audits, policy development  

and training.
*Offer good through August 2021
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Experience provides  
that the best advice is 

to wait and see  
but pay close attention to 

all the details.

Commercial Corner 

Time to Wait and See
There are lots of new developments going on in 
the commercial roofing industry. A change in  
ownership and a new senior management team 
have been announced for two of the largest  
commercial roofing manufacturers. In addition, 
raw material lead times as well as raw material 
price escalations are  
dominating the recent  
communications coming from 
multiple points in the industry. 
The resulting numerous price 
increase announcements 
and increasing lead times for 
various finished commercial 
roofing products is adding  
to the uncertainty for the  
balance of this year. Let  
us look at each of these  
situation’s individuality.

The ownership and management changes we  
are seeing all point to one certainty-CHANGE. 
New people at the top rarely means “business  
as usual”, regardless of how many times you 
hear that phrase uttered by the new folks that  
are now in charge of things. The primary  
question our members should be asking is  
will these upcoming changes be good for the 
member’s business. Only time will tell, the rest is 
purely speculation. In the meantime, we should 
be paying close attention to the subsequent  
people and policy changes the new folks are  
implementing. Changes in long term relation-
ships, both good and bad, can have major  
impacts on local market conditions. Experience 
provides that the best advice is to wait and see 
but pay close attention to all the details.

Our members that sell residential roofing  
shingles are living through the nightmare of 
“planned allocation”, multiple price increase  
announcements, extended lead times and  
scarce product availability. Those fun and games 
are now spilling over to the commercial side of 
the business. The weather in February appears 
to have impacted raw material production for key 
chemicals used in the manufacturing of certain 
commercial roofing components. Fastening  
systems both metal and chemical have also been 
impacted. And let us not waste any opportunity to 

also blame the trucking industry for  
contributing to these problems. The avalanche 
of multiple price increase announcements is now 
descending on the commercial industry. 

Again, history and experience tell us to be  
very careful quoting jobs into the back half of  

the year. Read the price  
increase announcements  
from the manufacturers  
carefully. The manufacturers 
may begin to do things  
differently going forward than 
in the past. Market situations 
are changing rapidly. A vendor 
may do things differently in 
the fourth quarter of this year 
versus how they performed 
earlier in the year. 

Make sure you have written confirmation of all  
job quotes with detailed pricing, delivery and  
time frame information. Most job quotes have 
beginning and ending dates for shipments along 
with product quantity amounts. Pay attention to 
these details, make sure they are correct when 
you first receive the job quote, not when you are 
ready to place the order, or you are reviewing the 
invoices from the manufacturer. 

All this upheaval is coming at a time of uncertain-
ty over the short-term future of the commercial 
roofing business. Many questions are  
unanswered regarding the make up and usage 
of existing and planned commercial properties. 
How much retail, hospitality and office building 
inventory will be utilized as we emerge from the 
past year’s crisis. Questions abound, theories 
create more chaos and again we should wait  
and see what direction the industry will take. 

There is an old saying that change is good. There 
is also the sage advice that change for the sake 
of change is counterproductive, wasteful and hin-
ders positive growth in any business. We will just 
have to wait and see how this all plays out.
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LionGUARD University is available for you and your team at no charge! Preferred Vendors are able  
to offer courses as part of their annual sponsorship. This is a great resource for you to have your  
entire team learn about the products you sell. In addition, LGU offers courses on compliance and  
professional development training.

LionGUARD University

Reach out to Andi Voelker at  
avoelker@nemeon.com to learn more  

about LGU.

http://avoelker@nemeon.com
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Eliminate the hundreds of dollars 
spent to post on each job board

Solve for scattered emails
lost in inboxes

Streamline hiring
across locations 

Hiring made easy

A single solution to distribute job 
posts across the web and manage 

applicants all in one place
Create job posts in minutes
• Recommended job templates 

and salaries

• Reference Job Post Library 
of 1000+ popular posts

Post jobs across the web 
with a single click
• Jobs instantly added to top 

Job Boards

• Career Page automatically 
populated with open jobs

Manage applicants all in 
one place
• Multi-user applicant 

tracking system

• Custom hiring workflows

• Automatic courtesy emails 
to applicants

For more information and support visit acquire4hire.com
Log in and access your hiring solution at app.acquire4hire.com

Acquire4Hire

http://acquire4hire.com
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The NEMEON Cooperative provides its membership with a fully administered digital signage program for use 
in their showrooms. Digital signage is a great tool for increasing customer engagement, showing current  
product specials, acknowledging outstanding employees, and of course, displaying vendor created product 
information and demonstrations. The playlist for your monitor is completely customizable, with content you 
select, and can be changed as often as you’d like.

NEMEON Network currently has over 100 monitors in place throughout the US and Canada, and we continue 
to grow. The content list is growing every day, and currently, we have over 400 Preferred Vendor commercials 
and over 20 hours of content available.

With the recent launch of our new NEMEON Network Video Selection resource on NEMEON.com, maintaining 
your personal playlist is easier than ever! Designed with you in mind, this new tool allows for quick and easy 
viewing of our available digital media, which can then be added or removed from your playlist with a single 
mouse click! 

Additionally, we’ve added a new feature which allows you to assign a member of your staff to update the  
content of an individual location or across all your yards, while keeping the more confidential portions of the 
site private. 

If you haven’t seen the new Video Selection portal yet, we encourage you to check it out! We hope it will be a 
great tool for our Digital Signage Locations. And if you’re not a current digital signage user, reach out to Scott 
Snowball or John Reynolds to schedule a demo today!

NEMEON Network

Schedule a Digital  
Signage Demo today!

Contact:
John Reynolds

jreynolds@NEMEON.com
or

Scott Snowball
ssnowball@NEMEON.com

NETWORK

http://www.palfinger.com
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Thank you to all our  

Preferred Vendors  

that participate in our  

newsletter advertising.

We appreciate 
your support!

If you would like more  
information on how to  

advertise in our newsletter,  
please contact:

Andi Voelker
651-229-6455

avoelker@NEMEON.com

http://www.CertainTeed.com
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Member Spotlight

In 1938, LeRoy and Eilene Harrington moved to 
Salt Lake City, Utah and started LE Harrington 
Company in a rental space. In the early 1950’s 
they bought property to build a 
roofing yard across the street 
from Elden and Leora Booth’s 
grocery store. 

Harry (as LeRoy liked to be 
called) offered Elden some  
side work unloading product at 
Harrington. Harry wanted Elden 
to become more involved and 
suggested that he go work for a local roofing  
contractor to learn the business. After a few 
years, Elden came to work for Harrington  
full time, taking over many of Eilene’s  
responsibilities. LE Harrington Company was 
soon renamed Harrington & Company.

In 1965 the business was relocated to 760 West 
Layton Avenue. In 1971, Harry and Eilene sold 
the business to Elden and Leora Booth. Their 

3 sons Stephen, Michael and 
Brian all grew up working at the 
store. The boys purchased the 
store from their parents in 1999. 
Over the years, we have added 
a few locations to our family. The 
first additional was Hyrum, Utah. 
Then we added Idaho Falls,  
Idaho and Rock Springs,  
Wyoming. A few years ago, 

Richfield Block, Utah, joined us and most  
recently, Pocatello, Idaho.

And here we are, 81 years later...Still proudly 
serving the lntermountain West.

Thank You for being part of our Journey!

http://harringtonco.com
http://harringtonco.com
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http://www.karnakcorp.com
http://ecostarllc.com
http://www.carlislewip.com
http://www.dmsi.com
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Member Listing
Airtite Window & Door Co., Inc.
Aloha Roofing
Al’s Roofing Supply Inc. 
America Roofing Supply
American Roofing Supply and 
    Building Products
American Builders Supply Inc.
Arrowhead Building Supply
B & B Builders Supply Inc.
B & H Wholesale Inc.
B & R Supply & Equipment Co. Inc.
Badger Corrugating Co. 
Banner Supply Company, Inc.
Bay View Materials 
Blackton, Inc.
Best Materials LLC  
Bone Roofing Supply
Border Supply Company
Britton Lumber Company, LLC 
Broward Roofing Supply of Hallandale
C & S Building Supply Inc.
CA Shingle & Shake Company 
Camco Roofing Supplies Inc.
Capital City Roofing Supply 
    dba P&W Roofing Supply
Capstone Building Products
Carolina Atlantic Roofers Supply
Cedar Grove Building Products
Central Siding Supply Inc.
Christian Building Materials Inc.
Commercial Roofing Products
Corken Steel Products Company
Coons Supply Inc.
Cross Country Distributing Inc.
Cross Roads Builing Supply Inc.                                                                                                                                             
Crossroads Roofing & Supply
Croton Home Center 
Dallwig Brothers Building Supply 
Dealers Building Supply Corporation
Dealers Supply Company Inc.
Dealers Warehouse Corporation 
DeBel Roofing Supply Inc.
Division 7 Supply, Inc.
East Side Lumberyard Supply Inc.
Eastern Michigan Distributors Co.
EDCO Products Inc.
Exterior Supply Company, Inc.
First Choice Exteriors Ltd.
Fond du Lac Distributors
Forest Building Supply
Forest Specialties, LLC
Fransyl Ltd / Lexsuco 2010 Corp  
Galitelo Building Supply   
Great American Building Materials
Gulf Coast Houston Ltd.    
H & H Roofing Supply LLC
H & R Roofing Supply                                    

Hanson Building Materials Inc.
Harrington & Company
Harrison Wholesale Company Inc.
Hawaii Pacific International
Hawkeye Distribution, LLC 
Honsador Lumber
Hopper Roofing & Siding Supply
Ingram Wholesale Siding
J & S Supply Corporation
Key Wholesale Bldg Products Inc. 
L.K.L. Associates, Inc
L A Roofing Materials Inc.
Lakefront Supply
Lakeside Siding Supply
Long Island Tinsmith Supply Corp.
Loring Aluminum Building Products.
LS Building Products
Lumbermans Drywall & Rfg Supply
Lumbermen’s Inc. 
MaCon Supply, Inc.
Magnolia Construction Supply, Inc.
MarJam Supply Company
McDonald Metal & Roofing Supply
Messco Building Supply 
Metro Roofing & Metal Supply Co.
Mid Atlantic Roofing Supply
Mid Continent Lumber Dealers Supply 
Midwest Siding Supply Inc.
Morris Sales Company, Inc.
MRV Siding Supply
NAPA Builders Supply
Northwest Drywall & Roofing Supply 
Palmer Donavin Mfg Co. 
Passaic Metal & Building Supplies
Pennsylvania Supply & Mfg. Co.
Prairie Wholesale Supply
Premium Siding Supply
Quality Building Supply
R & S Supply (Redding Rfg Supply) 
Rafferty Aluminum & Steel Co. 
Redds Inc.   
R. F. Fager Co.
Riverside Roofing Materials Inc.
Roof Supply G & F San Diego
Roofers Mart Inc.
Roofers Mart of Missouri Inc.
Roofers Mart of Southern California
Roofers Mart of Wisconsin
Roofers Mart Southeast Inc.                                                                                                                         
Roofers Supply Incorp. 
Roofers Supply Houston
Roofing & Supplies, Inc.
Roofing Products of Michigan Inc.
Roofing Siding Windows of Iowa
Roofing Tools & Equipment Co.      
Ryan Seamless Gutter Systems Inc. 
S & H Building Material Corp.

S & J Sheet Metal Supply Inc.
Sam Jin General Supply
Silver State Roofing Materials Inc.
Snow’s Supply
South Coast Shingle Company Inc.
Spartan Building Supplies Inc.
Stelwagon Roofing Supply Inc.
Suisun Roofing & Supply
The Roofing Outlet
Total Roof Supply Inc.
Tri-State Wholesale Bldg Supplies
Valley & Aetna Building Products
Wake Supply Company Inc.
Walker Brothers  
Washington Cedar & Supply Co.
Washoe Building Supply Inc.
Wausau Supply Co. 
Weekes Forest Products, Inc. 
Western Gravel & Rfg Supply Co.
Western Materials Inc.
Western Roofing Supply
Wholesale Distributing 
    dba Boise Supply
Wholesale Siding Depot
Willards Wholesale Roofing Co
Worth Supply LLC                                                                                                            
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NEMEON 2-Step Members

In an effort to increase and ease Member to Member purchasing opportunities we are listing the  
contact information for all  NEMEON 2-Step Distributor Members. Go to www.nemeon.com to get 
additional information on these companies and their line sheets

Badger Corrugating Co.
www.badgerlax.com
Brian Mlsna (608) 788-0100 
bmlsna@badgerlax.com

States Serviced: WI, MN, IL, IA

Categories: Lumber, Roofing, Siding, Exterior/Indoor Millwork, 
Windows /Doors, Construction Materials

Weekes Forest Products, Inc.
www.weekesforest.com
Scott Gardner (651) 644-9804 
scott.gardner@weekesforest.com

States Services: MN, ND, SD, IA, NE, WI, IL, IN, MI , FL

Categories:  Lumber, Panels, Engineered Wood, Composite 
Decking & Accessories Fiber Cement Siding, Composite Trim, 
House wrap, Building Materials

States Serviced:  MI, OH, IN, Northern KY
-

Categories:  Roofing, Doors, Deck and Railing, Siding,        
Windows, Trim, Hardware, Ventilation, Cabinets, Countertops

Lumbermen’s Inc.
www.lumbermens-inc.com
Shawn Montague (616) 648-8962
shawnmontague@lumbermens-inc.com

Hawkeye Distribution LLC
www.hawkdist.com
Chad Welding (712) 277-4001 
cwelding@hawkeyedistributioninc.com  

States Serviced: IA, NE, MN, SD 

Categories: Roofing, Caulking & Adhesives, Insulation, Ventilation, Siding & 
Accessories, Insulated sheathing, Foam board, Sil Seal, House wrap, Poly, 
Concrete/Foundation, Area walls & posts, Gypsum products, Fasteners, Ag. 
Building products, Roof edge and flashing, Lumber, Decking, Millwork - Doors  
and Windows

Key Wholesale Bldg. Products, Inc. 
www.keywholesale.net
Chris Smith (641) 423-0544
Chris.smith@keywholesale.net 

States Serviced: IA, MN, WI (North of I 80 and South of I 90)

Categories:  Roofing, Insulation, Steel Roofing, Vinyl Siding, 
Sheetrock, Caulking

Rafferty Wholesale Building Materials
www.raffertyaluminum.com
Sean Lorden (800) 732-5473                     
info@raffertyaluminum.com

States Services:  All of New England (parts of NY & NJ)

Categories:  Rain Carrying products & Acc.: Lead, Copper 
& Aluminum Flashing, Louvers & Vents, Ventilation Caps,      
Coatings & Cements, Adhesives & Sealants

Wausau Supply Company
www.wausausupply.com
Ken McGlauchlen(800) 236-1528
ken.mcglauchlen@wausausupply.com

States Serviced:  MT, WY, CO, ND, SD, NE, KS, OK, MN, IA, MO, AR, 
WI, MI , IL, IN

Categories: Adhesives, Decking, Engineered Wood , House Wrap, 
Insulation, Millwork, Roofing, Siding, Stone & Brick, Ventilation

Dealers Warehouse Corp
www.dwc-k.com
Les Mirts  865-546-3040
leslie@dwc-k.com

States Serviced: 200 mile radius of Knoxville, TN facility

Categories: Roofing, Siding, Doors, Windows, Insulation, 
Composite Decking, Millwork, Ventilation, Fireplaces, Founda-
tion, Hardware, Weatherization, Stone, and Railings

States Serviced: MO, IL, Western KY, Northwest TN

Categories: Roofing, Siding, Soffit, Drywall, Metal Products, 
Porch, Railing, Gutter, Decking, Fasteners, House Wrap, Coil 
Pipe, Poly, Tapco / MidAmerica

East Side Lumberyard Supply Co. Inc.
www.eastsidelbr.com
Dave Reis (618) 942-3281
dave@eastsidelbr.com

Britton Lumber Company
www.brittonlumber.com
Bill Morvan (802) 333-4388 
wmorvan@brittonlumber.com 

States Serviced: VT, NH ME, Northeastern NY, Western & 
Northeastern MA

Categories: Our Own Pine, Roofing, Spruce & Treated Lumber, 
Gypsum, Insulation boards, and Misc. Building Materials

States Serviced:  OH, IN, KY, MI, PA, WV, IL, WI, MN, IA
Categories:  Ag Products, Cabinets, Caulks|Adhesives, Connectors| 
Fasteners, Deck|Rail, Exterior Doors, Exterior Trim|Moulding, Flooring, 
Insulation|Housewrap, Interior Moulding, Metal Products, Roofing Prod-
ucts, Siding Products, Wall|Ceiling, Windows

Palmer-Donavin
www.palmerdonavin.com 
Robyn Pollina (614) 317-0070
Robyn.Pollina@palmerdonavin.com

Carolina Atlantic Distributors
www.carolinaatlantic.com
Lisa Meadows (800) 672-3555
lisameadows@carolinaatlantic.com

States Serviced: VA, NC, SC, GA, TN, MS

Categories:  Roofing, Felts, Decking, Railing, Sheathing,     
Ventilation, Insulation

http://www.nemeon.com
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Bill Baldauf
LakefrontSupply
773-509-0400
bbaldauf@lakefrontsupply.com

Brandon Riddle
South Coast Shingle
949-347-7444
brandon@southcoastshingle.com

Alan Hopper
Hopper Roofing & Siding Supply
219-696-6621
alan@hoppersupply.com

Jay Moffit
Dealers Supply Company
503-390-5511
jay@dealerssupply.com

Rick Pogue
Arrowhead Building Supply
636-970-1976
rickp@arrowheadbuildingsupply.com

EagleView Technologies 
EcoStar LLC 
Epicor 
FCS Control 
Fabral 
Flamco  
Flashco Manufacturing 
Franklin International   
Gaco  
GAF Materials  
GenFlex Roofing Systems 
Geocel  
Gibraltar Building Products
H.B. Fuller Construction Adhesives 
Henkel  
HIAB USA (Cargotec) 
Hunter Panels 
Hunter Warfield 
Hussey Copper
Huttig Building Products 
IKO Roofing
Insulfoam  
Karnak  
Kingspan  
Linzer Products 
LOMANCO
Makita Tools 
MALCO Tools 
MAX USA 
Metal Sales Manufacturing 
Metabo HPT       
Mid-States Asphalt               
Modova Healthcare 
National Nail 
National Shelter Products 
Novagard Solutions 
Oatey 
OMG Roofing Products 
Owens Corning
      TITANIUM
Palfinger USA 
Penn. Lumbermens Ins  
Polar Industries
Polyglass USA 
PrimeSource Building Products

ProKeep 
Quality Edge 
Roofmaster Products  
Royal Building Products
      Exterior Portfolio 
S & W Forest Products 
Savings4members - powered by BizUnite 
      Ace Hardware
      ADP
      Aquire4Hire
      C2C Resources 
      CardConnect 
      Constant Contact 
      Esso 
      Exxon Mobil
      Ferrellgas 
      Global Payments 
      Lamprey Systems
      Industrial Fleet Mgmt. 
      Office Depot 
      Penske 
      Phillips 66, Conoco & 76	
      Shell  
      Staples Advantage 
      Sunoco & Stripes 
      Synchrony Financial			         	
      UniFirst
      UPS, YRC		
      United Tranz Actions
      Waste Focus
      Wex Fleet Card 
Seal Corp USA 
Skylands Transaction Mgmt 
Steel & Wire Products 
Sun-Tek Skylights 
System Components   
TAMKO 
United Asphalts 
United States Gypsum 
Van Mark  
VELUX America  
Versico Roofing Systems/Weatherbond 
Werner  
Worth Supply LLC 

Air Vent 
Alsco  
APOC 
Atlas EPS 
Atlas Roofing 
Benjamin Obdyke 
Berger Building Products 
BILCO 
Boral Building Products 
      Atlantic Shutters
      Kleer Lumber 
      Mid-America 
      Tapco Tools  
      The Foundry	
      Versetta Stone	
      Wellcraft		   
Boss Products
Carlisle Residential
CertainTeed Insulation 
CertainTeed Roofing Products 
CertainTeed Siding 	  
      Cedar Impressions 
      Deck & Rail 
      Fence 
      House Wrap 
      Millwork 
      Vinyl 
      Vytec                
ChemLink 
Clarus Merchant Services 
Continental Materials
Cornerstone Building Products 
      Ply Gem Mastic 
      Ply Gem Variform 
      Ply Gem Mitten 
DaVinci Roofscapes 
DCI Products 
Discovery Design Truck Body & 
Equipment, Inc.
DMSi Software
Duraflo  - IPEX USA/Canplas

NEMEON Preferred Vendors

Preferred Vendor Committee

John Rogan
Passaic Metal & Bldg Supplies Co.
973-546-9000
jrogan@pampco.com
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http://www.gaf.com/LayerLock
http://www.mastic.com
http://www.metalsales.us.com
http://www.HunterPanels.com
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Vendor Spotlight

APOC manufacturers premier construction  
and maintenance products that help maximize 
productivity, performance, and energy  
efficiency. APOC offers a broad range of  
professional solutions, including roof coatings, 
waterproofing solutions, pavement products,  
air barriers and more. With a focus on quality  
and innovation, APOC products have become a 
reliable choice for professionals everywhere.

APOC is a global producer with localized  
manufacturing, support and customer service, 
headquartered in the USA. As one of the top 
producers of coatings, sealants and construction 
products in the world, we have over 100 years  
of manufacturing experience and the financial 
stability professional customers can count on.

Recently, APOC joined the ICP Building  
Solutions Group (ICP BSG) family as part of 
ICP’s acquisition of Gardner-Gibson. With the 
integration of APOC into the ICP BSG portfolio, 
APOC join a diverse family of premier brands, 
bringing a complete suite of architectural  

coatings, environmental restoration, insulating, 
roofing and waterproofing, sports surfaces  
and resinous floorings for both commercial  
and residential applications to professionals 
everywhere. 

As a longtime partner of the NEMEON  
cooperative, APOC is proud to continue  
offering its trusted solutions to NEMEON  
members. As a part of ICP BSG, we are  
further able to offer members an expanded 
selection of solutions for a wide variety of your 
professional construction needs. 

For more information about our company, visit 
www.APOC.com. For more information about 
ICP BSG, visit www.ICPgroup.com. 

Hoop  
Winners!

Steve Zaborowski	 1

Paul Wise		  2

John Merola		 3

Kevin Lewis		  6

Mason Stevens	 5

Ron Black		  4

Donald Goebel	       7

Brandon Zaborowski    8

Brandon Fengya	 9

Mary Haupt		  10

Ryan Gull 		  11

Rebecca Troche	 14

Andy Christman	 13

Cameron Rogers	 12

Brian Francis	 15

Timothy Perryman	 16

Bracket Rank Bracket Rank

http://www.APOC.com
http://www.ICPgroup.com
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http://www.iko.com
http://www.grip-rite.com
http://www.RoyalBuildingProducts.com
http://www.hbfuller.com/roofing
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Welcome to our Newest Member!
Commerical Roofing Products, Inc., North Carolina

NEMEON is excited to welcome Commercial Roofing 
Products, Inc. to our membership!

Founded in 2003, Commercial Roofing Products is a 
distributor of commercial and industrial roofing  
materials that services North and South Carolina, 
Virginia, and the surrounding states. We ship jobs 
ranging from small repair jobs and re-roofs all the 
way up to multi-million square foot new  
construction projects. By maintaining a large stock of 
inventory in our facilities, we ensure that our custom-
ers get the materials they need without backorders or 
other delays.

Our specialty is providing top notch service by  
stocking materials locally and providing same-day  
or next-day delivery to your shop or job site. With  
locations in both Charlotte and Winston-Salem, we 
are perfectly positioned to reach anywhere in  
western NC quickly. We have trucks ranging in size 
from pickups to tractor-trailers to handle any job site 
and load size, including Moffett deliveries. Our sales 
staff and drivers have decades of experience in this 
industry, enabling us to provide you with the  
knowledge and expertise to get the job done right.

To learn more go to: https://commercialroofingprod-
ucts.com/

708 E 13th St 
Winston-Salem, NC 27105

(336) 748-9665

1322 Atando Ave 
Charlotte, NC 28206

(704) 376-3344

http://www.owenscorning.com/en-us/roofing/design-inspire/2021-color-of-the-year
https://commercialroofingproducts.com
https://commercialroofingproducts.com
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Save the Date!
Next Gen Meeting 2021
Back Where It Began Redo
Join us where it all began 10 years 

(+ 1 COVID year) ago.

September 19 - 21, 2021
Chicago, IL

Registration will be available in July, 2021


